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Bennett Tells Of 
Ass’n Fight Against 
Government Invasion 


Views With Satisfaction Work of 
Washington Office During 
Session of Congress 


OPPOSED C.C.C. INS. FUND 





Independent Status of Agents 
Under Social Security Law 


Preserved 





The first session of the seventy-sixth 
Congress, which closed last Saturday 
evening, was described as “paradoxical” 
by Walter H. Bennett, general counsel, 
National Association of Insurance 
Agents, in reviewing this week the 
activities at Washington during the past 
two months as they affect insurance, 
and particularly the interests of the 
National Association. Now that the 
“hectic” session is over Mr. Bennett 
and others on his staff, who kept in daily 
and even hourly touch with develop- 
ments at the Capital, aiz viewing with 
satisfaction the splendid work done by 
the association’s Washington office. The 
wisdom of establishing this office has 
been thoroughly substantiated, Mr. Ben- 
nett emphasizes, in his State of the 
Order editorial in today’s American 
Agency Bulletin. 

Mr. Bennett discusses with character- 
istic directness the Social Security 
amendments, the slum clearance U.S. H. 
A. bill, and efforts of the Commodity 
Credit Corporation to set up its own in- 
surance fund. He is encouraged by the 
fact that the closing days of the Con- 
gress indicated that “the business of in- 
surance has a few friends in both the 
Senate and the House who are vigor- 
ously opposed to any instrumentality 
of the government invading our busi- 
ness.” He writes: 

Agents Maintain Independent Status 

“First, there was the Social Security 
trouble that required an instant move- 
iment into the theatre of activity. The 
House of Representatives had almost 
unanimously passed a bill classifying all 
imsurance agents as employes of the 
company and, therefore, subject to the 
provisions of Social Security taxes. When 
the bill came on for a hearing before 
the Finance Committee of the Senate, 
extended and analytical representations 
were there made by the National Asso- 
ciation as well as by company organi- 
zations, with the final result that the 
Senate refused to follow the House and 
exempted insurance agents from the pro- 
vision of that law. The matter was ti2d 
up in conference for a good many days 

(Continued on Page 26) 
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Orly 32% of all property owners carry Extended Coverage protec- 

, This indicates that probably two out of every three in your 
community are not insured. The lesson of the New England hurri- 
cane is still fresh in their minds. Why not capitalize on this in- 
formation before another storm strikes? 


London & Lancashire 
6b FSé3;zRFBEeoDkTCUktéR. 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. « ORIENT gvcisuie 
INSURANCE COMPANY « LAW UNION & ROCK INSURANCE COM- 

PANY, LTD. + SAFEGUARD INSURANCE COMPANY OF NEW YORK — GROUP 
STANDARD MARINE INSURANCE COMPANY, LTD. (Fire pEPARPMENT) - 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 























We Sell Life 


Not just policies, not just protection, not just retire- 
ment incomes. They are only instruments and symbols of 
what we really do. They assure the accustomed good food 
—the raiment we like—the education of our youngsters. 
They foundation our homes. Travel, books, gardens, 
various entertainments, the modern car, and all the other 
things which adorn, enrich,—the very substance of life— 
are supplied. Life that satisfies, life more abundant, is 
what you of the Field and we of the Home Office give to 
the People in exchange for their dollars and their trust. 


A piece of decorated bond paper has little attraction. 
An appeal to duty and its attendant sacrifice does not 
allure. But when the real substance of life itself is 
pictured and offered. the response is sure and strong. That 


is commonsense using of effective sales psychology. 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 

















Social Security Act 
Further Broadened 
And Liberalized 


Revised Benefit Formula Relates 
Payments More Closely to 
Wages Received 


3,000,000 NOW UNDER ACT 


Benefits Provided for Wife at Age 
65 or Surviving Widow and Chil- 
dren Under Age 18 











Among the amendments to the Social 
Security Act passed by Congress just 
before adjournment last week was a re- 
vised benefit formula aimed to relat 
benefits more closely to normal wages. 
The actual effect of this revised plan is 
shown in a table reproduced on another 
page. 

Another important amendment to 1! 
act is that which advances to January }, 
1940, the date for beginning payments vf 
liberalized benefits. Also those who art 
entitled to annuity payments upon 
reaching age 65 in 1940 would be able 
to obtain these payments if they reached 
that age during the remainder of the 
year. 

An amendment freezes the old age in- 
surance tax at 1% for the next three 
years instead of permitting it—as would 
have been the case under the existing 
law—to rise to 14% each for employe 
and employer during the next thre: 
years. It was estimated that the tax 
payable by employes and employers 
would be less in 1940 by $275,000,0000 
and for the three years would be less by 
$&25,000,000. 

Some 1,300,000 additional persons wet 
brought under the act by amendments 
broadening the coverage and making 
the total number of persons included 
within the act about 3,000,000. The add 
tions are members of certain agricultural 
and horticultural associations, voluntary 
employes of benefit associations, local 
or ritualistic services for fraternal be: 
efit societies and bank employes. 

\n amendment to the old age assist 
ance provisions raises the Federal gov 
ernment maximum contribution, dollar 
for dollar matching the state contribu 
tion, to $20 a month against the present 
limit of $15. 

New Benefit Formula 

The formula for old age insurance ber 
efits will hereafter be determined uy 
the following basis: 

\ basic amount computed by applying 
40% of average monthly wages, up 1 
the first $50, plus 10% of average mont! 
ly wages in excess of $50, such amount 
to be increased 1% for each year 
coverage, up to a maximum salary 


If the annuitant’s wife is sixty-f 
vears of age, he would receive an add 


(Continued on Page 13) 
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Mutual Counsel 


In spring and fall, summer and winter, 
the representatives and_ policyholders 
of the Massachusetts Mutual enjoy not 
only the great resources and splendid 
facilities of this progressive financial 
institution, but also that mutual counsel 
and co-operation which make every 
relationship a definite advantage to all 


those who rely on _ our service. 


LIFE INSURANCE COMPANY 
Springfield, Massachusetts 


Bertrand J. Perry, President 
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Atlantic Life Field Men At Convention Here 
Meet Their New President 


The Atlantic Life of Richmond, Va., 
held a convention of its ace field men 
here this week. On Tuesday the visitors 
went to the World’s Fair. The trip there 


was made by boat after a sail up the 
Hudson to the George Washington 
Bridge 


The convention had an unusual share 
of human interest by reason of the fact 
that last week it was announced that 
the company has elected a new president, 
Samuel F. Clabaugh, who will take over 
his new duties on September 1, and that 
Ralph R. Lounsbury, who for two and 
a half years has been president of the 
company as well as of the Bankers 
National Life, will in future give all of 
his time to the last named company 
except that he will continue on the board 
if the Atlantic Life. 

Mr. Clabaugh was presented to the 
qvents at the morning session on Mon- 
day by Ralph R. Lounsbury. He made 
a short talk in which he told of the 
fine impression the officers, home office 
personnel and agency force of the com- 
pany had made upon him. He was well 
received, but made his biggest hit at 
the luncheon when upon being introduced 
by Secretary Robert V. Hatcher, who 
was acting as toastmaster, he arose and 
called by name every one of the agents 
present, and not only told the cities 
where they live, but also correctly placed 
all the wives and gave the names of the 
children present. There were about 150 
at the luncheon, and it was an extra- 
rdinary feat of memory. Many of those 
in the audience had been met for the 
first time by Mr. Clabaugh since he came 
to New York with the convention. 

The New President 

The new president of the Atlantic 
Life, who is a graduate of the Univer- 
sity of Alabama where he received a 
Master’s degree, is also a law graduate. 
While at the university he was editor 
of the college paper. He has never 
practiced law. In vacations he had be- 
come a cub reporter in Birmingham and 
after he got out of the university he 
started a paper called the Tuscaloosa 
Daily News which is still going. Tusca- 
loosa is in a territory which is both in- 
dustrial and agricultural. 

When he left journalism he became 
vice-president of the City National Bank 
f Tuscaloosa, which is the oldest bank 
in Alabama. In 1926 he was elected presi- 
dent of the Alabama National Life and 
then president of the Protective Life 
in 1927 when the Alabama National and 
Protectiv e were merged. He is chairman 
of the board of the Federal Home Loan 
Bank of Winston-Salem and a director of 
the Chamber of Commerce of the United 
States and has also served as vice-presi- 
dent for Alabama of the American Life 
Convention. He has a commission as 


Major in the United States Reserve 
Corps. 
In his address Mr. Lounsbury told 


f the activities of the company during 
the two and a half vears he has been 
Its president. He discussed the new con- 
tracts and field tools of the company; 
and said that emphasis in production was 
being placed on quality business. He 
thanked the field men and the officers 
for the co-operation that they had given 
him. He told of his desire to devote his 
full time to the Bankers National and of 
the search for a successor which had 
been made. He paid a splendid tribute 
to Mr. Clabaugh and felt sure that a 
Wise selection of a new chief executive 
lor the Atlantic had been made. 

Following the talk of Superintendent 





Pink, printed in part elsewhere, the 
Monday morning meeting closed with a 
sales talk delivered by J. Vincent Talbot, 
general agent of the Northwestern Mu- 
tual Life in Newark. It was an address 
which Mr. Talbot has successfully de- 
livered before the annual field conven- 


tion of his company in Milwaukee; be- 
fore the Springfield, Mass., Life Under- 
writers Association, and one or two 


other places. 
Newark General Agent’s Talk 


In this talk Mr. Talbot said that the 
field for prospecting is inexhaustible. 
Agents should identify and classify their 
prospects. “They need you and you need 
them,” he said. “As there is no magic 
wand in closing, neither is their a short 
route to success, but there is an unfailing 
road to success for the agent who knows 


what it takes to succeed and daily fol- 
lows that route.” He does not believe 
in quick sales. “Give time a chance,” 


is his advice. “Plan everything carefully 
and make every interview count.” 

Mr. Talbot has been in life insurance 
twenty years, and in 1938 paid for $738,- 
000. Before becoming a general agent 


four months ago he specialized in joint 
team work. 

Robert V. Hatcher was chairman of 
the convention. In his opening remarks 
he said that the Atlantic Life had made 
a gain of 25% in the first six months 
of this year as compared with first six 
months of 1938. It had also made im- 
provements in its conservation record. 
The best conservation record of a gen- 
eral agency was made by William Wood- 
ward of Rocky Mount, N. C., and he was 
presented with a cup. 

New manager of agencies of the com- 
pany is Kenneth R. Miller, who since 
he took over this post last November 
has appointed a number of new general 
agencies. Eight of the new _ general 
agents from North Carolina were intro- 
duced to the convention. They are David 
S. Harris of Wikmington: Garland 
Fowler, Tabor City; A- B. Culbertson, 
Goldsboro; Lowell biweth Ahoskie; Roy 
Robinson, Lenior; W. G. Hines, Dur- 
ham; Samuel J. Roberts, Greensboro; 
and Kearns R. Thompson, Reedsville. 

Most of Monday afternoon’s session 
was devoted to the company’s new in- 
sured estates plan. It calls its plan 


Pink Suggests Central Bureaus 
To Give Advice to Insured 


In an address before the Atlantic Life 
convention in New York City this week 
Superintendent of Insurance Louis H. 
Pink, discussing the growth of the fee 
basis insurance “counselors,” not only in 
this city but throughout the country, 
made the suggestion that it might be a 
wise thing for the companies jointly to 
maintain bureaus at central points 
where the policyholder can get disin- 
terested advice on all his life insurance 
problems and at those bureaus no in- 
surance be sold. 

“This, it seems to me, 
legitimate extension of the 
the insurance companies,” he 
“There is no reason why life 
policyholders, many of whom 


would be a 
activities of 
thought. 
insurance 
are poor 


holding 
necessity of 
insurance 


small policies, should 
paying substantial 
information and 


persons 
feel the 
fees for life 
advice.” 

100 Fee Counselors in N. Y. City 


He declared that only a short time 
ago there were fifty men in Greater 
New York who counsel for fees, and he 


has been advised that the number has 
been increased to more than 100. 

“Former agents are becoming coun- 
selors because it seems an easy way 
of earning a living. The pressure of 
unemployment is undoubtedly a con- 
tributing factor. 

“Tf life insurance producers fully per- 
form their duty, which is not only to 
sell insurance but to service it and 


Have “Information Please” Panel 


One of the most popular features at 
conventions nowadays is an 
The great 
Please” on 


insurance 
“Information Please” forum. 
popularity of “Information 
the radio—answering of questions by ex- 
perts—has demonstrated that the great 
mass of people is curious and wants to 
be informed. 

The Atlantic Life had an “Information 
Please” panel at its convention here this 
week, Kenneth R. Miller, manager of 
agencies, having charge of the panel. 
Some of the questions and answers 
given follow: 

Q. Why are best 
prospects ? 

A. You are friends; you know their 
social and financial set-ups; you know 
they prefer to keep their business with 
one company and that gives the agents 
an opportunity once a year to see them 
at change of birthday. 

Q. In interviews 
settlement options? 

When insurance is broken down in 


policyholders the 


why make use of 


terms of monthly income then larger 
policies will result. Proceeds will not 
be dissipated as they may be if left in 
a lump sum. 


Q. What is a man worth as a capital 
asset or producing power? 

A. His worth in producing power is 
equivalent to amount of capital it would 
take invested at a normal rate of not 
more than 4% to produce the salary or 
income he earns, 

Q. If all the companies used the same 
mortality table and same interest factor 
would all the premiums be the same ? 


A. No. The element of loading comes 
in. 

Q. Which would have the larger 
cash value at age 65, a 20 Pay policy 
taken at age 25 or one taken out at 
age 40? 

\. Both are exactly the same. 


Q. Is it, generally speaking, advisable 
(Continued on Page 10) 


“The Buyer’s Guide.” Among the field 
representatives who gave examples of 
“The Buyer’s Guide” in action were 
George T. King. vice-president, Atlantic 
Agency, Inc.; W. N. McCord, manager 
of the Washington office of the Atlantic 
Agency, Inc.; and Lowell Powell, gen- 


eral agent at Ahoskie, N. C. 

Among those who spoke at the lunch- 
eon Monday was John N. Hynson of 

N. Hynson & Co., Inc., New York 
City, and of the Beneficial Loan Society. 
R. E. Tucker, comptroller of the Bene- 
ficial Loan Society, was also introduced 
to those attending the luncheon. 





properly advise the policyholders, there 
is nothing to fear from the counselor,” 
continued Mr. Pink. “The best answer 
to the problem of the counselor is better 
service to the assured.” 
The Washington Inquiry 

Discussing the insurance study of thie 
O'Mahoney committee Superintendent 
Pink said that insurance men should 
not permit themselves to get into a 
frame of mind where they consider 
everything about the institution perfect 


and resent all criticism. On the con- 
trary, they should welcome honest criti- 
cism, particularly when it is constructive 


in its nature. 

“We are too big and too important an 
institution to be smug and _ self-satis- 
fied,” he said. “We must be progressive, 
alert, always eager to protect the busi- 
ness and to render still greater service 
to policyholders and the public. 

“In the Federal investigation there is 
a tendency here, as in all investigations, 
to exploit criticisms which are made of 
the industry. Sometimes these criticisms 
seem most unfair particularly where only 
one side is publicized. But we must not 
assume that the investigation is neces- 
sarily hostile. Public investigations un- 
fortunately have a tendency to unsettle 
business and sometimes unnecessarily 
alarm those who are affected. Yet such 
investigations in the long run very often 
prove helpful to the industry under scru- 
tiny. We must not prejudge the Wash- 
ington inquiry. We must stand ready 
to cooperate and lend such help and as- 
sistance as is permitted. 

“While we are not proud of life in- 
surance in that period immediately pre- 
ceding the Armstrong Investigation we 
can rest assured that since that time 
and during the past thirty-odd years life 
insurance has been clean and honorably 
administered. Mistakes may be pointed 
out and it is possible that we can im- 
prove our methods and practices. But 
the institution is financially sound, hon- 
orably managed and as a whole will 
come through this or any other investi- 
gation without taint or injury. 

“The tremendous obligation which we 
bear to the people of this country rests 
not only on those who manage life in- 
surance and those who supervise it but 
also upon those who sell it. You are the 
connecting link between the business of- 
fice and the policyholder. The policy- 
holder is your client. We must look to 
you to see to it that life insurance is 
not oversold, that it is properly distrib- 
uted and intelligently and conscientious 
lv serviced. We also expect the pri 
ducing forces to keep abreast of sald 
sentiment. You should know what. the 
public wants and you must be diligent 
in bringing the legitimate desires and 
demands of the public to the attention 
of those who manage the companies. 
All of us are trustees for the public 
and bear a great responsibility.” 


serious 
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Two Agencies Here Consolidated 


The agencies of Abraham Rosenstein 
and Samuel Karsch, both of the Equi- 
table Society, New York City, have been 
consolidated as of August 1 with Abra- 
ham agency 
Samuel Karsch as manager of new per- 
sonnel department and Leo 
associate agency manager. Mr. 


Rosenstein as manager, 


Eisen as 
Eisen 





ABRAHAM ROSENSTEIN 


has been a unit manager in the Rosen- 
stein agency for ten years and has had 
the leading unit in the entire Equitable 
Society, holding that honor last year. 
A luncheon party in the Hotel Penn- 
sylvania today will mark the consolida 
tion and also be a send-off to Mr. 





LEO EISEN 


Karsch who is leaving for a vacation of 
a year or more in California to regain 


his health. The luncheon will be at- 
tended by several executives of the 
Equitable. 


Assistant agency managers in the new 
organization are Sol Weissman, Paul 
Gale, Milton W. Heller and William J. 
Raftery. Mr. Weissman entered the in- 
surance business in January, 1927, was 
a large personal producer qualifying for 
the Egquitable’s $500,000 Club and was 
made a unit manager in the Karsch 
agency in September, 1929. Mr. Gale 
started as an agent with Mr. Karsch in 
January, 1934, and was made a unit man- 
ager the first of this year. Mr. Heller 
and Mr. Raftery have been with the 
Rosenstein agency since its organization 


and with the Equitable for many years. 


Mr. Rosenstein himself was at one time 


an agent in Mr. Heller’s unit. 
Two Large Agencies 


The consolidation of these two organi- 
zations brings together two of the promi- 
‘nent agencies in the Equitable’s New 
York department. The Karsch agency 
has for years set the pace in various 
production contests of the Society here 





SAMUEL KARSCH 


and its collection of cups and banners 
for first place awards is a large one. 
The Rosenstein agency led the New 
York department in total production last 
year and had the largest delegation from 


this city to the Equitable’s recent eight- 
icth anniversary convention. 

Mr. Karsch in his fourteen years as 
agency manager has placed $100,000,000 
of new life insurance on the agency’s 
books for the Equitable Societv. He 
ce mmpleted fourteen years as manager on 
July 14, 1939. He has taken particular 
pride in leading his agents to a first 
place position in various annual contests 
conducted by the Board of Managers of 
the Equitable’s New York department. 
Among the cups and trophies in the 
Karsch agency are those for the Judge 
Day Contest in 1926 and 1927 Loyalty 
Day in 1926, the Ten Day Klingman 
Campaign in 1931, the Klingman Cam- 
paign in 1934 and the Parkinson Lead- 
ership Campaign in 1935 and 1938. 

Mr. Rosenstein has been an agency 
manager for more than ten years. A 
successful producer and leader of a 
large unit, he was first appointed man- 
ager at 110 West Fortieth Street and in 
June, 1929, took over the agency at 212 
Fifth Avenue where he had been an 
agent and assistant manager for the late 
Louis Lane. At the time of that ap- 
pointment he was 31, one of the young- 
est of Equitable managers. Twice he 
has been president of the Equitable 
Board of Managers in this city and was 
chairman of the sales seminar for the 
Life Underwriters Association of New 
York City in the Fall of 1936. 

Mr. Ejisen’s promotion to associate 
agency manager came as the result of 
his successful performance as unit man- 
ager. He has been with the Equitable 
for twelve years, was appointed unit 
manager in the Rosenstein agency ten 
years ago and had the largest unit in 
the entire company in 1938. He has 
been a large personal producer and was 
one of those who qualified for the Equi- 
table’s eightieth anniversary convention. 


SWAMPSCOTT CHOSEN 
Philadelphia Life will hold its 1940 


convention at the New Ocean House, 
Swampscott, Mass., June 16 to 21. 














Total new Business 
placed in force made 
last month the greatest 
July in the history of the 
Company. 


Business in Force has 
now increased to over 


$616,900,000. 


The 
GREAT- WEST LIFE 


ASSURANCE COMPANY 


Head Office — WINNIPEG 




















The 
(COLONIAL 


LIFE INSURANCE COMPANy 
OF AMERICA 


A PUBLIC SERVANT SINCE 1897 


The COLONIAL patriot, Thomas 
Jefferson, said: “We mutually 
pledge to each other our lives, 
our fortunes, and our - sacred 
honour.” 


Next to this is Life Insurance! 


OVER 115 MILLION IN FORCE 
Home Office—Jersey City, N. J. 











Penn Mutual Celebrates 
Five Star Club Event 


July was a highly successful month for 
the Penn Mutual, which celebrated the 
fifth anniversary of its Five Star Club, 
an organization composed of field under- 
writers who pay for five life insurance 
cases each month. Last month showed 
an increase of 80% in the number quali- 
fying compared with July of a year ago. 
Vice-President Alexander E. Patterson 
announced that the Penn Mutual’s ney 
business in July exceeded that of July 
of 1938 by 2%. : 

Ivan M. Denton, of the Clover agency 
at Kansas City, became national presi- 
dent of the Five Star Club by virtue 
of his production of twenty-seven paid 
cases, and James B. Eckenrode, Johnson 
agency, Pittsburgh, with twenty-two 
cases, is national vice-president. 

Harold Pfeffer, Adler agency, New 
York, was tied with Samuel B. Urso, 
Lawrence agency, West Virginia, for 


the presidency of the Eastern Zone. 
Everett C. Miller, Eddleblute agency, 
Denver, tied with Andrew S. Jessup, 


same agency, and with William Wisdom, 
Fickas agency, Phoenix, Ariz., for the 
presidency of the Western Zone. In the 
Central Zone, Ray Longden, Patterson 
agency, Indianapolis, was president, and 
in the Southern Zone the president was 
Walker Laramore, Webster agency, 
Jacksonville, Fla. 


LAND AND SEA CONVENTION 
Lamar Life Takes All-Stars and Con- 
ventioneers to New Orleans and 
Then to New York Fair 
Lamar Life’s thirty-third annual 
agents’ convention was held on land in 
New Orleans and on sea aboard the 
S. S. Dixie en route to the New York 
World’s Fair. President P. K. Lutken 
and Vice-President W. D. Owens head- 

ed the convention party sailing. 

The land meeting was attended by the 
All-Stars and the Conventioneers. The 
All-Stars sailed August 5 for New York 
with a meeting scheduled for aboard 
ship. The New Orleans program in- 
cluded addresses by President Lutken, 
Vice-President Owens and Dr. J. 0. 
Segura, vice-president and medical di- 
rector. 

District managers and agents who 
took part in the New Orleans program 
were W. C. Buckley, Jackson, Miss. 
who spoke on “Selling the Company;’ 
C. L. Maxwell, Taft, Texas, “Building 
Prestige;” D. B. Aycock, Jonesboro, 
Ark., “Quality Business.;” W. E. Watts, 
Brookhaven, Miss., “Time Value ;” E. W. 
Inmon, Pontotoc, Miss., and John W. 
Hix, Midland, Texas, “Consecutive 
Weekly Production Pays;” George 
Brunson, Jackson, Miss., “Average Sale 
Per Number of Calls,” and Henry 


Allen, Meridian, Miss, and Frank 
Phillips, Lebanon, Tenn., “New Selling 
Slants.” 

The All-Stars will return from New 


York by train with scheduled stopovers 
in Washington and Louisville. 
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Roberts Maryland G. A. 
National of Vermont 


FORMERLY IN PITTSBURGH, PA. 





Isaac S. George and William P. Sted- 
man to Remain in Baltimore as 
Associate General Agents 





Appointment of George Paul Roberts 
as general agent for National Life of 
Vermont for the State of Maryland, 
with headquarters at Baltimore, is an- 
nounced by L. P. Brigham, superintend- 
ent of agencies. Mr. Roberts was for- 
merly a member of the firm Goldsbury 
& Roberts, general agents for North- 
western Mutual in Pittsburgh, and has 
had much experience in the training of 
agents and in estate planning, program 
selling and business insurance work in 
urban centers. 

He is a native of Elizabeth, W. Va., 
and was graduated from Wesleyan Uni- 
versity. His earlier experience in life 
insurance was as district agent of North- 
western Mutual at Clarksburg, W. Va., 
and later as general agent of that com- 
pany for West Virginia, at Wheeling, in 
the agency of Law & Roberts. Their 
agency had a fine record, developing a 
number of agents who are now general 
agents of leading life companies. 

Isaac S. George, who has been gen- 
eral agent in Baltimore for the National 
Life for several years, will remain with 
the agency as associate general agent, 
as will William P. Stedman. former 
president, National Chapter, Chartered 
Life Underwriters. 





Herner i Appleton, Wis., 
For Mutual Trust Life 


Mutual Trust Life, Chicago, an- 
nounces appointment of Morrow B. 
Herner as general agent at Appleton, 
Wis. He will have charge of Outagamie, 
Appleton, Fond du Lac and Calumet 
Counties. Mr. Herner has been with the 
Oshkosh agency of Northwestern Mu- 
tual. His personal production volume 
placed him on that company’s honor roll 
of agents in eight of the nine years 
since he entered the business. 


FASER AGENCY BALL GAME 








Penn Mutual’s Boston Agency Has Three 
Cleveland Indians at Meeting to 
End Summer Series 
During June and July the Henry M. 
Faser agency, Penn Mutual, Boston, con- 
ducted a baseball tournament with a se- 
ries of six games, hits and runs to be 
attained by getting applications and pay- 
ing for cases. Howard C. Bissell, presi- 
dent of the association, was in charge 
and the captains of the two teams were 

James Hollyday and Justin Perkins. 
During July the agency had examined 
more business than in any other month 
during 1939, and the paid volume was 
double that of July, 1938. At the agency 
meeting August 1, Luke Sewall, Skeeter 
Webb and Ben Chapman of the Cleve- 
land Indians baseball team were guests 
and helped to bring the baseball tourna- 
ment to a successful conclusion. For the 
2 the five leaders for July, Polly Kitt- 
Messer and Jim Noonan were present 
as guests. 
Mr. Faser had as his guests for the 
Red Sox-Cleveland double-header August 
2 the five leaders for July: Polly Kitt- 
redge, Howard Bissell, Bill Bollard, Ted 
Messer and Jim Noonan. 


EQUITABLE MANAGERS MEET 


\ luncheon and meeting of the man- 
agers and assistant managers of the 
Equitable Society in New York City was 
held at the Hotel Pennsylvania, August 
5, 1939, with several home office officials 
in attendance. 





MANY IN CREDIT UNION 
. Employes of Pacific Mutual Life have 
formed the Pacific Mutual Employes 
Federal Credit Union and already more 
than 200 applications for membership 
have been approved. The present limit 
of loans is $200, 








income. 

















ALWAYS TOGETHER 


These happy little fellows will 
be together throughout their 
growing years. 


Dad will see to that, if he lives. 


He has even made sure that if 
he is not spared their mother 
shall have a definite monthly 


Is there some other Dad in your 
area of operations who ought to 
make the same sure provision? 
Show him the monthly income 
settlement options. 





ee. rudential 


Home Office, NEWARK, N. J. 


Company of America 




















Smith Has All of Ky., 
Massachusetts Mutual 


LEXINGTON AGENCY GIVEN UP 





New Arrangement Places Entire State 
in Louisville Territory Under 
General Agent There 
Massachusetts Mutual discontinued its 
Lexington agency August 1, on resigna- 
tion of Lloyd B. Averett, general agent, 
all of Kentucky now being included in 





Strauss Portrait 


W. SCOTT SMITH 


the Louisville territory, with W. Scott 
Smith general agent for the state. 

Mr. Smith entered life insurance in 
1923 in the St. Louis agency of Massa- 
chusetts Mutual, under Warren C. Flynn, 
now dead, and continued this connection 
under general agent Chester O. Fischer, 
now vice-president of the company. 

In November, 1934, he became general 
agent of Pacific Mutual Life at St. Louis, 
but returned to Massachusetts Mutual 
in 1937. His annual personal production 
has ranged upward to more than three 
quarters of a million dollars. 

Association Worker 

In 1933 he was elected vice-president 
of the Massachusetts Mutual Agency 
Association and in 1934 was made presi- 
dent. In 1933 he was elected second 
vice-president of the Missouri Life Un- 
derwriters Association. For five years 
he was a member of the executive com- 
mittee of the St. Louis Life Underwrit- 
ers Association, being elected second 
vice-president in 1937 and first vice-pres- 
ident in 1938. He is a popular speaker 
before insurance organizations, having 
appeared on the 1932 program of the 
National Association at Chicago, and 
many Massachusetts Mutual convention 
programs and on the program of local 
associations in many cities. 

Before entering life insurance he was 
with the St. Louis County Land Title 
Co. for five years and with the Trust Co. 
of St. Louis County for four years. In 
these connections he was an abstractor 
but most of his work was in connection 
with wills, and the training has served 
him to advantage many times since com- 
ing into the life insurance business. 

Having served in the United States 
Navy during the war, Mr. Smith is a 
charter member of the Horn Stecker 
Post, American Legion. He is intensely 
interested in boys and is a member of 
the Court of Honor and of the com- 
mittee on advancement, for the Boy 
Scouts of America. 


SCHMIDT, STATE AGENT, MICH. 
M. L. Schmidt. who for the last three 
years successfully managed the Flint 
agency of the Northern Life of Canada, 
has been appointed state agent for Mich- 
igan. Mr. Schmidt will make his head- 
quarters in Flint. A. H. DeBorst con- 
tinues as manager of the Grand Rapids 
agency. . 
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45 Women Agents 

Make Round Table 
BEST RECORD SINCE ITS START 
Fifteen Qualify for Thied Consecutive 


Year Earning Life Memberships; 
Plan St. Louis Meeting 


Forty-five women producers — have 
qualified so far this year for the Wom 
en’s Quarter Million Dollar Round Table 
Helen Summy, chairman of the group, 
says that this establishes a new record 
for qualifications, forty-three having 
qualified last year and thirty-nine in 
1937-1938. Other applications for mem 


still to be passed on, Of 
qualified this year, fifteen 


bership are 
the number 


will be awarded life memberships, sig 
nifvine three consecutive years of qualih 
cation 


Certificates of life membership will be 
presented at a dinner in connection with 
the annual convention of the National 
Association of Life Underwriters in St. 
Louis. The speaker at that affair will 
be John A. Stevenson, president, Penn 
Mutual 

The Round vather for 
an afternoon September 25 
for a panel discussion among the mem 
bership \ report of the special com- 
mittee on by-laws and qualification re 
quirements will also be heard during this 
session. The committee is composed of 
Helen B. Rockwell, National Life of 
Vermont, Cleveland, chairman; Corinne 
Loomis, John Hancock Mutual, Boston, 


Table will 


session on 


also 


and Sara Frances Jones, Equitable So 
ciety, Chicago, all past chairmen of the 
organization 

In the following list of the member- 
ship of the Round Table so far this 
vear, those named as “life members” 


this vear, since it is 
that such a designation has 


ire also qualifiers 
the first time 


been awarded 


Life Members 





Chica Dorothy S. Briggs, Equitable Society 
New York; Arley G. Cassady, Equitable So 
ciety Huntingdon, Pa.; Mabel H rl, 1 
table Society, New York; Sara I nees Jones 
Cl Equi rhe » ety, cago; Lilliar I 
Joseph, Home Life of New York, New Yor 
Rose B K rohngold Lincoln Nationa Lif 
Clev s, CLU, Jo la 
cock 
Ber Li 
era ‘ it ’ So 
Helen B. Rockwe National Lif 
Cleveland; Mahala (¢ Russell, 
Mutual Life, Boston; Helen Sur : 
Society, St. Joseph; Ethel Thompson, Equi 
ible Society New Yor Helen M Zepp, Equi 
ible Society, Chicago 
Qualifying Members 
Anna Barber, Aetna Life, West Palm Beach; 
Lorraine L. Blair, Connecticut Mutual, Chicago: 
Martha H. Boott, John Hancock Mutual, Bos 
ton; Gertrude Brandwein, New York Life, New 
York; Rose ¢ Brasch, CLU, New York Lif 
St. Louis; Muriel | Briggs, Southland Life 
Dallas gnes M. Bruder, Equitable Society, 
Chicago; D Pearle Calbreath, John Hancock 
Mutual Des Moines; Alma Ware Crosby, lef 
fers Standard, Beaumont; Clara H. Currier 
Jol Hancoc Mutual, Boston; Bessie Dale 
Kansas City Life, Lawton, Okla 
Edna G. Duschnes Massachusetts Mutual, 
New Yor Mary W Gjertsen, Pittsburgh 
Romola D Hardy Massachusetts Mutual, 
Charlotte Margaret Henderson, New England 
Mutu Chicago; Florence Hooper, Penn Mu 
ual, Baltimore; Russelle H. Horr, Equitabk 
Society, Cleveland; Lucy P. Kendrick, Equitable 
Society Pittsburel Margaret M Lake, New 
, An 
Mutual 
Mil 
. Penn 
Mt onfort 
ne Neil 
B 





FIFTY-TWO GRADUATE 


Completing the intensive four weeks’ 
course in life, accident and Group in 
surance underwriting, fiftv-tw youn 
men graduated August 4 from the Tray 
elers’ home office avents’ s« h ol, bring 
ne the total number of graduates since 
the reorganization of the school in 1936 
to 1,079. Applications are already being 
received for places in the next class. to 
begin September 11 and continue until 


October 7 











Candidate for Vice-President 


JOHN A. WITHERSPOON 
Here is a picture of John A. Wither- 
spoon who is a candidate for vice-presi 
dent of the National Association of Life 
Underwriters. Mr. Witherspoon is gen- 
eral agent for the John Hancock at 
Nashville, Tenn In a statement last 
week E. T. Proctor, general agent, 
Northwestern Mutual, who is chairman 
of the Witherspoon campaign committce 
at Nashville said 

“Encouraging 


reports are coming in 
from all over the country with regard 
to John’s candidacy for vice-president. 
His chances of election have been ma 
terially increased by the marvelous job 


he did as chairman of the membership 
committee this year. The membership 
at present is higher than it has ever been 
ciation history; even higher than 


in asst 
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it has ever been on December 31. Of 
course, John gives full credit to the 
members of his committee for this 
work but I know of the tremendous 
amount of planning and work he has 
put in on it. 

“We still believe that the South has 
a right to recognition by a major office 
after a lapse of over twenty years and 
we also believe that the association 
would be making a mistake in estab- 
lishing a system of rotation in office. 
These factors coupled with the fact that 
Witherspoon is the senior member of 
the board of trustees, other than past 


presidents, who has not held a national 
office, give us every right to believe 
that his name will receive favorable con- 
sideration by the nominating committe c 
and by the association in September.” 


Prewitt Turner Appointed 
To Nominating Committee 


Prewitt B. Turner of Kansas City 
been named to fill the vacancy on the 
conunittee on nominations of the Na- 
tional Association of Life Underwriters 
caused by the resignation of Paul San- 
born of Boston, it has been announced 
by Holgar J. Johnson, president of the 
association. 

The complete membership of the com- 
mittee on nominations, which will pre- 
pare the slate of 1939-1940 officers for 
submittal to the members of the 
ciation at St. Louis, is composed of 


Ralph G. Engelsman of New York, 


has 


asso- 


chairman; E. W.. Baker, Louisville; 
Millard Orr, Philadelphia; © Homer 
Rogers, Indianapolis, and Mr. Turner. 


BANKERS, IOWA TOP TEN 


Top ten Bankers Life of Towa  sales- 
men in July were H. M. Teare, Flani- 
gan agency, New York; T. V. Brich and 
P. B. Harper, San Antonio; C. E. 
Sprague, Kansas City; Sam Bornstein, 
Seattle: S. R. Oliver, Philadelphia; E. 
G. Bryant, Spokane; C. W. Winebren- 
ner, Harrisburg; A. C. Johnston and A. 


H. Gibson, San Antonio, 


/\(/AILLEN 


AGEN T 








——.. 


' Million Dollar Table 
Adds 23 More Members 


TOTAL NOW REACHES 114 
Paul C. Sanborn, Chairman, Million 
Dollar Round Table, Anticipates 
Big St. Louis Meeting 
Twenty-three members have — been 
added to the roster of the 1939 Million 
Dollar Round Table, bringing the total 
number of members up to 114, it has 
been announced by Paul C. Sanborn of 

Boston, chairman, 

The new group includes seven life and 
qualifying members, six qualifying and 
ten life, and the entire group is now 
composed of forty-two qualifying and 
life, twenty-six qualifying and forty-six 
life. : 

Applications are still being received 
from other million dollar producers and 
are being reviewed by_ the Executive 
Committee, and it is probable that when 
it meets in connection with the Golden 
Anniversary convention of the National 
Association of Life Underwriters in St. 
Louis on September 25, one of the larg- 





est groups in its history will have 
qualified. 
New members who have been added 


since the original list was published last 
month include the following: 
Qualifying and Life Members 


Henry W. Massachusetts Mutual, 
Rochester, Lasker, Mutual Life 
of New Edwin M. Lillis, 
Northwestern Kennedy Nickell, 
Connecticut Tom B. Reed, 
Great Ben Ruhl, 
Massachusetts Ron Stever, 
Equitable 


Hays, 
’.: Herman 
York, Eau Claire; 
Mutual, Erie; H. 
Mutual, Chicago; 
Southern, Oklahoma City; H. 
Mutual, Detroit, and 
Society, Pasadena. 
Qualifying Members 
National Life 
Eckenrode, Penn Mu- 
Kellam, National Life 
William B. Mun- 


Robert P. 
mont, 
tual, 
of Vermont, 


Burroughs, of Ver- 
Manchester ; 

Harrisburg; ‘John z. 
Norwalk, Conn.; 
roe, Union Central, New Orleans; Robert E. 
Sanders, Business Men’s Assurance, San Diego, 
and Theodore Widing, Provident Mutual, Phila 


delphia. 
Life 


M. Lee Alberts, Equitable 
Louis B. Bloom, Northwestern 
York; Paul F. Clark, John 
Boston; Charles E. Cleeton, 
Los Angeles; M. J. Donnelly, 
ciety, New Castle, Da.: R. 
chusetts Mutual, ‘Oklahoma 


Members 


Society, Chicago; 
Mutu: il, New 
Hancock Mutual, 
Occidental Life, 
Equitable So- 
Dozier, Massa- 


City; L eopold V. 


Freudberg, Massachusetts Mutual, Washington; 
Albert Hopkins, Penn Mutual, New York; Jack 
Lauer, independent, Cincinnati; Paul C. San- 
born, Connecticut Mutual, Boston. 


GROUP “MEDICAL OFFERED 


Six Thousand Michigan Physicians Like- 
ly to Come Under Plan Being Pre- 
pared by Their Society 

Group medical insurance will probably 
be offered Michigan residents through 
an organization sponsored by the Michi- 
van State Medical Society. Formation 
of service corporations selling medical 
service on a fixed fee basis was legalized 


by the 1939 legislature. ; ; 
Dr, Paul N. Urmston, Bay City, chair- 
man of the Society’s council, has an- 


nounced formation of the Michigan Med- 
ical Service which has been incorporated 
by eleven medical society members. The 
plan must be approved by the Society's 
council and will then go before the So- 
ciety’s house of delegates September 18 
in Grand Rapids. If approved by the 
latter body the proposal will have been 
accepted by 6,000 Michigan physicians. 
It is planned to choose a single execu- 
tive director of the service, backed by a 
board of from eleven to thirty-five di- 
rectors representing both the public and 
the profession. The state Society mean- 
while is seeking a statistical basis for 
fixing adequate charges. There is no 
effort being made to sell the plan to 
the public but the service will be pro- 
vided as it is demanded by groups, 
probably chiefly employe groups. 


PORTLAND AGENCY CAINS 





T. Howard Groves agency in  Port- 
land, Ore., for the Equitable Society. 
had 19% increase in paid volume and 
15% increase in premiums the first six 


months over the same period last year 
The Portland unit, led by Harold P. 
Drake, assistant manager, had a_ plus 
74% in paid volume. 
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When Policy Proceeds 
Regarded Not Taxable 


OPINION GIVEN IN MICHIGAN 
State Inheritance Law Makes No Provi- 
sion for Levy on Funds Direct to 
Designated Beneficiary 
Proceeds of life insurance policies left 
with the contracting insurers for pay- 
ment to named beneficiaries on an in 
stalment basis are not subject to in- 
heritance tax in Michigan, according to 
4 ruling of the attorney general’s de- 

partment. 

An opinion prepared by John Panehuk, 
assistant attorney general, holds that 
there is a distinction under the Michi- 
van rule between an insurance trust ad- 
ministered by a trust company or an 
individual or corporation other than the 
beneficiary, and a trust agreement en- 
tered into with the insurer itself. 

A previous opinion, prepared under 
the regime of Attorney General Ray- 
mond W. Starr, last October held that 
the proceeds from life policies payable 
directly to a named beneficiary could 
not be levied upon under the inheritance 
tax law, while similar proceeds payable 
to a trustee for the use of the same 
heneficiary would be subject to the tax. 
This view upheld a ruling some years 
ovo of the then attorney general, An- 
drew B. Dougherty. The latest opinion 
follows the original line of reasoning in 
the Dougherty opinion. 

Controlling Distinction 

“Our inheritance tax law,” the opinion 
states, “makes no provision for taxing 
insurance proceeds payable direct to a 
designated beneficiary. Under the Fed- 
eral law and the statutes of some states 
such funds are taxable after providing 
for limited exemptions. The controlling 
distinction under the Michigan rule is 
that where the funds pass by the terms 
of a trust agreement entered into be- 
tween the trustee and the donor, they 
are taxable; where the funds pass by 
contract entered into betwecn the as- 
sured and the insurance company they 
are not taxable. 

Contract Supplementary 

“Most of the life insurance contracts 
contain optional settlement provisions 
whereby the insured may cause the 
proceeds to be left on deposit with 
the insurance company to be paid out 
in monthly instalments arise out of the 
policy terms and are between the com- 
pany and the insured. The funds are 
not left in trust and are retained bv 
the company as part of its general fund. 
The only difference is that instead of 
payment being made in lump sum at 
maturity, it is paid in instalments, the 
unpaid balance earning interest in many 
cases. : 

“While the Michigan rule has been 
repudiated in some states as unsound, 
nothing has transpired by way of legis- 
lative action or court decisions of this 
state which require this office to modify 
an administrative rule of long standing.” 


WILLIAM J. FADER DEAD 

William J. Fader, a former assistant 
superintendent of Prudential, died July 
31 at Belmar, N. J., of heart disease. 
He retired thirteen years ago after be- 
ing with the company for thirty-seven 
years \t one time he was assistant 
superintendent at Philadelphia. 


WILLIAM H. KETTIG DEAD 

William H. Kettig, Birmingham, Ala., 
banker, and former chairman Federal 
Reserve Bank, Atlanta, died August 3, 
aze 76. He was born in Louisville and 
was a director of Protective Life In- 
surance Co, and Birmingham Fire In- 
surance Co. 


SUPERVISING TORONTO OFFICE 
_J. W. Glenwright, managing director 
Commercial Life of Canada, is in To- 
ronto where he is supervising establish- 
ment of the company’s new head office 
in the Atlas Building. 
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«Union Central? Okay...I’ll be glad to see you!” 


Getting the right kind of interview is the toughest job text. (See above). 
in selling life insurance. But your chances are much 


. . Month after month these widely-read ads are building 
letter if your company is well and favorably known 


a background that is invaluable in opening doors tor 


Ly your prospect. Bes : z : 
nt ais Union Central representatives. And further, the cam 


Here the Union Central salesman has an “edge.” paign provides agents with an interesting starting-point 
‘There are few fathers of average-or-better income who for a sales interview, by introducing fathers to one of 
don’t see LIFE magazine. And every month LIFE the most attractive contracts ever offered—the Complete 
carries a Union Central advertisement, newsy and Protection Plan, which combines both of the strongest 
dramatic enough to vie with LIFE’s own pictures and sales appeals in life insurance 


The UNION CENTRAL LIFE Insurance Company 


CINCINNATI, OHIO 
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EIGHT DECADES OF EQUITABLE 


—= 
—— 





1859 - 1868 


Equitable founded by Henry B. Hyde and Associates, July 26, 1859. 


Year 1860 started with $1,144,000 of Insurance in Force, and Assets of 
$117,102. 


First Death Claim, for $5,500, paid (1860). 


Famous Statue Group, ''Protection", introduced in Equitable Policy Headings 
(1860). 


Conditional (Binding) Receipt to protect applicants during issuance of policy 
first employed by Equitable (1862). 


Equitable Assets passed Million mark (1864). 

First 5-year Dividend paid to Policyholders (1865). 
Annual Dividends authorized (1867). 

Total Insurance in Force passed $100,000,000 (1868). 
Limit of risk increased to $50,000 (1868). 


Contemporary Events 


First petroleum well opened in Titusville, Pa. (1859) 
First Pony Express between Sacramento, Cal. and St. Joseph, Mo. (1861). 
Start of Civil War, April 15, 1861. 

Lincoln’s Emancipation Proclamation, Jan. 1, 1863. 
Batile of Gettysburg, July 1, 2, 3, 1863. 

Lincoln’s Gettysburg Address, Nov. 19, 1863. 
Maximillian made Emperor of Mexico (1864). 

Civil War ended (1865); Lincoln Assassinated. 

13th Amendment Abolished Slavery (1865). 

First Atlantic Cable Laid (1866). 

Alaska purchased by United States from Russia (1867). 


1869 - 1878 


Travel and Residence liberalized; Grace in Payment of Premiums first allowed 
(1869). 


First Home Office Building at 120 Broadway, N. Y. completed (1870). 
Equitable Policy Payments in Single Year reached $3,646,290 (1872). 
Henry B. Hyde elected President on the death of William C. Alexander (1874). 
Payments to Policyholders and Beneficiaries totalled $5,000,000 during year 1878. 


Contemporary Events 


U. S. Grant elected President (1869). 
Franco-Prussian War, July-Sept. 1870. 
Introduction of antiseptic surgery (1870). 
Great Chicago Fire, Oct. 9-11, 1871. 

Block signals for railways invented (1872). 


Disastrous panic in New York, with widespread bank failures. N. Y. Stock Exchange 
closed for ten days (1873). 


Disraeli made Prime Minister of England (1874). 

Constitution of the Republic of France formed (1875). 

Telephone invented by Alexander G. Bell (1875). 

Rutherford B. Hayes inaugurated 19th President of the U. S. (1877). 
Edison invented Phonograph (1877). 


1879 - 1888 


Three-Year Incontestable Clause introduced (1879). 

William Alexander elected Secretary (1880). 

Equitable policies first granted to women (1880). 

Sub-standard Ratings introduced for Hazardous Occupations (1880). 
System of Immediate Payment of Death Claims inaugurated (1881). 
Survivorship Annuity introduced (1881); Life Annuity (1883). 
Assets passed $50,000,000 (1883). 

Equitable limit of risk on single life increased to $100,000 (1884). . 
Full Freedom of Travel and Residence granted (1886). 

Two-Year Incontestable Clause introduced (1886). 

Equitable Home Office Building reconstructed and enlarged (1887). 
Insurance in Force $500,000,000 (1888). 


Contemporary Events 
Edison developed Incandescent Lamp (1879). 
Gasoline motor invented by Selden (1879). 
President Garfield assassinated (1881). 
Panama Canal started by French but not completed (1882). 
Discovery of Inoculation for Rabies by Pasteur (1884). 
Grover Cleveland inaugurated 22nd President of U. S. (1885). 
First Trolley Cars in U. S. (1885). 
Washington Monument dedicated in Washington (1885). 
Great Blizzard of 1888, March 12-14. 
Inventions patented: Linotype Machine (1884); Cash Register by Patterson, (1885); 


Adding Machine by Burroughs (1888); Transparent photographic film by Eastman 
(1888). 


1889 - 1898 


100,000th policy issued (1895). 

Total Assets reached 100 Millions (1889). 

Right to Change Beneficiary introduced (1894). 

Assets reached $200,000,000 in 1895. 

Guaranteed Cash Values, also Policy Loans, introduced in 1896. 
Limit of risk on one life increased to $200,000 (1896). 

Spendthrift Clause for protection of Beneficiaries introduced (1898). 
Continuous Instalment Policy introduced (1898). 


Contemporary Events 


Benjamin Harrison inaugurated 23rd President of U. S. (1889). 

Johnstown Flood, May 31, 1889—2209 lives lost. 

Inventions patented: Alternating Current Motor; Color Photography (1892). 
Grover Cleveland inaugurated 24th President of U. S. (1893). 

Edison developed Rinetoscope (Moving Picture apparatus) 1893. 

Ford built his first successful automobile (1893). 

Financial Panic and Business Depression (1893). 

X-Ray discovered by Wilhelm Konrad Roentgen (1895). 

Gold discovered in Klondike (1896). 

William McKinley inaugurated 25th President of U. S. (1897). 

Queen Victoria’s Diamond Jubilee (1897). 

U. S. Battleship “Maine” blown up in Havana Harbor, Cuba, Feb. 13, 1898; 260 lives lost. 
Radium discovered by M. and Mme. Curie (1898). 


James W. 
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1899 - 1908 


James W. Alexander elected President on Death of Henry B. Hyde, Founder. 


insurance in Force passed One Billion; Total Assets 400 Millions. 





FAutomatic Surrender Values and Extended Term Insurance introduced (1900). 


Tconvertible Policy introduced (1905). 


Paul Morton elected President (1905). 


)Grover Cleveland appointed Chairman of Board of Trustees (1906). 


1N. Y. State Standard Policy Forms introduced (1907). 





Contemporary Events 


President McKinley assassinated (1901). 

Theodore Roosevelt elected 26th President of U. S. 

Death of Queen Victoria—Coronation of King Edward VII (1902). 

Mt. Pelee (Martinique) eruption May 8, 1902. 

Pacific Cable completed, San Francisco to China (1902). 

Marconi’s First Radio Message (1902). 

First Successful Aeroplane Flight by Wright Brothers, Kitty Hawk, N. C. (1902). 
First New York subway opened (1904). 

) San Francisco Earthquake, April 18-19, 1906. 











1909 - 1918 


50th Anniversary celebrated by The Equitable (1909). 

Assets reached $479,900,419; Insurance in Force, $1,335,347,979. 
Corporate Policy introduced. 

Group Life Insurance inaugurated by Equitable (1911). 

Refund and Cash Refund Annuities introduced (1911). 

“Death of Paul Morton—Judge Day elected President (1911). 
‘Equitable Building, 120 Broadway, destroyed by fire (1912). 

First Disability Waiver Clause introduced (1912). 

New Equitable Building opened, 120 Broadway (1915). 


Total Payments to Policyholders and Beneficiaries since organization reached 


$1,000,000,000 (19146). 
Double Indemnity Accident provision introduced (1917). 





: 


Contemporary Events 


| William H. Taft inaugurated 27th President of U. S. (1909). 


Admiral Peary Discovered North Pole (1909). 

First Aeroplane Crossing of English Channel by Louis Bleriot (1909). 
George V. of England crowned upon death of Edward VII (1909). 
South Pole discovered by Amundson (1911). 

First Aeroplane Flight Across U. S. by C. P. Rogers (1911). 
Hydroplane invented by Glenn H. Curtiss (1911). 

SS. “Titanic” hit Iceberg off Newfoundland, 1517 lives lost, (1912). 
Woodrow Wilson inaugurated 28th President of U. S. (1913). 

Panama Canal opened (1913). 

Parcel Post System inaugurated in U. S. (1913). 


} Yorld War begun in Europe (1914). 


“Lusitania” sunk by submarine, 1198 lives lost (1914). 
Trans-continental telephone opened (1914). 
U.S. entered World War, April 6, 1917. 





: 
: 
: 


: 
| 


Armistice declared Nov. 11, 1918. 

Influenza Epidemic; Over $100,000,000 paid in Death Claims by American companies 
(1918-1919). 

Woman Suffrage Amendment passed (1918). 


GROWTH AND PROGRESS 


1919 - 1928 


Group A. & H. added to Group Coverage (1920). 

Insurance in Force reached Three Billions in Oct. 1922. 

Accidental Death and Dismemberment added to Group (1922). 

Home Office Building at 393 Seventh Avenue completed (1924). 

Complete Mutualization of Society (1917 plan) in 1925. 

Non-Medical Insurance granted Policyholders (1926). 

Salary Savings Insurance introduced (1926). 

Group Annuities introduced (1927). 

= on made Chairman of Board and Thomas |. Parkinson elected President 
1927). 

Insurance in Force reached Six Billions (1928). 

Assets reached One Billion (1928). 

Death of Judge Day (1928). 


Contemporary Events 


Versailles Peace Treaty signed, June 28, 1919. 

Volstead Act (Prohibition Amendment) passed (1920). 

Suffrage for women in effect, (1920). 

Warren G. Harding inaugurated 29th President of U. S. (1921). 

First American Radio Broadcasting Station opened in Pittsburgh, KDKA, (1921). 

Union of Soviet Republics in Russia declared (1922). 

Calvin Coolidge inaugurated 30th President of U. S. on death of President Harding 
(1923). 

Insulin (for Diabetes) discovered by F. G. Banting, Canadian physician (1923). 

Television demonstrated (1927). 

Lindbergh’s solo flight to Paris, May 20, 1927. 

Successful commercial radio-telephone communication between America and England 
(1927). 

Herbert Hoover elected 31st President of U. S. (1928). 


1929 - 1938 


Monthly Premium plan adopted (1929). 

Economic Adjustment Policy introduced (1931). 

Payments to Policyholders reached Three Billions (1933). 

Optional Retirement Policy introduced (1933). 

Equitable's 75th Anniversary—Insurance in Force $6,143,158,113. 

Family Income Policy introduced (1934). 

Group Hospitalization introduced (1934). 

Assets passed Two Billions in 1937. 

Death of William Alexander, Secretary of Equitable 57 years, March 25, 1937. 

Equitable entered 80th ANNIVERSARY YEAR on July 26, 1938. Total Pay- 
ments to Policyholders and Beneficiaries since Organization $4,136,696,205. 
Insurance in Force, $6,749,177,544. 


Contemporary Events 


Stock Market collapse; financial panic—(1929). 

Franklin D. Roosevelt inaugurated 32nd President of U. S. (1933). 
Bank Moratorium proclaimed (1933). 

“Century of Progress” Exposition at Chicago (1933). 

N.R.A, passed by Congress (1933). 

Renewal of diplomatic relations between U. S. and Soviet Russia (1933). 
Social Security Bill passed (1935). 

Death of George V of England (1936). 

Abdication of Edward VIII—George VI declared King (1936). 

Civil War in Spain (1936-39). 

Italian Conquest of Ethiopia declared May 9, 1936. 

Boulder Dam (Nevada) completed March 1, 1936. 

Mechanical Cotton Picker demonstrated by Rust Brothers (1938). 
New York World’s Fair (1939) 

San Francisco World’s Fair (1939). 
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Many Have Qualified 
For Sun Life Honors 


BENTRUP MACAULAY CLUB HEAD 


Company Branches Throughout World 
Represented; Agency Conference 


Palm Beach Next March 


Nearly six hundred representatives of 
Sun Life of Canada have qualified for 
membership in the Macaulay Club, Sun 
Life’s highest honor for its top ranking 
agency producers, according to W. 
Stewart Penny, director of agencies. In- 
cluded in the list of members announced 
for the 1939-1940 agency year are the 
names of representatives in 112 Sun Life 
branches located in practically every one 
of the thirty-nine countries where the 
company operates 

Club president i the coming year is 
Fred G. Bentrup, Louis, who led the 
entire agency Da in personal produc- 
tion during the last twelve months. 5S. 
Mendoza of London (England) West 
End branch, placed second to Mr, Bent- 
rup and assumes the title of club vice- 
president-at-large. New divisional vice- 
presidents include representatives of the 
following Sun Life branches: Vancouver, 
B. C,, Philadelphia, St. Louis, Hawaii, 
London (Eng.) City, Sourabaya (Java) 
and Buenos Aires. 

Territorial Offices 

Thirteen territorial vice - presidents 
have also been appointed, representing 
such countries as Canada, United States, 
South Africa, India, Philippine Islands 
and Puerto Rico. The annual agency 
conference of the Macaulay Club will 
be held at Palm Beach, Fla., early next 
March, and will be attended by all club 
officers and members who continue to 
qualify during the intervening months. 

In making his announcement, Mr. 
Penny expressed himself as highly 
pleased with results in the Macaulay 
Club for the agency year just ended. 
He pointed out that the total number 
to attain membe rship: in the club is with- 
in four of last year’s figure; also that 
large increases have been recorded in a 
rr Ha of his company’s home divisions 
and in most of the foreign field, includ- 


ine Great Britain. A definitely favor- 
able trend is looked for during the next 
few months, the director of agencies 


said 


Three Teadets Reapleves 
Complete Quarter-Century 


Quarter-century anniversaries were 
celebrated recently by three members 
of the Travelers’ branch offices. Ralph 
I. Booth, statistician in the Insurance 
Exchange branch, Chicago, completed 
twenty-five years of service August 1. 
He joined the company in 1914 as a 
member of the life actuarial division of 


the home office, remaining there until 
his transfer to Chicago in 1925. 
Elmer W. Henofer, cashier, Newark 


branch, completed his twenty-five years 
of service August 3. Joining the com- 
pany in 1914, in Newark, Mr. Henofer 
was appointed cashier in 1915. 

Henry W. Walther, who also complet- 
ed twenty-five years August 3, has 
served his entire time in the Hartford 
branch office. He was first employed in 
1914 in the payroll audit division, and 
in 1920 was advanced to his present 
position of supervis sing payroll auditor. 


MONTREAL LIFE APPOINTS 

B. W. K. Edmonds has been appointed 
manager Ottawa agency, Montreal Life, 
and John Roney has been named district 
supervisor at Ottawa. Frederic Michaud 
has been appointed manager for the 
‘ompany at Riviere du Loup, Quebec. 


CHATTANOOSG A DOUBLES ROLL 


During the fiscal year ended June 30 
the Chattanooga Association of Life Un- 
derwriters exactly doubled its member- 
ship, 41 to 82. Membership committee 
chairman was Roy T. Smith, general 


agent for Commonwealth Life. 





Great-West Life Makes 
Good Showing This Year 


The last half of 1939 has opened with 
an excellent start for Great-West Life, 
according to H, A. H. Baker, assistant 
general manager and superintendent of 
agencies. New business placed in force 
during July reached the highest figure 
ever recorded in any July in the entire 
history of the company. That the gain 
was widespread throughout the entire 
field is evidenced by the fact that thir- 
ty-one of thirty-seven agencies showed 
substantial increases over July of last 
year, and of these twelve agencies more 
than doubled their July 1938 production. 
Leading agencies during July were To- 
ronto 1, Chicago and Winnipeg. The 
company’s business in force also showed 
substantial gain in July, increasing by 
more than $3,000,000 to $616,900,000, a 
gain of $9,000,000 for the year to date. 


NORTHWESTERN NAT’L PICNICS 
William S. Swensen Given Watch, Hav- 


ing Been in Service of Company 
for Twenty-Five Years 

Honored for a quarter-century of ser- 
vice with Northwestern National Life at 
August 2 
was William S. Swanson, who has been 
a member of the company’s home office 
printing and supply department staff 
since 1914. He was presented with a 
watch by President O. J. Arnold, and is 
the thirteenth employe of the company 
to receive such an award since the cus- 
tom was begun three years ago. 

Approximately 375 attended the pic- 
nic, sponsored jointly by the company 
and the Nonalico Club, home office em- 
ployes organization. William Fitzgerald, 
president of the club, presided at the 
dinner, which was followed by an eve- 
ning of dancing. Golf, tennis, bridge 
and swimming rounded out the after- 
noon’s program. 


the company’s annual picnic 


BANKERS, IA., CALENDAR MOTIF 

Six Golden West scenes, all in nat- 
ural colors, will feature Bankers Life of 
lowa’s rainbow calendar for 1940. Each 
picture will be a full color reproduction 
of a kodachrome photograph of a fa- 
mous western scene, different from any 
picture ever before reproduced, says this 
company. The name of the individual 
Bankers Life salesman will appear on 
each of the six calendar pages. The 
1940 calendar will be larger than that of 
1939, which featured six Frederic Rem- 
ington westerns, and the individual pic- 
tures will also be larger than the Rem- 
inetons. 





THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life 
Modern policies are issued, on both Industrial and 
Ordinary plans, from birth to 64 next birthday. 


A POLICY FOR EVERY PURSE AND PURPOSE 


insurance. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE 





“Infc ion Please” 

ntormation ease 
(Continued from Page 3) 

to replace insurance in force encum- 

bered by a loan by a new policy? 

No, but fh some cases where an 
Endowment policy is heavily loaded with 
a loan it might be advisable. Great care 
should be used in such instances. 


Q. Is it necessary to collect full set- 
tlement of premium with application for 
the company to be on a risk as soon as 
accepted by the company? 

A. No. 


Q. What kind of loans does the com- 
pany now prefer? 

A. Loans on homes and _ business 
property, well located and adaptable to 
various kinds of business. 

Q. Is naming a contingent beneficiary 
of help in closing a sale? 

A. It is a definite help 
plained correctly. 


when ex- 


Q. What is the maximum amount of 
insurance that a man aged 50 can buy 
in the Atlantic Life ? . 

A. $100,000. 

Q. What are 
ance lapses ? 

A. Policies half sold on monthly or 
even quarterly basis; not tagging them 
for a special purpose; and failure to 
take interest in policyholder after sold. 


main causes of insur- 


Q. Is it possible for a man who needs 
a fairly large amount of protection for 
his family and who has little money to 
invest over and above actual living ex- 
penses but who desires an income for 
himself for old age, to accomplish both 
purposes with one of the cheaper types 
of insurance ? 

A. Yes. Such a man could purchase 
some form of Ordinary life for family 


Bernard L. Connor 
Secretary 


August 11, 1939 


John J. Gallagher 


Treasurer 


PHILADELPHIA, PENNA. 





protection, 
the family would be well protected and 
cared for, and at old age the cash values 
under this insurance would be sufficient 


carrying enough to see that 


to furnish him with an income of a 
reasonable amount for the remainder of 
his life. 


Bartlett T. Bent With 
Travelers for 30 Years 


Bartlett T. Bent, assistant secretary of 
the Travelers, completed thirty years of 
service with that company July 26. En- 
tering the company’s employ on July 
26, 1909, as a member of the agency 
department, Mr. Bent served until 1917, 
when he enlisted for aviation service, 
Following the Armistice Mr. Bent re- 
turned to the Travelers and was assigned 
to the Group insurance department. In 
1924 he was transferred to the depart- 
ment of office supervision. Shortly 
thereafter he was made office super- 
visor and in 1938 became assistant sec- 
retary. 





Given Cash Awards For 


Better Service Ideas 

Seven members of the home office 
staff, Pacific Mutual Life, had their sug- 
gestions on better and more efficient 
service in the home office adopted by 
the company during the last quarter and 


won cash awards. They were Clover 
Baumstark, renewal department; Frank 
Lober, agency accounts; Richard Wil- 


liams and Maurice Cashion, mortgage 
loan; Kenneth Davis, treasury; Eliza- 
beth Steffen, life maturity, and Eliza- 
beth Johnston, medical department. 


CANADIANS IN LONG SERVICE 

J. H. Walker, Peterboro, Ont., agency 
Mutual Life Assurance, has completed 
his twenty-fifth year of service with the 
company. J. C. Green of the Toronto 
Gourlay agency has just completed twen- 
ty years, 











THE 


ANUFACTURERS 


Tested by Time 


IME has served to increase the importance of 
Life Insurance in the economic structure. 


The Manufacturers Life is a strong, progressive 
Company. Its growth has been steady and consistent 
over more than fifty years. 


INSURANCE AND DEFERRED ANNUITIES IN FORCE 
572 MILLION DOLLARS 


ASSETS EXCEED 167 MILLION DOLLARS 


| IFE 


INSURANCE COMPANY 


HEAD OFFICE 
TORONTO, CANADA 
Established 1887 
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Policy Proceeds Not 
Subject Estate Taxes 


ANALOGOUS TO BAILEY CASE 





United States District Tribunal Dis- 
agrees With Court of Claims; Chase 
National Bank vs. U. S. 





Alfred C. Coxe, district judge, United 
States District Court for the Southern 
District of New York, has directed a 
judgment in favor of plaintiff in the 
case of Chase National Bank as execu- 
tor, estate of Forest F. Dryden v. the 
United States. 

The late Mr. Dryden, president of 
the Prudential Insurance Co., held a 
$50,000 paid-up insurance policy issued 
to him in 1920. In case of Mr. Dryden’s 
death the policy was payable to Mrs. 
Drvden as beneficiary, the insured not 
reserving any right to change the bene- 
ficiary. The dividends were payable to 
Mr. Dryden himself, but he each year 
elected to apply them to the purchase 
of paid-up additions to the policy. Such 
paid-up additions were likewise payable 
to Mrs. Dryden without right in Mr. 
Dryden to make any change. 

Amounts Paid Beneficiary 

Mr. Dryden died July 19, 1932, and 
Mrs. Dryden received the following 
amounts: (1) $50,000 as face amount of 
the policy; (2) $6,517 representing addi- 
tional insurance purchased with the 
dividends, and (3) a mortuary dividend 
of $373.48. Plaintiff conceded that this 
last amount was taxable. 

The Commissioner of Internal Reve- 
nue included these three items in the 
deceased’s gross estate for the purpose 
of computing the tax, and that resulted 
in an additional tax of $7,850,89, which 
the executor paid together with interest 
amounting to $728.82. The $40.000 ex- 
emption was not involved as that had 
been claimed with respect to other poli- 
cies. Having paid the additional tax, 
the executor instituted action to recover 
the same claiming that the tax had been 
assessed illegally. The court decided in 
favor of the plaintiff; that is, it held 
that the proceeds of the policy and the 
proceeds of the dividend additions were 
not subject to estate taxes. 

Court of Claims Decision 

The decision of Judge Coxe is held 
to be of unusual importance, because 
previously, on May 29, 1939, in a closely 
analogous case the United States Court 
of Claims in Bailey v. United States had 
held that the proceeds of a life insur- 
ance policy were subject to taxation in 
spite of the fact that the insured had 
retained no incidents of ownership in 
the policies, and in spite of the fact 
that no interest of whatever kind passed 
to the beneficiary because of the death 
of the insured. 

National Association’s Efforts 
Realizing the significance of the de- 
cision in the Bailey case to the under- 
writing fraternity and its clients and to 
the very institution of life insurance, the 
National Association of Life Under- 
writers decided to take vigorous steps. 
It determined to seék to intervene in 
the appeal which is expected to be taken 
in the Bailey case. Fortunately, how- 
ever, prior to the hearing of the appeal 
in that case, the National Association 
heard of the pending Chase National 
Bank case. It promptly retained Albert 
Hirst of New York as its attorney to 
obtain leave for it to intervene in that 
case and file a brief on its behalf as 
amicus curiae, friend of the court. That 
was done. 

_. FELIX L. RYAN DEAD 
Felix L. Ryan, Connecticut Mutual 
general agent at Bangor, Maine, died 
\ugust 4 following a short illness, Mr. 
Ryan joined the company in 1892 as a 
clerk in the Bangor office and from 
1905 to 1914 was an agent. Represent 
Ing the home office at the funeral were 
Henry H. Steiner, secretary, and Frank 
». Forbes, auditor of agency accounts. 
The company’s general agents were rep- 
resented by William W. Banton, Port- 
land, and Walter S. Buck, Scranton, Pa. 








HEARD on the WAY 








The petition presented by the Pru- 
dential, Pearl, Britannic and Refuge in- 
surance companies for sanction to trans- 
fer their Irish industrial business to a 
new company—the Industrial & Life As- 
surance Amalgamation Co—has_ been 
dismissed by Justice Gavin Simonds in 
the British High Court. Justice Simonds 
decided that he had no jurisdiction in 
the case, but he indicated that he would 
have sanctioned it if he had had the 
power to do so. ; 

W. P. Spens, K. C., for the Prudential 
Assurance Co., said that, in the negotia- 
tions which led up to the provisional 
transfer agreement, the insurance com- 
pany could not get more favorable terms 
for the policyholders than it was giving 
to the participating companies in Eire. 

There were 350,326 Prudential policy- 
holders affected, and letters had been 
received from fewer than 100 of them. 
They put forward the general objection 
that they preferred to remain insured 
with the Prudential and objected to be- 
ing transferred against their wishes. 





They also said the company was break- 
ing its contract with them and _ they 
asked to have their premiums returned. 

Blanco White, K. C.. for Mr. Robert 
I. Stevenson, a Prudential policy- 
holder, said his case was that the Pru- 
dential was a long established, well run 
company which paid very good bonuses. 
It was true he was to get the same 
bonus as in 1938, but he said he might 
reasonably expect to receive higher 
bonuses in the future. 

His Lordship dismissed the petition of 
the Prudential Assurance Co., with costs, 
on the grounds that he had no jurisdic- 
tion. He was satisfied, however, having 
regard to the abnormal circumstances 
created by the legislation in Eire, that 
this was an arrangement he ought to 
sanction. 

He would have had no hesitation in 
sanctioning the arrangement if he had 
jurisdiction to do so. 

The petitions by the three other com- 
panies were similarly dismissed. 


Uncle Francis. 





NEBRASKA RULES ON VALUES 





Insurance Department Designates Meth- 
od of Determining Reserves, Non- 
forfeitures, Mortality 
Following requirements of the Neb- 
raska statute which directs the Insur- 
ance Department to make an annual 
valuation of all life insurance policies in 
force, Insurance Director Smrha_ has 
announced that if the aggregate reserves 
are equal to the minimum standard pre- 
scribed the demands of the law will be 

fully met. 

The legislature lodged with the De- 
partment the power to adopt such meth- 
ods and basis as will procure the results 
within the prescribed limits, and this 
discretion is being exercised. The Di- 
rector also held that loan and non-for- 
feiture values under the Nebraska law 
must be at least equal to the respective 
reserves based on the minimum stand- 
ard or the valuation basis stated in the 
policy, whichever is higher, less a sur- 
render charge of not more than 21%4% 
of amount insured by the policy. 

Where the annual statement of a 
company shows a valuation of part or 
all of its business based on any standard 
of mortality it will be required to show 
that the valuation is at least equal to 
the minimum standard fixed by law. 
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ONE OF A SERIES DEDICATED TO OUR ORGANIZATION 





Ask any berkshire Associate 


LIFE INSURANCE COMPANY 


F. H. RHODES, President 


INCORPORATED 1851 
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154 * Candidates an 
Final Exams for CLU 


NUMBER IN COUNTRY NOW 1,688 


Dean McCahan Sane Many Encouraging 
Trends in Results of 1939 Series; 
1,742 Candidates Took Part 


One hundred and fifty-four candidates 
Amer 


Underwriters this 


completed the examinations of the 
ican College of Life 
vear for the designation of Chartered 
Life Underwriter. Their experience cre 
dentials will be reviewed by the college’s 
registration board at a meeting this 
month, and the conferment of diplomas 
will be a part of the National Associa 
tion of Life Underwriters convention in 
St. Louis September 28. 

The 1,742 candidates taking this year’s 
CLU examinations represent 33 cities 
and towns in forty-two states, the Dis 
trict of Columbia and Hawaii. They are 
associated with ninety-five different life 
insurance companies. This constitutes the 
largest number of candidates ever to 
sit for a single saaiee of examinations. 
The number of candidates last year was 
1,150 and the previous high mark before 
that 980 in June, 1936. In the first year, 
thirty-four candidates took the examina- 
tions in June, 1928, and thirty-two in 
December, 1928. 

Instalment Plan of Taking Examinations 
Almost Universal 

Due to continued emphasis upon the 
four-year program of study for the CLU 
designations, 98.8% of this year’s candi- 
dates undertook the examinations in in 
stalments, only 1.2% of the 1,742 present- 
ing themselves this year for all of the 
five parts in which the CLU examinations 
are divided as contrasted with 79.99% ten 
years ago and 9.5% five years ago. As 
further evidence of the tendency to take 
examinations on an instalment plan, 
only 237 candidates of the entire 1,742 
took the necessary parts to permit of 
completing the entire series of five CLU 
examinations had everything taken been 
passed. 


Passing Ratio Higher 


An encouraging feature of the exam- 
ination results in 1939 according to Dr. 
David McCahan, dean of the American 
College, was an improvement in_ the 
passing ratio despite an increase of more 
than 50% in number of candidates. The 
1742 candidates took a total of 3,116 
examinations of which 60% were passed. 
College officials were delighted with this, 
he reported, as it represents not only 
a turn in the passing ratio trend which 
has been gradually declining for a num 
ber of years but better showing than 
in either 1937 or 1938 It is believed 
that the field work of the educational 
advisory department as well as_ the 
teachers manual and CLU study supple 
ments have been an important factor 
in reversing the former trend by the 
stimulus which they have exerted to 
ward better preparation. 

One thousand two hundred and forty 
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penne Creditors Form 
May Be Written in Pa. 


The Pennsylvania Department has di- 
rected attention of life companies to act 
of the General Assembly No. 75 approved 
May 16, 1939, permitting thereafter the 
writing of what is commonly known as 
Group creditors insurance, subject to the 
conditions stated therein, and subject to 
the approval by the Insurance Commis 
sioner of such policy and related forms. 
The regulation of the Department dated 
November 24, 1937, prohibiting such in- 
surance is therefore rescinded, such in- 
surance in the future being completely 
under the jurisdiction of the above men- 


tioned Act 


candidates received credit for all or part 
of examinations taken. &62 candidates 
were awarded credit for all of the exam- 
inations which they undertook. Three 
hundred and seventy-eight others were 
given credit for passing one or more 
of the five examinations. 
3,997 Candidates with Credit for All or 
Some Parts 

\s a result of this year’s examinations, 
1,688 underwriters have now completed 
the entire series of CLU examinations 
and 2,309 others have credit for success- 
ful completion of some of the five parts, 
thus making a total of 3,997 who have 
demonstrated their knowledge in all or 
some of the fields of subject matter 
covered by CLU examinations. 

Among the 154 candidates who suc- 
cessfully completed examinations for the 
CLU designation were these from Great- 
er New York: 

New York City, Newark and Brooklyn 


James D. Banks, Union Central; John V. 
Deeg: in, Metropolitan Life; George Johnson, 
Peachers Insurance & Annuity Association; 
George J. Kaplan, Union Central; Herman E. 
Krooss, Penn Mutual; Howard C. Lawrence, 


Lincoln National Life, Newark; Melvin C. Me 
Gee, Equitable Socie ty; Clifton E, Reynolds, 
Metropolitan Life; Henry F. Silver, Travelers; 


William A. Spiker, New York Life; Leland T. 
Waggoner, Mutual Life of New York; Joseph 
M. Wise, Metropolitan Life, Brooklyn, and Max 
Simons, Prudential, Richmond Hill, Long Island. 


Some Other Successful Candidates 


Among other 
were these from the 
the United States and 

Edward Meck Aiken, executive  secfetary, 
Pittsburgh Life Underwriters Association; Roger 
L. Baldwin, Northwestern Mutual, Washington; 
Fred C. Bennett, Berkshire, Chicago; Merrill 
H. Bowles, Massachusetts Mutual, Bangor; John 
E. Brownell, Prudential, Pittsburgh; Harold S. 
Brownlee, Equitable of lowa, Pittsburgh; Wil 
liam L. Camp, 3rd, editor ConMuTopics, Con 
necticut Mutual, Hartford; Robert H. Carey, 
State Mutual, Worcester; Robert W. Castle, 
Massachusetts Mutual, Washington; A. Bertram 
Cromer, Equitable Society, Chicago. 

Arthur H. Cutler, Mutual Benefit, Chicago; 
William A. Davenny, Equitable Society, Burling 
ton, Vt.; Raymond Deston, John Hancock, Bos 
ton; John E. Driscoll, Connecticut Mutual, Hol 
voke, Mass.; George C. Foust, Ir., life depart 
ment, Towers, Perrin, Forster & Crosby, Vhila- 
delphia; Edwin H. Fowler, John Hancock, New 
Haven; Martin M. Guon, Metropolitan, Chicago; 
Philip A. Hoche, New England Mutual, Chicago; 
Charles R. Howell, Massachusetts Mutual, 
Trenton. 

Nathan S. Jacobson, Reliance Life, Baltimore; 
Harold D. Jobes, vice-president, William Albert 
Gallup, Inc., Boston; Spencer R. Keare, Federal 
Life, Chicago; Richard deR. Kip, ‘Wharton 


successful candidates 
Eastern part of 
from Chicago: 


—— 





Fourteen Candidates 
In Management Course 


EXAMS. BY AMERICAN COLLEGE 


Total Number of Holders Now Sixty- 
Seven All of Whom Were Previously 
Given CLU Designation 


\t the June examinations by the 
American College of Life Underwriters 
insurance 
held concurrently with the CLU exami- 
nations, fourteen candidates from seven 
cities in seven states took either or both 
of the two parts into which these ex- 
aminations are divided. Only persons 
who have previously passed all of the 
CLU examinations and earned the CLU 
designation or Certificate of Proficiency 
are eligible to take management exami- 
nations. 

Now Sixty-Seven Holders 

Of the twelve candidates who re- 
ceived credit for either or both of the 
examinations taken, ten completed the 
program this year and will be awarded 
the college’s Certificate in Life Insur- 
ance Agency Management at the thir- 
teenth annual conferment in St. Louis 
September 28. This makes a total of 
sixty-seven who have qualified for this 
certificate in addition to having pre- 
viously received the CLU designation or 
Certificate of Proficiency. The names 


in life agency management 


of this year’s successful candidates 
follow: 

Robert Bogen, assistant manager, Equitable 
Society, Los Angeles; William A. Carrodus, 


Provident Mutual Life, Philadel- 
phia; Merwyn D. Cramer, agency supervisor, 
Bankers Life, Los Angeles; F. A. Fish, Pru- 
dential, Philadelphia; Fowler, as- 
Union Central, Philadelphia; 
Mabel George, Sun Life of Canada, Philadel- 
phia; Herman M. Kenner, Metropolitan, Phila- 
Alfred Korbel, general agent Central- 
Life of lowa, Milwaukee; Donald G. Mix, man- 


home office 


Theodore L. 
sistant manager, 


detphia; 
ager conservation division, State Mutual Life, 


Worcester; 
Philadelphia. 


Samuel P. Naftzinger, Penn Mutual, 





School, University of Pennsylvania, Philadelphia; 
Maxwell A, Krucoff, Metropolitan, Baltimore; 
Marcus R. Mabee, Prudential, Albany; Joseph 
T. MeCance, Aetna Life, Hartford; John L. 
McElfresh, Connecticut Mutual, Washington; 
Bernard A. Merriam, Connecticut General, Wor- 
cester; William M. Milligan, Manufacturers Life, 
Pittsburgh; Hubert C. Morfey, Equitable Society, 
Bridgeport; Gerald Murphy, Metropolitan, Wal- 
tham, Mass.; Robert J. Murphy, Prudential, 
Chicago. 

Donald C. Newton, Connecticut Mutual, Syra- 
cuse; Ernest H. Perkins, Provident Mutual, 
Albany; Stanley H. Purdy, Aetna Life, Bridge- 
port; James F. Ramsey, Home Life of New 
York, Chicago; Howard J. Richard, New York 
Life, Boston; Sumner Redman, Aetna Life, 
Boston; Orrion L. Saether, Travelers, Albany; 
John C. Schneiter, Metropolitan, Buffalo; Ray 
S. Spurr, National Life of Vermont, Buffalo ; 
Edmund P. Steel, State Mutual, C amden, Mm. Jus 
Don H. Stimpson, Mutual Benefit, Portland, 
Me.; Mrs. Helen L. Tall, fassachusetts Mu- 
tual, Baltimore; Thomas Boyce, Aetna Life, 
Portland, Me.; Ernest R. Tonkel, Provident 
Mutual, Chicago; Wallace N. Watson, Connecti- 
cut Mutual, Boston; Edward C. Wilkins, Phoenix 
Mutual, Hartford; Rowland S. Wilson, North- 
western Mutual, Pittsburgh; Maurice S. Yoiser, 
Aetna Life, Pittsburgh. 
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Society in New York 
Expands Life Course 


NINE ADDITIONAL SESSIONS 
Instruction haniaies of Elementary Na- 
ture; Albert Greenland, Metropolitan, 
Lecturer of Part I 
Parts [ and II of the life insurance 
course given by the Insurance Society 
of New York have been revised and ex- 
panded. This year each part will con- 
sist of a series of twenty-five lectures 
and reviews of approximately one hour 
each. The course is still characteristical- 
ly an elementary course designed to fit 

the needs of life office employes. 

Nine additional sessions have been 
added to Part I. Albert Greenland, field 
training division, Metropolitan Life, is 
the instructor. Mr. Greenland will con- 
duct all of the Part I sessions person- 
ally. 

Eleven sessions have been added to 
Part II. The lectures in Part II will 
be given by a number of individuals, 
each of whom is a recognized authority 
in his special field. Both courses will 
be conducted in the evening. Part | 
will meet on Wednesdays from 5:15 to 


6:15 o'clock, and Part IL on Friday 
evenings at the same hour, beginning 


October 4. 


Information Available 

Rudolph C. Neuendorffer, secretary 
Guardian Life, is chairman of the com- 
mittee in charge. He and his commit- 
tee have contemplated a_ revision of 
this course for more than a year. Dur- 
ing that time they have carefully studied 
the problem and confidently expect that 
the new course will accomplish its pur- 
pose. A booklet describing 5 course 
may be obtained from Arthur C. Goer- 
lich, educational director, 100 ‘Wilken 
Street. 

On Mr. Neuendorffer’s committee are 
Ray D. Murphy, vice-chairman, vice- 
president, Equitable Society; Ralph H. 
Blanchard, professor of insurance Colum- 
bia University ; James LD. Craig, vice- 
president Metropolitan Life; John S. 
Thompson, vice-president and mathe- 
matician Mutual Benefit. 


DICKINSON IN ADVERTISING 

Republic National Life, Dallas, has 
appointed Andrew G. Dickinson, Jr, 
manager advertising department. He has 
been with the publicity department of 
the Southwestern Life for the last four 
years and was editor of the Sou’wester, 
Southwestern Life home office house 
organ, 


COMPANY CHANGES NAME 

Security Life, formerly of Kuskogee, 
Okla., has changed its name to Fidelity 
Life, Oklahoma City. An amended 
charter was obtained by H. A. Max- 
son, John C. Head and S. E. Ellis. The 
capital stock is $50,000. T. J. McComb 
is the new president and T. M. McComb 
actuary. 
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Social Security Act Liberalized 


(Continued from Page 1) 


tional 50% of his annuity benefits. If 
there are children under sixteen, or at 
tending school and under eighteen the 
parent would receive an additional com 
pensation amounting to one-half of the 
primary insurance benefit of the parent. 

The widow of a fully insured annuitant 
would be eligible to receive three-fourths 
of the annuity accruing to the insured. 
Widows of those who die before they 
become eligible to annuities, and depend 
ent children, would also receive liberal- 
ized benefits. 

Continue Contributions After 65 

Another important section of the meas- 
ure would permit persons who already 
have reached their sixty-fifth birthday 
to continue their old-age insurance tax 
payments for the purpose of building 
up a sufficient reserve to obtain monthly 
benefits. These persons, sixty-five and 
over, may begin these payroll-tax pay- 
ments retroactively from January 1, 1939. 

The original Social Security Law 
stopped payroll tax payments as soon 
as a person reached sixty-five, regard- 
less of whether the person continued to 
work, and paid him a lump-sum benefit 
if he had not built a reserve sufficient 
for monthly payments. It was estimated 
by the Social Security Board that over 
a fifteen-year period, from 1939 to 1954, 
this new provision would increase the 
amount of benefits by about $695,000,000. 
This sum is to be paid out of the pay- 
roll tax collections. 

Another change, aimed at one of the 
principal criticisms of the law, decreased 
the size of the old-age reserve account 
and created a board of trustees to ad- 
minister it. 

Originally estimated by some persons 
to reach $47,000,000,000 by 1980, the re 
serve would be limited to three times 
the highest annual benefit payments ex 
pected during the succeeding five years. 


Critics of the law frequently de- 
nounced the present reserve system on 
the ground that it was creating a tre 


mendous backlog from which the Admin 
istration in power could borrow to 
finance governmental activities. 

The Senate committee on finance and 
the House ways and means committee 
both reported on the Social Security 
amendments their statements on the re- 
vised benefits following: 

Revised Benefit Formula 

“An average wage formula will relate 
benefits more closely to normal wages 
during productive years. Since the ob- 
ject of social insurance is to compensate 
for wage loss, it is imperative that ben- 
efits be reasonably related to the wages 
of the individual. This insures that the 
cost of the benefits will stay within 
reasonable limits and that the system 
will be flexible enough to meet the wide 
variations in earnings which exist. 

“An average wage formula will also 
have the effect of raising the level of 
benefits payable in the early years of the 
system, but it will reduce future 
by eliminating unwarranted bonuses pay- 
able under the present formula to work- 
ers in insured employment only a few 
years. These bonuses result from the 
greater weight now given to the first 
$3,000 of accumulated wages. They are 
justified, if a total wage formula is used, 
in the case of older and low-paid work- 
ers who retire in the early years of the 
System and have not time in which to 
build up substantial benefit rights. In 
the long run, however, such bonuses 
are unwise and endanger the solvency 
of the system by permitting dispropor- 
tionately large benefits to workers who 
migrate between uninsured and insured 
employments and accumulate only small 
earnings in insured employment. 

“In order to relate benefits to length 
of employment, as well as to average 
wages, a 1% increment for each yeat 
of covered earnings of $200 or more is 
added to the basic benefit. Thus, the 
longer a worker is in the system the 
larger will be his benefit. 

“Substantial benefits—The — supple- 
mentary benefit payable an aged wife 


costs 


is one-half of the primary insurance ben- 
efit of the annuitant. (The same amount 
is payable for each dependent child.) 
Jecause most wives, in the long run, will 
build up wage credits on their own ac- 
count, as a result of their own employ- 


ment, these supplementary allowances 
will add but little to the ultimate cost 
of the system. They will, on the other 


hand, greatly increase the adequacy and 
equity of the system by recognizing that 
the probable need of a married couple 
is greater than that of a single in- 
dividual. 

These changes in the benefit pattern 
are primarily designed to increase the 
adequacy of the system during the early 
years without altering the long-run cost 
proportions of the existing plan. They 
are not temporary improvements, how- 
over, but represent constructive changes, 
which will increase the adequacy of the 
Federal old-age insurance system. 


Survivor Benefits 


“The bill contains a third major change, 
designed to improve the long-run effec- 
tiveness of our insurance system. This 
amendment proposes to establish month- 
ly survivor benefits. The Social Security 
Act now provides a certain amount of 
survivor protection in the form of lump- 
sum payments. These are small and 
inadequate in the early years of the 
system and entirely unrelated to the 
needs of the recipients. However, even- 
tually, they will be rather costly and 


Monthly Old-Age Insurance Benefits Under Present Plan and Revised Plan* 








Present Revised Plan Present Revised Plan 

Plan Single Marriedt lan Single Marriedt 

Years of Coverage: Average monthly wage of $50 Average monthly wage of $109 
Enda dae eee date oe Okan eee e wages $20.60 $30.90 $25.75 $38.63 
Did bncade eS cane pales Sree Renae 21.00 31.50 26.25 39.38 
| Seer Perr rerrererrry er carte ee 22.00 33.00 27.50 41.25 
BOs ee S0KE ode KbWesoecneaHen sOHe 24.00 36.00 30.00 45.00 
Gs wcrc KW e eS ee Manatee Reeeene 26.00 39.00 32.50 48.75 
Serer ee Trees LET Te Tr 28.00 40.00 35.00 52.50 

> monthly wage of $150 monthly wage of $250 
Diik ndek retieneneaes ck eseumine (t) $30.90 $46.35 $41.20 $61.80 
Pee rercrec cer errr Ee tere re 31.50 47.25 42.00 63.00 
 PEEPEC UTEP TULL OORT Cr TT 33.00 49.50 44.00 66.00 
EP rere re rer ee er ree 36.00 54.00 48.00 72.00 
PO ccncseccevesesccesnevesesetee 39.00 58.50 52.00 78.00 
ee ee eae re Oe at eee 42.00 63.00 56.00 84.00 





*It is assumed, with respect to the revised plan, that an 
year of coverage in order to be eligible to receive the 1% increment. 


benefit would be somewhat lower. 


+ Benefits for 


t Benefits not paid until after 5 years of 


a married couple without children where wife is eligible for 
coverage. 


individual earns at least $200 in each 
If this were not the case, the 


a supplement. 





may not provide protection where most 
needed. The new plan will eliminate 
most lump-sum benefits and will substi- 
tute monthly benefits for those groups 
of survivors whose probable need is 
greatest. These groups are widows over 
sixty-five, widows with children, orphans, 
and dependent parents over sixty-five. 
The monthly benefits payable to these 
survivors are related in size to the de- 
ceased individual’s past monthly benefit 
or the monthly benefit he would have 
received on attaining age sixty-five. 
“In the case of a widow, the monthly 
benefit is three-fourths of the deceased’s 
monthly benefit or prospective benefit. 
In the case of an orphan or dependent 
parent, it is one-half of the deceased’s 
monthly benefit or prospective benefit. 
“A monthly benefit will be payable 
to a parent only if no widow or un- 
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married child under age 18 survived, 
and only if the parent was wholly de- 
pendent upon the deceased at time of 
death. While it would thus be neces- 
sary for a parent to prove dependency 
at the time of death, once that fact 
had been established no subsequent 
showing of need would be_ required. 
Ample precedent for such provisions is 
found in the State workmen’s compen- 
sation laws, which constitute the oldest 
form of social insurance in this country. 

“Tllustrative benefits are shown in table 
3. As has already been stated, these new 
monthly benefits can be provided with- 
out exceeding the eventual costs of the 


system as now set up, because of the 
reduction in lump-sum death benefits 
and the future benefits to single per- 
sons.” 


Siegmund Celebrates 
Second Chicago Year 


William H. Siegmund, agency manager 
and head of the brokerage department, 
Charles J. Zimmerman agency of Con- 
necticut Mutual at Chicago, celebrated 
his second anniversary with the agency, 
August 8. The day was marked by a 
78.7% increase in business over his first 
year. Also the number of first line and 
multiple line brokers with whom the 
agency has relations was increased dur- 
ing the year to 162. 

Employing the methods and plans used 
by Mr. Zimmerman himself when he was 
one of the leading brokerage supervisors 
in New York with the Fraser agency, 
Mr. Siegmund is among the first broker 
age men in Chicago to promote life in 
surance among multiple line brokers. 


EMPLOYES GIVEN PICNIC 

Members of the home office staff, 
Life Insurance Co. of Virginia, including 
3radford H. Walker, president, and 
others of the executive staff, attended 
an all-day picnic given by the company 
in Chesterfield County near Richmond. 
Arrangements for the outing were made 
by officers and special committees of the 
Employers Athletic Association headed 
by John B. Orgain, Jr. of the invest- 
ment department 
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IDEAS that CLICK 


By Paul Troth 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 
writer in this column from time to time. 


No. 97 


The law of averages is a great law 
and so far no one has suggested that 
it be repealed. For hot weather selling, 
however, an agent can just about kill 
himself by working entirely on the law 
of averages. A_ substitute method is 





Fuzzy, I'll train for you next! 


selective prospecting follow2d by care- 
ful preparation for a definite interview. 
Clive I. Thompson, who has among 
other duties the supervision and training 
of agents in the Alfred G. Correll agency, 
New England Mutual, Brooklyn, has 
observ2d that often an agent will plan 
for himself a terrific day’s work which 
results only in breaking a man’s morale 
because it is beyond his ability to 
achieve in the face of unforeseen cir- 
cumstances. An agent on Monday night 
maps out a series of ten calls; he comes 
into the office Tuesday morning full of 
enthusiasm and bumps into complica- 
tions on a previously submitted case. 
Mr. Thompson is in full sympathy with 
the law of averages but he also holds 
this opinion: That it is better for a 
man to make a definite appointment for 
one interview on Tuesday; spend Mon- 
day evening in carefully preparing all 
angles of the case as it applies to that 
one particular prospect, and then on 
Tuesday keep that one interview and 
give it all that he’s got. He requires 
one other thing: that whether the agent 
makes or breaks the case, he come 
away from the interview with one new 
prospect and some information about 
him. He doesn’t ask for more than one 
new prospect. When an agent completes 
that interview, having brought to it all 
of his knowledge and sales ability, and 
has one new referred lead, then he has 
accomplished his goal for the day and 
his mind is free to work on tomorrow’s 
interview or to handle office routine. 
Assuming that an agent could select 
his prospects and secure an interview 
with 100% ability and bring to each 
interview such sales ability that in every 
case he closed for at least $1,000, his 
income would average at the least around 
$12 a day from that one interview. That 
being the case that one particular in- 
terview merits some careful preparation. 
Furthermore an intelligent presentation 
makes a good impression on the buyer. 
\ boxer doesn’t take on all contenders 
in rapid order. He spends weeks in 
training for each particular encounter. 


branch office; R. H. 


Continental’s Two 
Clubs Will Convene 
ONE GOES TO PACIFIC COAST 
Both Will Unite at Lake Wawasee; 
Maurice C. Chier Leading Producer 


Fourth Consecutive Year 








About sixty agents for the Continental 
Assurance, Chicago, have qualified for 
the company’s “2-5-0” and “1-2-0” clubs 
comprised of leading personal producers, 
says Vice-President and Director of 
Agencies W. E. White. They will be 
guests of the company this month on 
two special occasions. 

Qualifiers for the “2-5-0” club will as- 
semble at Chicago next Sunday for a 
nine-day trip to the Pacific Coast, where 
they will visit Catalina Island, the Golden 
Gate International Exposition at San 
Francisco and other points of interest. 
Returning to Chicago, August 22, the 
party will go to Lake Wawasee, Ind., 
where they will join with the “1-2-0” 
qualifiers in a two-day sales congress. 

Chier Wins Again 

Leading personal producer for the 
fourth consecutive year was Maurice C: 
Chier, who is again given designation 
as honorary president of the “2-5-0” 
club. 

Accompanying the party to California 
from the home office will be Vice-Presi- 
dent Roy Tuchbreiter, Vice-President 
and Director of Agencies W. E. White, 
Vice-President and Medical Director Dr. 
H. W. Dingman, Assistant Superintend- 
ent of Agencies Marshall B. Simms, 
Frank Stumb, manager, Group sales de- 
partment; Henry Lustgarten, Chicago 
Ladley, manager, 
Pittsburgh branch, and F. Y. Snell, man- 
ager, Grand Rapids, Mich., branch. 





FERRELL DISTRICT AGENT 
William B. Ferrell has been appointed 
district agent at Richmond, Va. for the 
John Hancock Mutual. He was formerly 
an agent for Connecticut Mutual. 





In Michigan, Ohio, 


Philadelphia, 
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Indiana and Illinois. 


Pennsylvania 








Monumental Life Agents 


Receiving Promotions 
Monumental Life, Baltimore, has an- 
nounced the following appointments: W. 
Arata, agent, Chicago No. 3, to assistant 
Chicago No. 5; L. Jellison, 
agent, Chicago No. 2, to assistant man- 
ager, Chicago No. 5; C. Howard, agent, 
Chicago No. 4, to assistant manager, 
Chicago No. 5; H. Gladding, agent, Lan- 
sing, to assistant manager, Lansing; J. 
White, agent, Flint, assistant manager, 
Saginaw; L. Adams, agent, Grand 
Rapids, to assistant manager, Saginaw. 


manager, 


REGIONAL MEETINGS CLOSED 

The Minnesota Mutual Life has fin- 
ished a series of eight regional agency 
meetings that covered all states where 
the company does business. The final 
meeting was at Breezy Point Lodge on 
Big Pelican Lake in northern Minne- 
sota and was attended by about eighty 
agents, company executives and_ their 
wives. Harold Cummings, vice-president 
in charge of agencies, conducted the final , 
meeting, assisted by E. P. Bragdon of 
the agency department. President T. A. 
Phillips made an address. 
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Frank J. Longo and V. L. Jenkins 


Vice-President V. L. Jenkins, Occi- 
dental Life, who appears on the right in 
the accompany picture, is congratulating 
Frank J. Longo of Los Angeles upon 
winning the presidency of Occidental’s 
Los Conquistadores Club the second 
consecutive time. Mr. Longo also won 
the presidency of the company’s Lead- 
ing Producers Club. He is a member of 
the home office agency. 





RESULTS OF PRIMARIES 





Virginia Banker May Be Next Chairman 
of Committee on Insurance; Some 
Insurance Men Named 

Edward FE. Holland, Suffolk, Va, 
banker, is slated to be the next chair- 
man of the committee on insurance and 
banking of the Virginia senate. He was 
renominated for the senate in the Demo- 
cratic primary. Senator A. E. Shumate 
of Giles County, chairman of the com- 
mittee, did not stand for re-election. 
Senator Holland was next in line. C. C. 
Louderback of Page, renominated for 
the house, is in line for chairman of 
the house committee on insurance and 
banking to succeed Milton R. Morgan of 
Botetourt who was appointed Virginia 
commissioner of banking after the 1938 
session of the General Assembly. 

Frank Moore, local agent of Lexing- 
ton, who was renominated in the pri- 
mary, will continue as chairman of the 
house appropriations committee. He is 
also a member of the committee on in- 
surance and banking. Emory P. Bar- 
row of Brunswick, who was the patron 
of house bill 151, the countersignature 
law, at the last session, was defeated 
for renomination by M. Hill Abernathy, 
one of the premier producers for North- 
western Mutual Life in Southside, Va. 
E. Glenn Jordan, manager at Richmond 
for Commercial Casualty, for many years 
member of the city council, was nomi- 
nated for the senate in the primary. 
Nomination in the Democratic primar) 
is tantamount to election. 


Leo P. Burrell, East Orange, N. J.. 
formerly with the Prudential and active 
in Democratic circles, died August 5 ot 
heart disease, age 47, 
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Columbian National 
Star Club Gathers 


BOSTON-NEW YORK PROGRAM 





Opens in Hub, Finishes at Fair; Many 
Valuable Contributions Included in 
Speaking Schedule 





National Life opened its 
1939 conference of the Star Producers 
Club in Boston August 7. The follow- 
ing day the party came to New York for 
the general agents’ round table and en- 
tertainment which was held Wednesday. 
William S. Vogel, star club president, 
had the opening meeting in charge with 
ereetings brought by Columbian Na- 
tional’s President Francis P. Sears. The 
business program speakers included 
Ewart G. Horne on “Ninety Percent of 
Your Success;” Hugh Lindsay, “Policy- 
holders Are Valuable ;” Russell A. Free- 


Columbian 


man, “Forty-Seven Times in a Row;” 
John E. Spiegel, “Father Time,” and 
Otto M. Ball, “Special Bulletin 113-D.” 


“Life Insur- 
Agent J. S. 
Mutual, 


Linden Johnson spoke on 
ance vs. Oil” and General 
Braunig, Boston, Massachusetts 
shared a sales-ideas topic “It Seems 
Like Magic” with Lawrence L. Howard, 
Columbian National’s sales promotion 
manager. 
Items on Program 

Following the luncheon a tour of Old 
Boston was enjoyed, with a formal re- 
ception by home office executives and 
club officers preceding the formal din- 
ner at the Parker House. Among the 
notable guests attending the dinner were 
Massachusetts Insurance Commissioner 
Harrington, William G. O’Hare, direc- 
tor, Overseers of Public Welfare, and 
F. D. Duke, advertising director of 
“Time,” who reviewed the history and 
progress of that national news weekly 
and its affiliates. 

For the Tuesday business session Rus- 
sell A. Freeman, club vice-president, was 
chairman, with Vice-President John K. 
Howard of Columbian National extend- 
ing greetings. The speakers and their 
subjects included Joseph A. Kelly, “Ma- 
chinery for Magic;” Robert G. Ward, 
“Compliments and Complaints ;” Christo- 
pher F. Lee, “Old Doc Yankee ;” Leonard 
O. Kirschner and T. Robert Harrigan 
sharing the topic “A Good Texas Steer 
N. R. Kinney “How to Pick ’Em;” A. J. 
Calef of the home office spoke on 
“Knowing Where to Tap;” Lawrence F. 
Murphy “More Profits for You;” Hugh 
W. Crawford, M.D. “70% in 24 Hours,” 
and Jack McCord, “Selling Is a Game.” 

Program in New York 

Following open house and a_ buffet 
lunch at the Franklin Street home office 
of the company, the Star Producers and 
home office executives left for New 
York. An all- day meeting on “Agency 
Management” was arranged in the form 
of a round table discussion led by Vice- 
President Albert A. McFall, with gen- 
eral agents and those immediately asso- 
ciated with agency problems in attend- 
ance. Adjournment to the World’s 
Fair completed the conference activities 
which, for the agents, were in charge of 
the home office assisted by club Presi- 
dent William S. Vovel, general agent at 
Newark, and Vice-President Russell A. 
Freeman, district agent at Idaho Falls, 
Idaho, they having earned memberships 
respectively of thirteen and_ eighteen 
vears in the company’s top production 
club. 





LINCOLN NATIONAL PICNIC 

Nearly 200 Lincoln National Life sales- 
men and their families, of the northern 
Indiana territory, will attend the annual 
Picnic to be held August 12 at Sargent’s 
on Lake Wawasee. W. Plogsterth, 
director of field service, will make the 
Principal address at the sales meeting 
Preceding a chicken dinner. Other speak- 
ers will be Gail H. Beamer of Fort 
Wayne, and George C. Jackson of Gary. 
A group of Fort Wayne salesmen will 
Play the remainder of the field a base- 
ball game. A golf tournament will be 
in charge of Harry G. Warvel of Gary 
and J. L. Mueller and Rufus R. Roth 
of Fort Wayne. 


Columbian National Introduces 
Its Estate Distribution Plan 


Enthusiastically Received by Sales Force; Many at Boston 
Banquet Hear President Sears Say Company Came Through 
Depression Without Borrowing a Dollar; Harrington 


Believes Companies Should Publicize Record 


To the members of the Star Pro- 
ducers Club of the Columbian National 
Life one of the most important develop- 
ments in the company’s conference held 
at Boston this week was the introduc- 
tion of the Estate Distribution. Plan 
which furnishes them with a new sales 
tool which they can actually use in the 
presence of the prospect. The Columbian 
National after months of studying vari- 


4 
proud of the insurance companies do- 
ing business in this state. At the same 
time, however, my staff is working con- 
stantly to weed the untrustworthy and 
incompetent out of the brokerage field.” 

Representing Mayor Tobin of Boston, 
William G. O’Hare, public welfare di- 
rector, praised the Columbian. 

Other Head Table Guests 
Other head table guests included John 





Francis P. Sears, president Columbian National Life, and A. A. McFall, 


Service Inc. 


Fay Foto 
Left to Right—Massachusetts Insurance Commissioner Charles F. J. Harrington, 


vice- 


president, at the banquet of the Star Producers Club in Boston. 


ous programming methods and after con- 
sultation with the Life Insurance Sales 
Research Bureau at Hartford developed 
the Estate Distribution Plan and com- 
pleted the details in time to present it 
to the leading producers at this week’s 
conference. Simple in its detail, the 
sales kit provides the agent with the 
visual sales material which he needs to 
secure information from the prospect 
and to set up existing insurance under 
option to meet minimum requirements. 
The recommending of new insurance to 
complete the prospect’s minimum desires 
leads to the sale of new business. 

Francis P. Sears, president of the com- 
pany, welcomed the Star Producers Club 
to Boston and was a speaker at the 
banquet attended by some 300 members 
of the home office and field force at the 
Parker House Roof on Monday evening 
Active in all phases of the conference 
both in Boston and in New York City 
on Wednesday were Vice-P-esident A. 
A. McFall and W. R. Beardslee, super- 
intendent of agencies. 


President Sears related the healthy 
financial condition of his firm, which 
was founded in Septcmber, 1902. “We 


started with $220,000 in assets and today 
we have $47,500000. Throughout our 
life we have paid out $85,000,000 and 
throughout the entire depression we did 
not have to borrow a single dollar,” he 
declared. 

“Before the depression we had $1,- 
000,000 in quick assets to meet any un- 
foreseen demand that might have been 
made on us; now we have $10,000,000 in 
quick assets. For the first six months 
of this year our agents produced about 
19% more than in the same period last 
year.” 


Charles F. J. Harrington, Insurance 
Commissioner of Massachusetts, also a 
banquet speaker, said that insurance 


companies in his state have neglected to 
tell the public through the medium of 
newspaper columns of “the splendid rec- 
ord they have made.” Commissioner 
Harrington declared: “Massachusetts is 


K. Howard, A. A. McFall, and Carl C. 
Mullen, vice-presidents of the company; 
Frederick H. Nash, director and general 
counsel; Philip M. Childs, director; Wil- 
liam S. Vogel of Newark, N. J., presi- 
dent and secretary of the Star Pro- 
ducers Club; Russell S. Freeman of 
Idaho, vice-president of the Star Pro- 
ducers Club, and F. D. Duke, advertis- 
ing director of Time Magazine. 

Also Thayer Quinby, Boston, who has 
the leading life agency of the company 
for this year; George L. Dyer, St. Louis, 
who had the company’s leading accident 
and health agency; Alfred C. Newell, 
Atlanta, Ga., the company’s oldest gen- 
eral agent, and Samuel L. Calechman, 
New Haven, who is the leading personal 
producer thus far this year. 

General Agents’ Session 

Wednesday’s session in New York 
City was an open discussion for general 
agents on management problems. In ad- 
dition the session included these speak- 
ers: Vice-President A. A. McFall as 
chairman; W. R. Beardslee, superintend- 
ent of agencies; Lawrence L. Howard, 
sales promotion manager, and these gen- 
eral agents, V. J. Probislo, Denver; F. 
W. Floyd, Philadelphia; E. E. Lamb, 
Chicago, and Lester E. Beardslee, New 
York City. 


McCasky to Assist Houle 
Agency of Mass. Mutual 


Ralph P. 
ed agency 
Houle agency, 
Life at Chicago. 
native of Chicago. 





McCasky has been appoint- 
assistant of the Arch R. 
Massachusetts Mutual 
Mr. McCasky is a 
He entered life in- 
surance in 1924 with the Mutual Bene- 
fit agency in Chicago, selling fifty-seven 
policies for $209,000 his first year. He 
qualified for the CLU designation in 
1931. 


POINDEXTER JULY LEADER 
The St. Louis agency of Northwestern 
Mutual Life, headed by Clarence H. 
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strong, enduring life in- 
surance company which 
for 72 years has adhered 
to principles of justice 


and friendliness. Well 
directed and soundly 
managed, the protection 
the Equitable of Iowa 
provides to policyhold- 
ers and their families is 


-Outstanding by Any Standard 
of Comparison 


EQUITABLE 
LIFE 0/ IOWA 


HOME OFFICE + DES MOINES 
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Senator Says No Responsible Govern- 
ment Person Would Undermine Demo- 
cratic System of Free Economy 

In an address before Cong 
amendment to the so-called —— 
Lending bill submitted by Senato 
Q’ Mahoney he made some statements of 


ress on an 


more than casual interest in view of 
the fact that he is chairman of TNEC. 

One statement he made is this: “It 
must be crystal clear to the people of 


the United States that it is not the in- 
tention of any responsible person in 


government—whatever irresponsible pe 
1 


ple may propose or plan—to undermine 
the democratic American system of a 
free private economy 


Another paragraph of his talk follows 
“Provided, that in order that the com- 
petitive system of private enterprise 
for profit shall be maintained and en 
couraged, loans upon this subsection 
shall be so administered as not to pro- 
mote any undertaking in a field now 
adequately supplied by existing competi- 
tive private enterprise or by existing 
non-competitive private enterprise at 
reasonable rates or prices, unless in the 


latter case a rei asonable offer is made to 
acquire the facilities of such non-com- 
petitive enterprise and such offer has 
not been accepted, and a finding as to 
both the reasonableness of said offer 
and also as to the failure of acceptance 


made after public hearing by 


Works Commissioner.” 


has been 
the Public 


THORSEN JOINS PARSONS 


Waldo D. Thorsen, celebrating his 
twenty-fifth anniversary in life insur- 
ance, has become associated with the 
Bruce Parsons agency of the Mutual 


Benefit in Chicago. His late father was 
a well-known life insurance man. Wald 
D. Thorsen has twice written a million 
a year or more. 





Poindexter, general agent, led all of the 
agencies of the company in total 
new business during July. 
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A COMMISSIONER’S HOBBY 
. W. Lovejoy, Maine insurance com- 
missioner, has a hobby, and it is study 


of arson. At intervals the Maine In- 
surance Department gets out a publica- 


tion called “The Torch” which gives the 


latest information about firebugs, fire 
fighting and fire prevention. It is 
edited by Mr. Lovejoy, and has a wide 


circulation. 


INSURED BANK LOANS TO 
MOTION PICTURE OUTFITS 

A recent case in the British Court of 
Appeals demonstrates the variety of in- 
surance cover abroad. 

The action was that brought by Guild- 
hall Insurance Co. against Kenneth G. 
Poland, C. S. Cockell and A. B. Stewart, 
Lloyd’s underwriters, in connection with 
policies of insurance issued in respect to 
motion picture productions. A few 
several large banks under- 
took to advance on a number of 
film productions, but in each 
banks insisted on being protected by in- 


years ago 
money 


case the 


surance policies issued by recognized in- 
surance the banks 
were guaranteed against loss. In 1935 
Glanvill Enthoven & Co., brokers, ap- 
proached the three defendants who rep- 
resented three of the largest groups of 
underwriters at Lloyd’s. A proposal was 
that they should enter into a re- 
insurance treaty in 
to be issued. 

Later, an started by the 
Westminster Bank against a number of 
insurance 


concerns in which 


made 
respect to policies 


action was 


companies, suing on a num- 
ber of policies in respect of losses in- 
curred. This action was settled. Other 
developments resulted in the present 
The case will come up 
September. What will interest this side 
of the water is that 
written loss. by 
loan money 


action. again in 
insurance can be 
banks 


to motion picture 


against which 


concerns. 





CALLS HARBOR “INLAND 
MARINE” 

When the Northwestern 
not authorized to 


Mutual Fire, 
marine insur- 
policy in the State of 
Washington on the dredge Robert Gray 
harbor it started 
something. Competing companies claimed 
that the risk 
Northwestern 
it wasn’t. 


write 
ance, wrote a 


which operates in a 


marine insur- 
Mutual Fire said 
During the currency of the 
there warranty that the 
confined to 


was one of 
ance. 
policy was a 
dredge’s voyaging should be 
the inland water ways of Grays Harbor. 


It contended the harbor is not an in- 
land water way. 

Insurance Commissioner Sullivan sub- 
mitted the question to Attorney Gen- 
eral G. W. Hamilton, and asked him to, 
define the distinction. 

The attorney 
up with Federal statutes, books on ma- 
rine insurance and various authorities. 
Then he ruled that he could not classify 
Grays Harbor as a “lake, 
canal,” although he did find numerous 
Federal statutes designed to promote 
safety in navigation which drew a dis- 
tinction between the ocean and 
bodies of water as Grays Harbor. 

“With the possible exception of the 
States of Rhode Island and Maryland, 
Washington embraces 
ders a greater 
than any 


general locked himself 


river or a 


such 


within its bor- 
extent of coastal waters 
other state,” he 
“Since before statehood there 
has been much shipping, transportation 
and navigation strictly limited to the wa- 
ters of Puget Sound. The state claims 
and exercises the right to regulate in 
certain respects such strictly limited 
shipping. The word inland in the stat- 
ute would seem to be used in 
distinction to the words ‘lake, river, 
canal.’ And it seems manifest it is in- 
tended to apply to some type of navi- 
gation other than that of lakes, rivers, 
canals. To attempt to define the word 
‘lake, river and canal’ would unduly ex- 
tend this opinion. Certainly, 
embrace all possible types of navigation 
within the State of Washington except 
such navigation as may take place upon 
bodies of water such as Grays Harbor. 
And it seems to us if we are to give the 
term ‘inland navigation’ any 
whatever we must conclude 
intended to apply to navigation upon 
such waters as Grays Harbor, Puget 
Sound and Willapa Harbor.” 

The attorney 
fore, is 


said in his 
decision. 


contra- 


such words 


meaning 
that it is 


there- 
risk is an in- 


general’s opinion, 
that the dredge 


land marine coverage. 





Joseph P. Henning, New York insur- 
ance broker and resident of Short Hills, 
N. J., is all broken up again. This 
time it’s mental rather than physical— 
he yearns to bowl but he dare not. Mr. 
Henning’s first break-up was Winter be- 
fore last when he snapped a leg. The 
second was last Winter when he broke 
a foot—on the other side. Now if Hen- 
ning gets the breaks he wants this next 
Winter; that is, if he doesn’t meet with 
any “bad success” as they say in some 
parts of South Jersey, and have any 
more bones ruptured, he’ll be in condi- 
tion to bowl some time next year. 








Max J. 


Mrs. Hancel, 
Hancel, Gladys P. Read 


Left to right: 


Mrs. Hancel, Max J. Hancel, general 
agent Continental American Life, New 
York City; Gladys P. Read, secretary 
The Eastern Underwriter, were snapped 
at Trans-Atlantic Airdrome, Port Wash- 


ington, L. IL, last week when Mr. and 

Mrs. Hancel took flight on the Dixie 

Clipper of the Pan American air fleet. 
* * x 


Clarence W. Freeman, an 
broker of 110 Fulton Street, New York, 
is a member of the Federal Grand Jury 
impaneled by United States District At- 
torney John T. Cahill with authority to 
make a die ae investigation of 
crime conditions. The jury is the out- 
growth of District Attorney Dewey’s 
smashing of rackets in New York County 
and the Federal Bureau of Investiga- 
tion’s activities in that direction through- 
out the country. 

* * * 


Clyde B. Smith, Lansing, Mich., for- 
mer president National Association of 
Insurance Agents, observed his twentieth 
anniversary August 1 as an agent there. 
He had planned to refurnish his private 
office in recognition of this milestone 
but the furniture did not arrive in time. 
Maybe it’s difficult to get furniture in 
Michigan, now that the trees have almost 
all been cut down. There is an impres- 
sion that Clyde can get anything he 
wants, particularly in Michigan. Maybe 
he didn’t buy this furniture in that 
state. 

x * * 

W. J. Whitchurch, 
the California 
agents of the 
Continental 


vice-president of 

Agencies, Inc., general 
Continental Casualty and 
Assurance, is on a month’s 


trip through the South and East, his 
first stop being New Orleans. He then 
will visit New York, Philadelphia, Bos- 


ton and other points before going to the 
home office in Chicago about the close 
of August. 

* * * 

W. T. Grant, Kansas 

3usiness Men’s Assurance, 
vestments at a convention 
company in Seattle. He also addressed 
the Seattle Life Managers Club. 

* * * 


W. H. Gibbons, after fifty-four years 
with Edward Brown & Sons, San Fran- 
cisco general agents, has retired. He 
entered its employment as office boy 
and at time of his retirement was assist- 
ant general agent. 

* * * 


Theodore H. Wickwire, III., has be- 
come associated with Thorsen & Ritchie, 
insurance brokers, 1 Park Avenue. 


City, president 
spoke on in- 


held by his 





insurance is 


Carroll B. Atkinson, insurance and real 
estate man of Ventnor, N. J., is a fa- 
miliar figure on the beach at Atlantic 
City where he is known as an amateur 
ichthyologist—which in plain language 
means that he studies fish. Anybody 
can practice it at home with a can of 
sardines. According to some observers 
Mr. Atkinson must have some of the 
characteristics of Shaw, the writer, for it 
appears that he “swings” along the 
beach, always in knickerbockers, a green 
sweater and a stiff collar, with a black 
tie. That suggests Shaw’s makeup to 
some extent. Mr, Atkinson gets good 
results from his beachcombing. He found 
a flat needle fish, a cowfish, a yellow-tail, 
a star-gazer, tropical pompano—and lis- 
ten to this one: “Ultra-marine blue West 
Indian ghost crab,” and an_ iridescent 
yellow-pink striped fish that may have 
come from Brazil. Sure enough, Atlan- 
tic City is still known to the queer fish 
in many parts of the world. 

x * x 


Albert Fite Jordan, newly appointed 
Superintendent of Insurance for District 
of Columbia, who saw service with both 
the Virginia Department and the Vir- 
ginia Rating Bureau before going with 
the District Department, is a son of the 
late William A. Jordan, former Virginia 
special agent for Hampton Roads Fire 
& Marine, and a brother of William A. 
Jordan, Jr.. Virginia special agent for 
the Royal group, and of Howard Y. 
Jordan, Georgia special agent for that 
group. He is a_ brother-in-law _ of 
E. Stanley Broach, another Virginia spe- 


cial for the Royal group, having mar- 
ried Miss Miriam Broach, a sister of 
Mr. Broach. 

* * 


James A. Blainey, formerly president 
of the Cosmopolitan Fire of New York 
and a well known figure along William 
Street, has joined the executive staff of 
the hotel group in New York managed 
by Emil Ronay which consists of Hotel 
White, Thirty-seventh Street and Lex- 
ington Avenue; Hotel Salisbury, West 
Fifty-seventh Street, and Hotel Wood- 
ward, Broadway and Fifty-fifth Street. 
Mr. Blainey is director of promotion for 
these hotels, a post he held until re- 
cently in the Hotel Croydon, New York. 

* * x 

Caleb L. York, secretary Indianapolis 
general agency Equitable Society, and 
Mrs. York are on a vacation in the 
East during which they will visit the 
New York Fair. 


* * * 


Neil D. Sills, former manager at Rich- 
mond, Va., Sun Life of Canada, now 
retired, is on a vacation trip in Canada 
accompanied by Mrs. Sills. 

* * * 


R. Coleman Rice, Virginia state agent 
for Phoenix of London, is on an ex- 
tended vacation trip that will carry him 
as far as Alaska. He first visited the 
World’s Fair in New York and = 
went to the San Francisco Fair. He 
accompanied by his family. 

* * * 


George A. VanDyke, Jr., special rep- 


resentative, Indianapolis. Northwestern 
Mutual, and Mrs. VanDyke have re- 
turned from a vacation spent at the 


Seach Hotel in Chicago. 
* * x 


Eldon D. Wilson, manager at Rich- 
mond, Va., for the Mutual Life of New 
York, is spending his vacation with his 
family on the shores of Lake Michigan 
where he has a cottage. 

* * * 

M. C. Nelson, agency manager for the 

Equitable Society, has been appointed 


Edgewater 


by Governor Wilson of Towa to the state 
public safety advisory committee. Mr. 
Nelson has been doing outstanding work 
in traffic safety work in Towa. 
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Proof That You Can’t Tell When 
There Will Be a Fire Resistive 
Building Loss 
Most people who have’ offices or busi- 
nesses in fire resistive buildings think 
that they will not have a fire insurance 
loss. Probably they have that idea 
because they are in ignorance of the 
American fire record. There is no doubt 
about the progress of fire resistive con- 
struction, but there still exists what is 

known as the unexpected factor. 

Probably as impressive an argument 
for insurance “in safe places” as the 
writer has seen in some time, a visual 
and factual lowdown on this situation, 
is the booklet which the America Fore 
has printed which it calls “Some Charac- 
teristic Fires in Fire Resistive Build- 
ings.” It has selected the pictures and 
stories of these fires from the National 
Association Quarterly 
over a span of forty years. Among the 
fires described in the booklet are those 
of the Home Life building on December 
4, 1898; the tragic Iroquois Theatre fire 
in Chicago on December 30, 1903; the 
most famous of all the office building 
fires in Downtown New York, that of 
the Equitable Building on January 9, 
1912; the New Haven Chamber of Com- 
merce fire on January 15, 1920; the 
C. B. & Q. Railroad building fire on 
March 15, 1923; the Omaha Steel Works 
fire on February 5, 1924; the San Fran- 
cisco Chamber of Commerce fire on 
March 2, 1925; the pyrotechnic fire which 
burned the scaffolding and top of the 
Sherry-Netherlands Hotel on April 13, 
1927; the Hotel Marguery fire on Jan- 
uary 3, 1930 in New York and many 
other unexpected fires in all parts of 
the country. 

Probably of all these fires the most 
tragic was that of the Iroquois Theatre 
where 602 persons were killed and 250 
injured. The building itself, of fire resis- 
tive construction, was considered the last 
word in modern design. Even judging 
by present day standards it would in 
many respects be considered satisfac- 
tory. But there was one respect in which 
it wasn’t. An asbestos curtain had been 
provided to protect the audience in 
event of fire on the stage, but due to 
an obstruction was prevented from prop- 
erly functioning. Two automatic venti- 
lators had been installed to ventilate 
the stage, but they were not finished 
when the fire occurred and were fast- 
ened shut. Exits were not properly 
marked. The gallery did not have a 
main exit of its own. Fire protection 
appliances apparently were lacking and 
no fire alarm box had been installed. 
The attendants had not been drilled 
for emergencies. Sprinklers were not 
provided over the stage. 

The fire occurred at a matinee, with 
many women and children attending, 
during the second act of the play. It is 


Fire Protection 




















said to have been caused by hot particles 
of carbon from an open are light coming 


in contact with a border drop. The 
light was in use as a spotlight for flood- 
ing the stage and was operated in con- 
junction with a swinging reflector. Sev- 
eral futile attempts are said to have 
been made to extinguish the blaze in 
its incipiency by beating it out and 
by the use of dry powder extinguishers, 
but both methods were ridiculously in- 
adequate. 

The flames spread through the tinder- 
like fabric of the scenery with terrible 
rapidity and within a minute the fire 
was beyond control of anything but a 
well-directed hose stream. Efforts were 
made to drop the asbestos curtain which 
descended part way. It was apparently 
obstructed by the proscenium light board 
which was hinged to the wall and had 
swung out under the north end of the 
curtain. The exit from the stage at 
the back was opened by those escaping, 
and this caused a strong draft which 
bellied the slack of the curtain in a wide 
arc out into the auditorium, letting the 
smoke and flame through at its sides. 


As a result of these conditions the 
full volume of flame, smoke and gases 
swept through the stage opening and 


bore directly on the gallery and, to a 
less extent, on the balcony. The worst 
panic in theatrical history followed. 

The old Home Life building, sixteen 
stories high, had $20,000 damage. The 
fire gained access from the windows 
in the north court, blown with blow- 
pipe intensity by a gale of about fifty 
miles an hour from the burning four 
story ordinary brick building of Rogers- 
Peet Clothing Store. 

The o'd Equitable Building in lower 
Broadway was a composite structure of 
five building erected at different times. 
It was of so-called fire proof construc- 
tion. The greater part of the main 
building was gutted by fire. The fire 
occurred on one of the coldest, iciest 
days of the year and the firemen fought 
for a long time before they extinguished 
the blaze. 

The building of the New Haven Cham- 
ber of Commerce, of modern, fire resis- 
tive construction, was ten stories tall. 
The fire was discovered in the stock 
room of a furniture store and spread 
rapidly. While the loss to the building 
was small, $27,000, two persons met 
their death and fourteen were overcome 
by smoke. 

The damage to the San Francisco 
Chamber of Commerce was caused by a 
carelessly thrown match, 

The fire in the Sherry-Netherlands 


Hotel, Fifty-Seventh Street and Fifth 
Avenue, New York, which drew tens 
of thousands of people, began at 7:45 


in the evening and raged for nine hours 
until it burned itself out. No definite 
cause can be assigned to the fire al- 
though it may have started from the 
charcoal furnace of a_ tinsmith which 
had been in use in the vicinity of the 
fire. The damage was chiefly to the ex- 
terior of the building and to the elevator 
machinery at the top of the tower. Fall- 
ing and burning timbers showered the 
surrounding buildings during the fire 
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doing considerable incidental damage. writing member of Lloyd’s since 1908 
The entire loss was about $500,000. and is sole partner in Morgan, Lyons 
The fire in the Hotel Marguery, which @& Co., insurance brokers. He played 
caused a $300,000 loss, started in the a leading part in the formation of the 
sub-basement in a room used for de- Liberal National Party in 1931. Sir Hen- 


signing and drafting and for storage 
of antique furniture. Employes had been 
at work taking inventory of the stock. 
Painters had been at work in the vicinity 
of the origin of the fire and spontaneous 
ignition of oil rags or carelessness of 
a smoker may have been the cause. 
Loss of from $650,000 to $750,000 re- 
sulted from a fire in Anderson, Ind., 
which severely damaged the Citizens 
Bank Building, a so-called fire proof 
construction and gutted the telephone 
exchange located on the fifth floor. A 
two-story mercantile block at the rear 
was also totally destroyed. The fire 
started in a store on the first floor. 
You never can tell. 
* x 


* 

London Mail Says Lloyd’s Under- 
writers Are Making U. S. Bond 
Investments 

According to a 
London Daily 


printed in the 
Mail Lloyd’s underwriters 


story 
are making a considerable investment in 
United States bonds. Just 
source of the Daily Mail's 
is the writer does not know, but its 
follows: 


what the 
information 


story 

“It is impossible to say precisely what 
the premium income of Lloyd's is, as 
private firms do not publish accounts. 
But, based on the figures in the marine 
accounts issued by the big insurance 
companies, and allowing for the non- 
marine business also done by Lloyd’s, it 
is calculated that the total premium in- 
come of members of that institution may 
be in the neighborhood of £20,000,000 a 
year. 

“This coincides with the figure of £20,- 
00,000 estimated to be the amount of 
Lleyd’s Trust Fund, the securities in 
which represent the deposits put up by 


members as guarantee for prompt pay- 
ment of claims. There are about 240 
syndicates in Lloyd's and over 1,500 ac- 


tive members. 

“These securities though. held in the 
name of Lloyd’s Committee remain the 
property of the individual members. 

“The decision to invest premium in- 
comes partly in dollar bonds is not neces- 
sarily an indication that the future of 
sterling is regarded with doubt, but it 


is a necessary precaution against con- 
tingencies. 
“Lloyd's, of course, like the big insur- 


ance companies which have already large 
investments in dollar securities, have 
widespread international obligations. The 
business of marine insurance, as also of 
a great deal of non-marine business, 
extends throughout the world. 

“It is conceivable that under present 
arrangements conditions might arise 
which in time of war would make it 
difficult to meet claims arising abroad, 
whereas if half the investments of un- 
derwriters are in dollars it would give 


added confidence. 
“It is thus a national interest that a 
substantial proportion of the resources 


of Lloyd’s should be invested in U. S. 
dollar securities. Such purchases would 
not come under the Chancellor of the 
I’xchequer’s ban on investment in for- 
e‘gn stocks, which was designed to ob- 
viate pressure on the sterling exchange, 
as they would be regarded as in the 
ordinary course of business. Indeed, it 
is probable that the Treasury's attitude 
is entirely favorable.” 
ee + 


Get Baronies and Other Titles 

\ number of insurance men or men 
having important insurance connections 
received honors to appear in King 
George's Birthday Honor List—more 
than in a considerable number of years. 

The highest honors conferred are five 
baronies, one of which goes to Major 
Sir Henry Edward Lyons, Bart., for 
political and public services; another to 
Sir Frederick Marquis for public ser- 
vices; and a third to Captain Herbert 
Dixon, M.P. 


Sir Henry Lyons has been an under- 


_submitted to the 


ry served with distinction in the South 
African and the World War. 

Sir Frederick Marquis, chairman of 
Lewis’s, Ltd., Liverpool, one of the big- 
gest department stores in the country, 
is a director of the Royal. He was 
recently appointed to be honorary ad- 
viser to the War Office on the produc- 
tion of clothing and textile stores. Be- 
fore taking up business as a career Sir 
Frederick was a Research Fellow in 
Economics at Manchester University. 

Captain Herbert Dixon has been Par- 
liamentary Secretary to the Ministry of 
Finance and Chief Whip in the Northern 
Ireland Parliament since 1921. He is a 
member of the Northern Ireland Parlia- 
ment and also of the British House of 
Commons. He is chairman of the Com- 
mercial Union of Ireland and is also 
a director of the Ulster Marine. 

Figuring also in the 1939 List is Stanley 
James Aubrey, chairman of Lloyd’s, who 
has been created a Knight Bachelor. 
Mr. Aubrey is the first non-marine un- 
derwriter ever to be elected chairman 
of Lloyd’s. The late Cuthbert Heath 
could, of course, have had the honor, 
but he shrank from the notoriety that 
goes with such office. Mr. Aubrey is 
also chairman of Lloyd’s Building, Ltd. 

Another prominent Lloyd’s man to be 
made a Knight Bachelor is Frederic 
Bertram Galer, member of F. Bertrarn 
Galer & Co., insurance brokers, and a 
director of the Acme Motor Association. 
Mr. Galer is also a member of the Port 
of London Authority. He has received 
the honor for political and public ser- 
vices. 

Other men connected with the insur- 
ance profession who have become 
Knights Bachelor are Douglas McCraith, 
J.P., member of the Nottingham board 
of the Commercial Union; Lieut.-Col. 
Robert Edmund Maryin, C.M.G., J.P., 
director of the Ecclesiastical Insurance 
Co.; Lieut.-Col. Edmund Royds, O.B.E. 
D.L., chairman of the Law Property & 
Investment Co., Legal Investment & 
Guarantee Co., and chairman of the 
London board of the Life Association 
of Scotland; John Ritchie hc age 
managing director of G. & J. Weir, Ltd. 
Glasgow, and chairman of = Glasgow 
board of the Ocean Accident & Guaran- 
tee; and John Forster, Deputy Umpire 
under the Unemployment Insurance Acts. 

* a * 


Americans Receive First British 
Transatlantic Air Flight Letters 


Many well known British insurance 
men sent letters to their American 
friends by the Imperial Airways flying 
ship Caribou which arrived at Port 


Washington Saturday night. The letters 
on the Caribou were the first of the 
letters to come by air from England 
through regular post. In previous trips 
members of government and crews 
brought personal mail for delivery 

+ * 


* 

Mutual Carrier Gets Off Sand Blast 
Risk in Minnesota 
Employers Mutual Liability has been 
permitted by the Minnesota Compensa- 
tion Rating Bureau to retire from an 
unsatisfactory assigned compensation 
risk. Representatives of the company 
rating committee a mass 
of detailed information regarding its re- 
lations with a sand blast firm, a _ risk 
which has been assigned to four mem 

bers of the bureau since 1931. 

Lack of good faith on the part of the 
risk was the reason given by the com- 
mittee for its action which is an unusual 
one. Inadequate pay-roll records of the 
risk has made it extremely difficult for 
the carriers to complete their records, 
James Reynolds, general manager of the 
bureau, explained, 

The net result is that the sand blast 
firm will not be permitted to do business 
in the state without insurance. However, 
it has the privilege of appealing to the 
Industrial Commission from the de- 
cision of the rating committee. 
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Rift Between Street 
And Folonie Shown 


P. L. HAID REVEALS NEW ANGLE 





Hearings on Missouri Rate Compromise 
Continued in Hartford After a 
Week in New York 





A new angle entered the Missouri rate 
compromise hearings held last week by 
Special Master Paul V. Barnett in the 


board room of the Insurance Executives 
Association in New York when Paul L. 
Haid, president of the Association testi- 
fied that there was a breach between 
Attorney R. J. Folonie and the late 
Charles R. Street, trustee under the 
Missouri compromise agreement. Mr. 
Haid was being pressed by examining 
attorney Missouri State Senator Frank 
Hollingsworth to state if he knew any 
reason why Street could want $450,000 
for advance legal expenses when, as 
one of the trustees, he held a fund of 
3% of the impounded premiums repre- 
senting $2,700,000 for that purpose. 

Asked Senator Hollingsworth: “Can 
you conceive of any legal expenses that 
would be necessary for legitimate com- 
promise ?” 

As answers to similar questions put 
through witnesses invariably brought the 
answer “No” there was momentary sur- 
prise when Mr. Haid answered, “Yes.” 


Reluctant to Tell of Situation 


When pressed for an explanation Mr. 
Haid went on after a pause: “I’d rather 
not say this; it is so intimate and per- 
sonal.” 

Master Barnett: “Go on. I 
know about that.” 

Mr. Haid: “I was aware that there 
was an antipathy between Mr. Folonie 
and Mr. Street. Street had told me he 
was having difficulty with Folonie. Fol- 
onie felt the law suit was won. Street 
felt, in view of the competitive situation 
in Missouri, the whole matter could be 
compromised. Street had ignored Fol- 
onie. It occurred to me at the time 
that perhaps Street wanted to employ 
other counsel.” 

The witness characterized Street as 
impulsive, blunt and a man who didn’t 
mince words. 

In response to further questions Mr. 
Haid stated that this was merely his 
own idea at the time and that Street 
gave no inkling at the meeting that the 
Insurance Executives held in March, 
1936, of intention of employing other 
counsel. 


What Street Said at Meeting 


By previous witnesses little had been 
learned as to what actual discussion 
took place at the May, 1935, meeting 
when $100,000 was raised for Street by a 
small group of leading executives. So 
there was not a sound in the hearing 
room, all listening to catch his response, 
when Mr. Haid was asked just what 
Street said at that meeting. Recalling the 
general sense of Street’s remarks after 
the lapse of four years, Mr. Haid stated 
that Street spoke of the insistence of the 
agents for a settlement because their 
premiums were tied up. That he had 
been in consultation with officials of 
Missouri and had heard from many 
chambers of commerce and he felt that 
the time had come when a compromise 
could be effected and he recommended 
that this be done, If the executives 
approved he would go ahead and arrive 
at a settlement. He went on to say he 
would need $100,000 and asked the com- 
panies to advance that sum. He said he 
could not tell what would be required 
but the companies making the advance 
would get credit and he preferred to do 
it this way rather than undertake to get 


want to 


a pro rata advance from all the com- 
panies. 

The result of the meeting was that 
$62,500 was advanced by the five com- 
panies represented at the meeting. 

Pressed to go on and tell anything 
else discussed at this first meeting, Mr. 
Haid stated that Street said he was in 
hopes of getting a settlement on a 90-10 
basis but in addition to the settlement 
he had in mind offering the State of 
Missouri certain changes in policy forms 
and other changes that were in effect in 
adjacent states; also new rate filings 
more favorable on certain classes of 
property. 

Mr. Haid’s Status 


Mr. Haid’s status in this whole trans- 
action got some clarification through 
rulings by Master Barnett when Senator 
Hollingsworth became insistent with such 
questions as: “Just what did Street tell 
you in this meeting ?” 

Chief Counsel William Marshall Bul- 
litt objected to the form of this and 
similar questions and drew from Master 
Barnett the explanatory comment that 
in this meeting Mr. Haid had no func- 
tion to perform. As president of the 
Insurance Executives Association he 
was the servant of the executives hold- 
ing the meeting. He was not taking an 
active part in the purpose of the meeting 
which was to get contributions from the 
companies represented. At this point 
Mr. Haid commented: “I should not 
have been in the meeting at all.” 


How Checks Were Handled 


Later on the examination got around 
to the method of handling the checks 
following the March, 1936, meeting. Mr. 
Street had sent on to Mr. Haid a batch 
of checks representing an 11% dividend 
of the impounded premiums made out to 
each of the’ companies and signed by 
Street and Folonie as trustees. Street 
had asked Mr. Haid to distribute these 
checks and to collect in exchange checks 
for 5% of the companies impounded 
premiums. Mr. Haid and J. D. Erskine, 
secretary of the Insurance Executives 
Association, distributed the checks. 

In response to questions, Mr. Haid said 
he had not sent a letter of transmissal 
when forwarding the 5% checks to Street 
nor did he keep any memoranda in con- 
nection with it. He said he didn’t think 
that was necessary as the checks were 
merely assembled in his office and that 
if there were any letters from companies 
in connection with the checks they were 
sent on to Street. 

Master Barnett asked: “No checks 
were made out to you? They didn’t go 
through your books? So that sending 
them on was just the same as if they 
had been sent direct by the companies ?” 

Nothing to Do With Compromise 

Street wired William H. Koop, presi- 
dent of the Great American, about the 

(Continued on Page 23) 
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YOUR RECORD 


The record you have already established . . . the record 
you are about to create for yourself. How will these 


two compare? 


Will your future record far overbalance your past achieve- 
ments in sales? Will you build for yourself the business 


your efforts deserve? 


The careful selection of a dependable, helpful Company 
is decidedly one of the most important aids to your 


future advancement. 


PHILADELPHIA 


FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch St., Philadelphia, Pa. 
NEW YORK OFFICE: Central Fire Agency, Inc. 


92 William St., N. Y. C 


CHICAGO OFFICE: 209 W. Jackson Boulevard 
SAN FRANCISCO OFFICES: 


ee Montgomery Street 
Marine—222 Sansome Street 


N. Y. Mayor’s Blast On 
City’s Fire Rates 


REDUCTIONS HAVE BEEN MADE 





Fire Insurance Men Point Out That Re- 
ductions Over the Years Amount 
to Substantial Cut 


Mayor La Guardia of New York has 
been quoted in some of the daily papers 
as saying that fire insurance rates in 
the city have not been lowered in pro- 
portion to the reduction in fire losses 
in the last ten years. The Mayor told 
the newspapers that he has written to 
Superintendent of Insurance Pink sug- 
gesting, urging in fact, that a study be 
made to determine the feasibility of 
lower rates. The newspaper story ap- 
peared last Sunday and on Tuesday the 
fire insurance rating authorities in New 
York had not receive any communica- 
tion from Superintendent Pink on this 
subject, nor had they previously heard 


anything from the Mayor touching 
thereon. 
As the story has appeared in the 





The Tokio Marine & Fire 


Insurance Company, Ltd. 


United States Fire Branch: 80 John Street, New York 
Grorce Z. Day, Ass't. General Agent 


U. S. Statement June 30, 1938 


PREMIUM RESERVE . R 
OTHER LIABILITIES : ; 
SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS 


Bonds & Stocks valued on New York Insurance Department Basis. 
$608,121.20 in the above are dep 


$ 2,124,574.79 
639,291.00 
9,047,186.12 
11,811,051.91 


Securities carried at 


4 





in i States as required by law. 





press it is one-sided, as such stories are 
generally. The Mayor simply makes the 
assertion that rates are too high. Ap- 
parently he does not know—at least he 
takes no cognizance of the fact—that 
the average rate in the City of New 
York, for $100 of insurance, regardless 
of the policy term for which it may 
have been issued, has dropped from % 
cents to 39 cents in the last ten or 
twelve years—the figures are not exact 
but they illustrate the point adequately. 


Constantly Studying Situation 


Very recently an unusually large num- 
ber of rate reductions have been made. 
They are being made practically all the 
time, as is the practice of the fire com- 
panies in other parts of New York State, 
as fast as the carefully compiled experi- 
ence demonstrates justification for the 
reductions. At the present time the rat- 
ing authorities in the City of New York 
are not ready to release anything of a 
comprehensive nature that would show 
exactly what has been done over a term 
of years in lowering rates to keep pace 
with the smaller aggregate of losses. 
However, it is known definitely that the 
City of New York has not been treated 
any differently than the remainder of 
the entire United States, where the aver- 
age rate has been going down steadily 
for many years, for the same reason: 
that losses have been reduced, and that 
largely because of the constant efforts 
of the fire companies themselves to re- 
duce those losses. When, as and if a 
comprehensive exhibit should be made 
of the rate reductions in the metropolis 
during the last ten, or fifteen, or twenty 
years, it would be an eye-opener to a 
large proportion of the population which 
buys fire insurance, and the fire insur- 
ance companies would be fully vindi- 
cated of any charge that they are with- 
holding an unjust share of the premium 
income they have received. 

The Mayor says New York has the 
finest fire fighting force in the world, 
and that is undisputed. The Mayor says 
that the fire fighting force has been in- 
creased more than 50% in the last ten 
years. Most of that increase was neces- 
sitated by adoption of the three plat- 





















Augus 


— 
—— 


toon § 
many ! 
not fol 
at any 
there < 
ment a 
men W 
pared | 
before 
establi 


The 
with s 
losses 
per fir 
ter of 
insure¢ 
are us 
New ‘ 
over a 
until 1 
large 
panies 
falling 
which 
service 
always 
incom 
tion d 
well } 
one O 
the in 

Pret 
in the 
try as 
was a 
that i 
here. 
the it 
laxed 
ous e@> 
gener: 
their 
has o 
ance 
stantl: 
ly the 
the i 
mone} 
they 
serve 
withh 
tion f 


Los 


The 
geles 
part 
of th 
ance 
denta 
the a 
cusse 
tion | 


G 
Em 
Depa: 
Augu 
at th 
It wi 
Comn 














ee er 
Be» avira 








| 





August 11, 1939 








Page 19 





——— 


toon system. While that resulted in 
many more men being employed, it does 
not follow that any more are on duty 
at any one time. It does mean that 
there are at present in the Fire Depart- 
ment a particularly large number of new 
men who are still inexperienced as com- 
pared with those who were on the force 
before the three platoon system was 
established. 
Reductions a Large Sum 

The Mayor furnished the newspapers 
with some figures on total amount of 
losses in certain years, amount of loss 
per fire, and per capita loss, which lat- 
ter of course includes every body whether 
insured or not. No matter what figures 
are used the fact remains that rates in 
New York have been reduced over and 
over again during a long term of years 
until the total reduction has become a 
large item. Meanwhile, the fire com- 
panies have been receiving a constantly 
falling premium income from a territory 
which requires as high a quality of 
service as any in this country. As is 
always the case with a falling premium 
income, the expenses of company opera- 
tion do not fall in proportion, and as is 
well known to insurance men, that is 
one of the most perplexing features of 
the insurance business today. 

Premium income of the fire companies 
in the City of New York, as in the coun- 
try as a whole, is nothing like what it 
was a few years ago. The story of why 
that is so is a long one and unnecessary 
here. In the face of that falling income 
the insurance companies have not re- 
laxed the efforts of any of their numer- 
ous expensive agencies for improving the 
general fire loss situation, without which 
their income would have to be higher. It 
has often been said that the fire insur- 
ance business is unique in that it con- 
stantly endeavors to bring about exact- 
ly the situations which finally result in 
the insuring companies Teceiving less 
money for the same service. For what 
they have done and are doing they de- 
serve a degree of credit which has been 
withheld from them so far in this agita- 
tion for still lower rates. 





Los Angeles Exchange 
To Meet With Agents 


The Insurance Exchange of Los An- 
geles will hold a luncheon August 21 as 
part of the midyear regional meeting 
of the California Association of Insur- 
ance Agents. At that time two confi- 
dental matters of vital importance to 
the agents in this territory will be dis- 
cussed. Officers of the state associa- 
tion will be present. 





GO UNDER CIVIL SERVICE 


Employes of the Minnesota Insurance 
Department went under civil service 
August 1 as the result of a law passed 
at the last session of the legislature. 
It will affect all employes except the 
Commissioner and his deputy. 
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1939 Legislative Activity in N. Y. 


200 Out of 1,000 Bills Introduced Provided for Fire, Casualty 
or Surety Coverage Changes; Long Range Health 
Program Deferred 


By Don Holbrook of Albany 


Nearly 200 of the 1,000 bills intro- 
duced in the New York legislature dur- 
ing the 1939 provided for a 
change in casualty, surety or fire cover- 
age. They either created new items of 
coverage or made mandatory the in- 
clusion of certain coverage in the insur- 
ance contract. Their enactment into 
law meant that the insurance contract 
had to be rewritten or riders attached 
to policies: And these bills amended al- 
most every law and were scattered 
amongst all the committees. 

For example, a bill which caused the 
insurance companies no end of worry, 
but which died in committee in both 
houses, was the Feinberg - Reoux bill 
amending the debtor and creditor law, 
the insurance law, vehicle and traffic law 
and civil practice act. This bill provided 
a method of recovery for one who had 
paid a claim for injuries to person or 
property, to recover share from other 
persons responsible with him for the 
injury. The bill also permitting all rights 
between joint tort-feasors to be deter- 
mined in action brought by the injured 
person. 

Republicans Controlled Senate 

The legislature started off with a new 
insurance committee in the Senate, the 
Republicans being in control there for 
the first time since 1932. The new chair- 
man of the Senate insurance committee, 
William H, Hampton, Utica lawyer, de- 
voted time, energy and painstaking study 
to his work and within a month after 
organization of the Senate the commit- 
tee was functioning like a veteran group. 

Never in any previous years were there 
so many dangerous bills before the leg- 
islature. But for the lack of funds to 
finance new obligations, the plan _ rec- 
ommended by the Garrity motor vehicle 
insurance committee and the Temporary 
Legislative Commission to Formulate a 
Long Range State Health program 
would have found expression in legis- 
lative enactment. 

There is an untapped source of revenue 
that requires neither additional tax or 
appropriation which could be used to 
capitalize a health insurance or a com- 
pulsory motor vehicle insurance or com- 
pensation plan, or both. Strange as it 
may seem, although the source is as 
obvious as the Statue of Liberty to the 
skyline of New York Harbor, it has 


not been discovered by the proponents 


session 


of the various plans for state subsidized 
mass insurance. 


Long Range Health Program 


The preliminary report of the New 
York State Temporary Legislative Com- 
mission to formulate a long range state 
health program shows that the com- 
mission has given the subject thought- 
ful consideration. In its preliminary re- 
port the recommendations of chief con- 
cern to insurance companies were the 
following : 

1. Immediate revision of the state in- 
surance law to permit and encourage 
sound and well-planned voluntary health 
and medical care insurance schemes as 
well as expansion of voluntary hospital 
service insurance with ample provisions 
for record-keeping and current analyses 
to provide actuarial data directly related 
to the individual health needs, met by 
voluntary insurance schemes, in New 
York State. This was recommended as 
one of the bases for the formulation of 
the proposed long range health program. 

2. A thorough study of all aspects of 
the problem of meeting the demand for 
compulsory health insurance for wage 
earners, including their dependents, in 
fixed income levels. 

3. A study of the need and advisa- 
bility of amending the unemployment in- 
surance law to provide benefits for wage 
earners temporarily incapacitated due to 
illness, and the evaluation of other actu- 
arially sound statutory and administra- 
tive schemes for partial restoration of 
income, for wage earners temporarily in- 
capacitated by illness. 

4. Studies of voluntary hospital ser- 
vice and medical care insurance pro- 
grams and the extent to which, in the 
light of the amended constitution of the 
State of New York, they protect her 
citizens against the hazards of sickness. 
Also an appraisal of the relative signifi- 
cance of commercial health and hospital 
expense insurance, in relation to non- 
profit voluntary plans in operation. 

This commission was continued for 
another year, $40,000 was appropriated 
for its expenses, and the law creating 
it was amended to give the Governor the 
right to appoint an additional member. 

The greatest menace which Insurance 
has to fear is government in business. 
Bill after bill was introduced in this 
legislative session that fell within this 
category. There are hopeful signs, how- 
ever, A swing toward the left has ap- 
parently started at Washington and the 
Lieutenant Governor of this state speak- 
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ing at Watertown on the development 
of St. Lawrence and Niagara river water 
power declared for state development 
but private distribution and sale 
Among the Bills Enacted 
Among the amendments to the insur- 
ance law enacted by the 1939 legislature 


pertaining to fire, casualty or surety 
lines were the following ‘ 
The Piper bill (Assembly Intro. No 


500, Printed No. Senate Reprint 2703) 
approved as Chapter 8&2 laws of 1939, 
repeals old insurance law and enacts an 
entirely new law, to take effect Janu- 
ary 1, 1940, except Article 9-c (non 
profit medical indemnity, or hospital ser- 
vice corporations) which takes cffect im 
mediately. 

The Hampton bill, Senate Intro. No. 
2257, Printed No. 2884) approved as 
Chapter 893 laws of 1939, amends mem- 
bership corporations law Sections 2, 11; 
cooperative corporations law Section %6, 
to provide that cooperative corporation 
may be organized to furnish medical ex 
pense indemnity or hospital service to 
its subscribers under contract, as pro- 
vided in Article 9-c new insurance law; 
also gives membership corporation right 
to furnish aid to its members within 
limits specified by Article 14 instead of 
Section 245, subdivision e, insurance law 
(old law). 

The Pack bill (Senate Intro. No. 1950, 
Printed No. 2670) approved as Chapter 
886 laws of 1939, amends Section 421 in 
surance law to provide for sale or other 
disposition of assets of delinquent insur- 
ers by the State Superintendent of In- 
surance on order of the court. The court 
may designate representatives to act for 
creditors assenting to plan for purchas 
ing, holding or managing such assets, 
their expenses to be advanced by the 
Superintendent against security of claims 
for such creditors. 

The Hampton bill (Senate Intro. No 
2210, Printed No. 2804) approved as 
Chapter 894 of the laws of 1939, amends 
Section 601 new insurance law, to pro- 
vide that taxes on premiums of foreign 
and alien fire insurance policies shall 
be collected and distributed in the same 
manner as provided in Sections 133 to 
136, insurance law, if such sections are 
repealed by the proposed recodified law, 
change to apply only to 1939 and prior 
years. 

The Thompson bill (Senate Intro. No. 
2194, Printed No. 2788) approved as 
Chapter 709 laws of 1939, amends Chap- 
ter 272 laws of 1939 in relation to bond 
and oath of town receivers in asene 
County and provides that bond may 
cover the collection of school district 
taxes; town board may require receiver 

(Continued on Page 33) 





EXPLOSIVES TO CHECK FIRE 


The comparative rarity of circum 
stances which would justify the destruc 
tion of buildings in order to check a 


conflagration is emphasized by the Na 
tional Board of Fire Underwriters in a 
bulletin for fire chiefs entitled “Use of 
Explosives in Conflagrations.” 





$4,000,000 CAPITAL JAN. 1, 1938 


$9,213,048 POLICYHOLDERS’ SURPLUS 


$15,527,853 ASSETS 


LOSSES PAID SINCE ORGANIZATION $87,049,261 


The HANOVER FIRE INSURANCE COMPANY of New York Fred A. Hubbard, President 
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Loss Expectation Set 
On Standing Timber 


GOVERNMENT REPORT ISSUED 
Claim Advanced That Sound Basis Has 
Been Found for Supplying Insur- 
ance Against Forest Fires 


What is called “unquestionably a sound 
basis” for a nation-wide business insur 
ine standing trees against forest fires is 
set forth in a report on “Forest Fire In 
surance in the Northeastern States” pre 
pared by H. B. Shepard for the Division 
of Forest Economics of the Forest Ser 
vice, United States Department of Agri 
culture. At the present time forest fire 
insurance is not commercially obtainable 
in this country but is widely used in sev 
eral foreign countries. This report is 
the result of a three-year study 

The “sound basis” described is an in 
tegration of forest insurance underwrit 
ing in the Northeastern states with sim- 


ilar fire insurance enterprise in the pre 
viously surveyed Pacific Coast lumber 
states, savs the report, indicating th 


practicability of a nation-wide expansion 
from this combination 
Territory Covered 

states that insurance 
against forest fire damage is a perfect 
ly feasible and profitable undertaking 
at very moderate cost to the timberland 
owner, if proper precautions are taken, 
and points out that the technical under 
writing and administrative problems in- 
volved will be no more insurmountable 
than those that have been met and ade 
quately handled in general business de 
velopment. It concludes that forest fire 
insurance can render a valuable service 
in the national conservation program 
The survey embraces the New England 
New York, New Jersey, Delaware, 


Marvland which are 


The report 


States, 
Pennsylvania and 


said to include 57,203.583 acres of tim- 
berland, mainly second growth but with 
a large aggregate value and real need 


for insurance 
The report 
normal loss 


protection 

arrives at a_ Statistically 
expectation for the terri 
tory as a whole of 13.5 cents per $100 
of value, after evaluating all known fac 
tors such as ‘Federal and local fire pro 
tection, forest fire seasons, number, loca- 
tion and extent of forest fires in the 
territory for the preceding ten years, 
together with the data from an intensive 
field study of 103,382 acres of widely sep- 
arated, burned-over forest areas. 

On this basis, and allowing for such 
factors as fire hazard, operating cost 
and fair profit, the report works out a 
trial schedule of premiums for the vari- 
ous localities and principal types of for- 
est, -_ tables of reasonable over- 
charg ‘s for contributive hazards, The 


senant. Technical Bulletin No. 651, is for 
sale by the Superintendent of Docu- 
ments, Washington, D. C., at ten cents 
a copy. 


Los Angeles Insurance 


Post Holds Luncheon 


members and guests 
cet-together 
Post 513, 


Three hundred 
were in attendance at the 
luncheon given by Insurance 


American Legion, Los Angeles, August 
3. Joe E. Brown, of movie fame, was 
master of ceremonies. Mayor Fletcher 


Arthur Holman 
Bulkley and 


cuests and were 


Bowron, Chief of Police 
and Police Commissioners 
Haight were among the 
speakers 

Five acts of vaudeville were on the 
program. Representatives of all the in 
surance organizations in the city and 
surrounding communities attended. 


GEORGIA COMMITTEES NAMED 

Most Loyal Gander John M 
Georgia Pond, Blue Goose, has appointed 
committees of which the following are 
chairmen; Advisory, Carl M. Ramspeck; 
entertainment, John W. Morris; memo- 
rial, Clarence Reese; educational, M. R. 
McGruder; membership, Marion FE. 
Bleakley; visiting, Bockover Toy; guards. 
Carl Lippold, captain 


Harrison, 














Building Activity Provides Field 
For Newest Builders’ Risk Form 


\ fertile field for the modern builders’ 


risk form, known as the builders’ risk 
completed value form, is provided by the 
present increased construction activity m 
George N. 
general agent in the Eastern 
Soston of the Fireman’s 
points out in an article in the 


inany parts of the country, 
Hutchins, 
department at 
Fund, 
company’s organ, 


current issue of the 


the Record. This form, he says, involves 
new ideas and imposes new rules. 

It has the approval of architects, own- 
who find that it 


meets a real need in providing the proper 


ers and = contractors, 


fire insurance on buildings in course of 
construction. In fact, the committee 


which developed the cover worked in 


close cooperation with the American In- 
stitute of 


Contractors’ 


General 
final 
approval of these organi- 


Architects and the 
Association, and the 
form had the 
zations. 
Full Protection at All Times 

One idea behind the new form is the 
elimination of the necessity for making 
periodical value reports. Under the older 
forms the insured risked inadequate cov- 
erage if he failed to make a report, or 
if construction proceeded more rapidly 
than expected during any given month. 
With the new form the insured has full 
protection at all stages of construction. 

This contract is written at the begin- 
ning of the construction work, and the 
total amount of insurance must be the 
estimated full value of the completed 
building—that is, the total cost to the 
builder exclusive of the cost of excava- 
tion, brick, stone or concrete founda- 
tions, piers or other supports which are 
below the under surface of the lowest 
basement floor, or below the surface of 


“ #¢ ~duce the 


the ground where there is no basement, 
underground flues, pipes or wiring. 

Sometimes the architect’s plans are 
altered after construction has started, 
and the completed value of the building 
becomes higher than originally estimated. 
When this occurs the policy must be en- 
dorsed to cover the additional amount 
back to date of inception, or the in- 
sured may be penalized under the coin- 
surance clause regardless of the progress 
of construction at any time a loss occurs. 

In the event of a loss during construc- 
tion, if the total amount of insurance is 
found to be less than the completed 
value, the insured becomes a coinsurer 
to that extent. Even this point, how- 
ever, is really a sales talk for the com- 
pleted value form, as it emphasizes the 
ease with which the entire construction 
period can be covered by insurance, the 
main thing being to calculate in advance 
the approximate total cost of the build- 
ing. 

Loss Does Not Reduce Face Value 

A loss during construction does not 
face value of the policy dur- 
ing the balance of its life, as the amount 
of loss is reinstated automatically and 
an additional premium charged on the 
original basis. The insurance period is 
for not less than one year, and if the 
building is not completed within that 
time the policy may be extended for pro 
rata additional premium. 

Not only is it simple in its applica- 
tion but wide in coverage. It can cover 
the owner of the building, builder or 
builders, and sub-contractors, as well as 
the builder’s machinery and equipment 
and similar property used in the con- 
struction work when this is not other- 
wise insured. And so, in determining 
the amount of insurance to be placed 
under the completed value form, allow- 
ance should be made for the value of 
the contractor’s property if this fs not 


‘agents, 
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already covered under a_ contractors’ 


equipment floater or similar contract, 

The premium charged for this form 
creates no sales resistance. The form 
contains the equivalent of a 100% coin- 
surance clause, reducing the insured’s 
recovery pro rata if the amount of jn- 
surance falls below this figure. And 
since the contract calls for more insur- 
ance than the amount actually at risk 
during a great part of the life of the 
contract, an average premium for an 
average amount of liability is charged— 
55% (in some sections 50%) of the 
100% coinsurance clause rate. 

Policy Can Be Extended 

If the work is to continue for more 
than a year the policy can be extended, 
with everything over that period charged 
at the term rate, which would be 55% 
of three-fourths of the annual rate. The 
rate of 55% (of the annual rate) of this 
form is the result of careful analysis of 
a large number of reports which were 
submitted under the monthly reporting 
form. 

There are now three methods of writ- 
ing builders’ risk policies—the ordinary 
form, written for a maximum amount or 
increased by endorsement when neces- 
sary. One disadvantage of this is that 
if the insured desires to be properly 
protected during construction he must 
carry more insurance than his values at 
risk during most of the construction 
period. In connection with some of the 
larger risks, where high premiums are 
involved, this form has been found not 
very practical, and so the automatic 
monthly reporting form was created, un- 
der which the insured reports 100% of 
his values at risk on a certain date of 
each month. This form also was not en- 
tirely satisfactory, and so the present 
completed value form was worked out. 

Every agent knows that contractors do 
not always keep accurate records show- 
ing monthly values, and that they fre- 
quently fail to make the necessary re- 
ports. This breach of contract has made 
the reporting form unpopular’ with 
companies and the insured, the 
latter placing himself in the position of 
a coinsurer by his own failure to report. 

The present simplified form has been 
in use in some of the eastern states 
for several months and has recently been 
introduced into some of the western 
jurisdictions. Show your prospects just 
how this form relieves — of their 
former reporting worries. Go after this 
business; it is desirable not only from 
a commission viewpoint but also from 
the fact that it places the agent in a 
peculiarly favorable position to secure 
permanent lines when construction is 
completed. 

Today’s liberal financing arrangements 
and cheaper money are putting a great 
many people into a building frame of 
mind, and with this form up your sleeve 
you can lay the foundation for some 
good future business. 





Subrogation in Collision Case 


A collision insurance carrier paid $166 


in full settlement of damages to the 
insured car sustained in a collision with 
a truck. In an action by the company 


under its subrogation rights against the 
owner and the driver of the truck, the 
Louisiana Court of Appeal, General Ex- 
change Ins. Corp. v. Kean’s, Inc., 1&4 
So, 410, held that as “the plaintiff in- 
surer paid $166 and Clements (the in- 
sured) paid $50 in order to repair - 
damage to the Clements car caused 
the wreck” and Clements had pei 
all his claims to plaintiff, it stood in his 
shoes and could recover the damages 
resulting from the negligence of the 
driver of the other car, $216, for which 
the owner and driver of that car were 
liable in solido (each party for the 
whole). 


CONVICTED FOR VIOLATION 

Ernst Lewin was convicted in the 
Court of Special Sessions, New York 
County, of having violated Section 143 
of the Insurance Law. The conviction 





was a result of the New York Insurance 
Department’s drive against the activities 
of unlicensed individuals carrying on an 
insurance brokerage business. 
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C. L. Despard Names 
1939-40 Committees 


INSURANCE BROKERS ASS’N 
Committees on Peaiee ional St 
and Return Commissions Combined; 


Few Other Changes Made 


dards 





One of the first official acts of C. L. 
Despard of Despard & Co. 
re-elected president of the 
Brokers Association of New York was to 
make his 


Inc., as the 
Insurance 


appointments for 

Many of these 
last 
made in a few 
had asked to be 
relieved of burdensome duties. In such 
cases names of other members were 
substituted. 

W. P. Haller of Despard & Co. was 
added to the Broker-Age advisory com- 
mittee and M. A. Gesner of H. W 
Schaefer Co. was added to the casualty 
and surety committee. One committee 
was formed of the committee on profes- 
sional standards and the committee on 
return commissions with the expectation 
that a study of the results under the 
association’s Code of Professional Stand- 
ards for a year might suggest the ad- 
visibility of making the subject of re- 
turn commissions a part of this code. 

Special committees appointed by Presi- 
dent Despard to handle specific problems 
remained unchanged. 

The chairmen and vice-chairmen of the 
various committees to serve for the en- 
suing year are as follows: 

Executive Committee, C. L. 
chairman; Broker-Age 
mittee, N. C. Spitz, 
Boger, vice-chairman ; 
Committee, F. R. Du Bois, chairman, 
R. E. Kipp, vice-chairman ; Casualty & 
Surety Committee, E. P. Veitch, chair- 


committee 


the new fiscal year. 


assignments were from 
year but changes were 


members 


renewed 


where 


Cases 


Despard, 
Advisory Com- 
chairman, W. K 
Company Contact 


man, J. F, Brennan, vice - chairman; 
Social Insurance Committee, John O. 
Cole, chairman; Legislative C ommittee, 


Courtlandt Otis, chairman, T. W. Swee- 
ney, vice- chairman ; Membership Com- 
mittee, Louis J. Rice, chairman, George 
Dwight, vice-chairman; Committee on 
Professional Standards, Walter J. Mosen- 
thal, chairman, Reuben E. Kipp, vice- 
chairman. 

C. L. Despard, in accepting the presi- 
dency for another term, voiced his re- 
luctance to undertake the task again 
but also expressed the hope that when 
he turned the office over to his successor 
next year, he might do it under more 
pleasant auspices and with a clearer 
and more hopeful future in sight. 


MacFadyen Engages With 
Davis, Dorland, New York 


Donald M. MacFadyen is now with 
Davis, Dorland & Co., New York, in 
their production department. Mr. Mac- 
Fadyen was graduated at the Phillips 
Exeter Academy and captained the foot- 
ball team that defeated the Blues of 
\ndover Academy by the largest score 
in history. He was president of the 
alumni of the Phillips Exeter Academy 
of New York in 1938. He was also grad- 
uated from Princeton University, where 
he played football for three years. He 
has experience in business and finance. 












ti .?.— 
Jay TAD ER RENAN NTS 





Speakers Obtained For 
Merchandising Feature 


PLANS FOR BOSTON 
William T. Ashby, Calvin How, Arthur J. 
Huneke to Lead Discussions at 

National Convention 


AGENTS’ 


As plans continue to progress for the 
Boston of the National As- 
sociation of Insurance 
of October 2, announcement is made 
from New York headquarters that Wil- 
liam T,. Ashby, Newark; Calvin How, 
Duluth, and Arthur J. Huneke of New 
York, all experts in their particular line, 
will lead the instructive insurance mer- 
chandising discussions which have be- 
come more and more the educational 
meat of the association’s conventions. 

The merchandising session has been 
scheduled for Wednesday afternoon, 
October 4. Following the presentation 
of these subjects the convention will 
consider one of the major open business 
problems on the National Association 
calendar—constitutional amendments. 

Ashby as Advisor 

Simultaneous with the 
of Mr. Ashby’s first appearance on a 
National Association program since he 
forsook the company side of the busi- 
ness to 2nter agency work, it was also 
made known that Mr. Ashby has agreed 
to represent the National Association as 
advisor in underwriting and_ technical 


convention 


announcement 


casualty insurance matters at Washing- 
ton, co-operating on call with Assistant 
Counsel William T. Reed, Jr. of the 


Washington office. 

Mr. Ashby’s splendid casualty 
ground and nation-wide understanding 
of the agency viewpoint, coupled with 
his close proximity to the Capital, well 
qualify him for this assignment. 

Non-ownership automobile liability in- 
surance in all its phases will be Mr. 
Ashby’s subject for discussion on the 
merchandising session of the Boston 
convention, 

Before entering the agency field Mr. 
Ashby served the Globe Indemnity as 
production superintendent and later as 
resident vice-president in charge of its 
New Jersey department. An _ active 
member of the New Jersey Association 
of Underwriters he is chairman of its 
accident prevention committee. 

Calvin How to Feature A. & H. 

In Calvin How’s appearance. mem- 
bers of the National Association will 
have an opportunity to study the quali- 
ties behind one of the greatest success 
stories in insurance production history. 
Mr. How has been handicapped with ex- 
tremely poor vision all of his _ life. 
Blessed, however, with an exceptionally 
retentive memory, Mr. How’s physical 


back- 
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handicap has in no manner lessened 
his effectiveness in production, 

Mr. How’s specialty is accident and 
health insurance. It is this topic that 
he will discuss at the Boston conven- 
tion. He has been among the “Accident 
Leaders” of the Aetna Life for years, 
and as such is a regular guest at the 
company’s conventions, In addition, Mr. 
How has on three occasions been a 
“Regionnaire” in the life insurance field, 
this being national recognition for his 
production record of this business. He 
has owned and operated the Calvin How 
Agency at Duluth for at least twenty- 
five years, and is general agent for the 
Aetna. 

Inland Marine Huneke’s Topic 

The subject to be taken up by Mr. 
Huneke at the merchandising session is 
inland marine, on which topic he is 
despite his younger years one of the 
country’s experts and authorities. He 
will concentrate his remarks on the 
production side of the business. 

Mr. Huneke joined the Brooklyn agen- 
cy of Andrew J. Corsa and Son, mem- 
bers of the National Association, in 1924, 
and there made his first contacts in the 
marine field. Because of his rapidly 
growing familiarity and success in the 
production end of the marine business, 
William H,. McGee and Company em- 
ployed him in 1926 as special agent. 

Mr. Huneke’s advancement in the 
company angle of marine underwriting 
and production saw him in 1932 i in charge 
of Metropolitan inland marine business 
of the Royal-Liverpool Groups; in 1935 
as marine production manager of the 
New York office of the North America, 
and in 1937 as manager of the Inland 
Marine Department of the Eagle Star, 
which post he now holds. He is the 
author of many articles and a manual 
on inland marine insurance. 

The subject of constitutional revision 
to be brought up on the convention 
floor following completion of the insur- 
ance merchandising session is a holdover 
matter from the Hollywood mid-y°ar 
meeting of the National Association. 


FRANK M. SHEEHAN DEAD 





New York Special Agent for Dubuque 
and National Re-erve Had Pneu- 
monia Following Operation 
Frank M. Sheehan, special agent in 
New York State for Dubuque Fire & 
Marine and the National Reserve, died 
in a Syracuse hospital August 6 of pneu- 
monia following a gall bladder operation. 
Mr. Sheehan had been with the Du- 
buque and National Reserve since 1917. 
He was born in Buffalo in 1876. In 
fraternal activities he was active, being 
a member of the Syracuse Field Club, 
Blue Goose, Blue Lodge, Syracuse Con- 
sistory and Tigris Temple. He is sur- 
vived by his wife, two daughters and 

several grandchildren. 





SHIELDS JOINS MARSH 


The John Shields agency, of Enid, 
Okla., has been consolidated with the 
C. S. Marsh agency, as Marsh-Shields. 





94 Fulton Street 





EXCEPTIONAL OPPORTUNITY 


presents itself for a Field Representative in up-state New 
York who has a good following and controls a volume of 
fire business. State complete qualifications in your reply. 


Box 1354, The Eastern Underwriter 


New York 








Issuing Agent’s Consent 
To Assignment Of 
Fire Policy Sustained 


The Oklahoma Supreme Court, in an 
action on a fire policy, Springfield Fire 
& Marine, 87 P. 2d 941, held that the 
assignment of a fire policy to the pur- 
chaser of the insured property with the 
written consent of the company in ef- 
fect creates a new contract between the 
company and such purchaser, with the 
terms and conditions of the old contract 
imported into the new. An agent of the 
company having power to issue policies 
and to make contracts of insurance for 
the company may consent to assignments 
for the company. A note on the policy 
that “agents are not authorized to con- 
sent to assignment of interest” was held 
to be directed to soliciting agents who 
have no authority to pass on risks or 
to make contracts of insurance. 

The court says that in Oklahoma the 
general rule is where a policy is issued 
over different classes of property, each 
class being separate from the other, sep- 
arately valued, and issued for a specific 
amount, the contract should be consid- 
ered as a divisible contract, and_ the 
three-fourths clause applied to the loss 
of each class of property lost. 


NEW RULES FOR BONDS 








Bronx Real Estate Board Specifies Un- 
ethical Practices; Requires That 
Employes Be Bonded 
Some new regulations regarding fi- 
delity, surety and other bonds required 
in connection with the management of 
property have been incorporated into 
the management rates and rules of the 
Real Estate Board of the Bronx. They 
deal specifically with the furnishing of 
bonds, the segregation of money re- 
ceived from principals and the bonding 

of employes. 

It will be considered unethical and 
unfair practice for any member to bear 
the expense or reduce his management 
fees to offset the expense of furnishing 
fidelity, surety or indemnity bonds, or 
to mingle with his own money any pay- 
ments received by him for or on behalf 
of principals. Members also are re- 
quired to have each of their employes, 
who handle or are responsible for money 
of the members’ principals, covered by a 
fidelity bond. 


KEMPER AWARDS MADE 








Head of Mutual Company Group Con- 
tributes Eight of Twenty for Study 
of Traffic Control 

Awards have been made at Chicago 
of twenty police fellowships of $1,200 
each for study of modern traffic con- 
trol. Eight of the awards were made by 
the James S. Kemper Foundation and 
went to municipal police. Mr. Kemper 
is president of Lumbermens Mutual Cas- 
ualty, American Motorists Insurance Co., 
and other companies in the group asso- 
ciated with his name. The other twelve 
awards were made from the Alfred P. 
Sloan, Jr., Fund. Mr. Sloan is  chair- 
man of the board, General Motors Corp. 


LARGER PAY-ROLLS HELP FUND 

The written premiums of the New 
York State Fund in the first six months 
of 1939 totaled approximately $10,400,000, 
an all-time high record, while the earned 
premiums amounted to more than $10,- 
300,000, also a new high mark for the 
period. Although part of the increases 





shown resulted from new business, most 
of it resulted from increased industrial 
pay-rolls. 
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Missouri Rate Hearing 


(Continued from Page 18) 
change in the compromise basis to 80-20 
which Mr. Haid pointed out would show 


that the executives 
as its president had nothing to do with 


association and he 


the compromise. 
It was at the second meeting in March, 


19%, that Street announced the plan 
for the trustees to make a dividend of 
11% and at which he explained that 


he wanted the 5% return to make up an 
amount of $350,000 in addition to the 
$100,000 raised the previous year. No 
questions were asked Street as to the 


specific uses of this money. Mr. Haid 
recalled that Street was asked if any 
more money would be needed and he 


replied he didn’t know what the total 
amount would be but that when litiga- 
tion was all finished he would make a 
complete accounting to the companies. 

Senator Hollingsworth: “Did you or 
any one else ask Street why he didn’t 
take legal expenses out of the fund 
for that purpose ?” 

Mr. Haid: “No.” 

Master Barnett: “He was there as a 
spectator. He didn’t contribute.” 

At the close of Mr. Haid’s testimony 
Master Barnett asked Mr. Haid if, 
knowing that a decree had been ren- 
dered to take care of legal expenses and 
that Street already had in his hands 
$2,700,000 for that purpose, if any ques- 
Street’s 


tion arose in his mind as to 
need for a large additional sum. Mr. 
Haid said it didn’t. The Master then 


asked Mr. Haid if he were at the time 
of this meeting still a president of a 
fire insurance company, if he would still 
have contributed as the other had. 

Mr. Haid: “I believe I would, having 
complete confidence in Mr. Street.” 

J. D. Erskine, secretary of the Insur- 
ance Executives Association, preceded 
Mr. Haid as a witness. He told of the 
matters which he had personally handled 
in connection with the distribution of 
the 11% dividend checks and the collec- 
tion of the 5% checks at the same time. 


Hearings at Hartford 


At Hartford pretty much the same pro- 
cedure was followed by Street as at 
the New York meeting in connection 
with the raising of the fund which ulti- 
mately found its wav to Boss Tom Pen- 
dergast, Superintendent R. E, O’Malley 


and A. L. McCormack, St. Louis insur- 
ance man. 

Insurance executives who appeared be- 
fore Special Master Paul V. Barnett 


the early part of this week told how 
on May 3, 1935, the day after the similar 
meeting in New York City, Street met 
with Hartford company executives in the 
board room of the Aetna Fire. Some 
of those recalled as being present were; 
the late Edward Milligan, president of 
the Phoenix; George C. Long, Jr., now 
president of that company; Gilbert Kin- 
gan, U. S. manager London & Lan- 
cashire; W. Ross McCain, president 
Aetna Fire; Colonel Frank TD. Layton, 
president National Fire, and Robert R. 
Clark, U. S. manager Caledonian. 

Mr. Street told the same story to the 


Hartford Group of executives that he 
had told in New York—that the time 
had arrived for a compromise of the 


Missouri rate muddle and that he sought 
their authorization for a compromise and 
wanted to raise at that meeting about 
$40,000 among the Hartford companies. 





New Jersey Courses To 


Be Broadened This Year 


The New Jersey Association of Un- 
derwriters plans to continue its insur 
ance courses at Newark University and 
to extend them. Courses will also be 
held at Hightstown and Atlantic City. 
Others will be established if the de- 
mand warrants. An advanced technical 
fire insurance course will be given in 
Newark. The rural agents’ forums in 
Clinton, Newton and South Jersey will 
be broadened. 


-a revision of 
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2-DAY MEET AT LAKE GEORGE 





Joint Committee on N. Y. Recodification 
to Review Rating Section of Code 
on August 14-15 

Assemblyman R. Foster Piper, who is 
chairman of the joint legislative commit- 
tee for recodification of the New York 
insurance law, has called a_ two-day 
hearing for August 14-15 at Sagamore 
Hotel, Bolton Landing, Lake George, 
N. Y., to discuss with representatives 
of the fire and casualty insurance groups 
Article VIII which per- 
tains to rates and rating organizations. 
Mr. Piper explains: 

“While we were working on the re- 
codification bill last Winter, we finally 
concluded that we could do a much: bet- 
ter job with Article VIII, which per- 
tains to rates and rating organizations, 
if we separated the provisions as_ to 
rate-making for fire and casualty. While 
it is true that some of the principles 
voverning the making of rates apply to 
both, it is also true that there are cer- 
tain principles peculiar to each. 

“In the committee’s report to the legis- 
lature, one of the tasks we stated as 
being in this year’s work was the re- 
vision of Article VIII. In order to get 
a good start on this work, we are to 
have this two-day hearing. We also ex- 
pect to confer on further work of the 


joint committee during the Fall and 
Winter.” 

The joint committee was reorganized 
at Albany on July 28 with Mr, Piper re- 


elected as chairman (he’s chairman of 
the assembly insurance committee); 
Senator W. H. Hampton, chairman, 


Senate insurance committee, vice-chair- 
man, and J. Edward Conway re-elected 
secretary. 


ST. LOUIS F. & M. FINANCING 





Capital Reduced and Transfer Made to 
Surplus; New Preferred Shares 
Sold at $4 Each 
St. Louis Fire & Marine has _ rear- 
ranged its capital structure by adding 
$205,500 to surplus. The capital was re- 
duced to $175,500 by reducing the par 
value of shares and transferring $94,- 
500 to surplus. Then 37,000 preferred 
shares were issued making the capital 
$212,500. These shares were sold at $4 
a share, $3 of which went into surplus 
and was added to the $94,500 transferred 

from capital. 


GEORGE C. MEYER DEAD 
George cE 


: Meyer, Illinois state agent 
for the i 


Caledonian is dead. He had 
been ill two weeks. Mr. Meyer joined 
the Caledonian last May, having pre- 
viously been with the Great American. 





TO CLEAN UP WAYNE COUNTY 





Michigan Commissioner and Detroit 
Agents Cooperating in Plan to Keep 
Out Incompetents 


Insurance Commissioner 
Michigan, while attending a luncheon of 
the board of directors, Detroit Associa- 
tion of Insurance Agents, expressed his 
hearty approval of a program furthered 
by the local board to eliminate unquali- 
fied agents in Wayne County. The Com- 
missioner says he will solicit assistance 
of representative agents, through their 
respective executive bodies, in obtain- 
ing all possible information regarding 
the qualifications of license applicants 

Under the program devised by the De- 
troit association, information regarding 
all new applicants will be sent to the 
board of directors by the Department 
Such a clearing house method is hoped 
to prevent the practice of appointing as 
agents men who have been dropped by 
one or more carriers, or held disquali- 
fied, and their franchises taken up be 
cause of complaints, based on facts, by 
the organized agents 


Emery of 


ROCKLAND COUNTY GOLF MEET 


The Rockland County, N. Y. agents’ 
field day will be held August.17 at the 
Mountain View Go'f Course, New City, 


N. 
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matters 


about 
(and “ruminating,” by the way, is an ex 


In ruminating various 
pressive word, as it means chewing the 
cud, from which the meaning “deliberate 
reflection” is evolved) | have often won 
dered why the manufacturers of cello 
phane have not opened wider fields for 
themselves by applying the use of celle 
phane to such everyday things as men’s 
soft shirts, treating the texture with 
their product, especially the cuffs, which 
would be a boon to traveling men who 
cannot conveniently carry a_ sufficient 
supply of underwear or light overweat 
with them on long trips. A modern 
shirt with attached cuffs lasts about two 
days ordinarily. If 


cuffs were treated 
with some kind of cellophanic liquid, 
they could be hand washed every day 


and would last a great deal longer be 


fore turned over to laundries. I have 
not yet seen it on the market—probably 
because it would reduce sales and de- 
crease laundry bills. 

The same applies to collars. We had 


something along these lines when I was 
a boy in the form of celluloid collars 
and cuffs, but at that time the celluloid 
industry had not progressed to the point 


of perfection of today, and these de 
vices were too stiff and cracked too 
often. An invisible napkin of same color 
as the suit one is wearing spreading 


over one’s front body “profile” would be 
a boon to people with “embonpoint” and 
save a good deal of cleaning of vests 
and shirts, especially when eating eggs 


or anything that drips on one’s chest 
or waist line. All of this might seem 
fantastic to stay-at-homes, but would 


certainly be of benefit to traveling men. 


* * * 

Science and Religion 
college students think that 
metry was invented by the ancients to 
plague them. What the great ancient 
nathematicians and geometricians were 
“at” was to try to show that all natural 


Many 


eco 


laws had their foundation in logic; in 
other words, that some supermind or 
agency—call it Divinity, if you like, 

was at work. What we call “proving” 
(“quod erat demonstrandum”) a= geo 


metrical theorem, was in their minds, 
not an effort to “prove” what they knew 
to be a fact in nature, but to show that 
everything could be illustrated (not 
proved) by logic and they applied human 
logic to try to show that the existing 
world and laws of nature were thought 
out mathematically. In other words, that 
things had not happened by chance. In 
their own way they tried to show mathe 
matically “what it was all about.” 
Modern 


scientists are groping after 
the same things by way of electrons, 
atoms, bio-chemistry, ete. I think all 
this tends to give thinking people a 
better foundation for a sound belef in 
some “Superior Being” than miracles of 


the past. But there are many who will 
not allow the privilege to the Almighty 
Mind or Agency to act in its own way 
If some new scientific truth is expound- 
ed the attitude of the unthinking is to 
disallow right to work 
way. It must 
pinion—follow the 
Such opposition met 
theories Tf “Cyd” 


His 


this encyv” the 


out matters in the Divine 
should, in the 
small human 
the vereat 
chose to 
way, c 
why 


and 
mind 
Darwin's 
work out 
mtrary to then 
that was against 
The re are muracle s 
that are 
our 


The 


problems 
little finite 
the rules 
creater than 
recorded in history right under 
eves all the time, but not noticed. 
propogation of life, for instance; 


own 
minds, 


any 


TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 
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the wonders of bio-chemistry; the way 
“Nature” takes care of change in en- 
vironment (example, a fish, called “Ana 
bas” turning into a land animal through 
the drying up of a lake); the regrowth 
of a limb, as in the case of reptiles, 
crabs, ete.; the growth of a tree in ad 
verse conditions, and millions of other 
cases. An Indians call it the Master 
Mind, the “Great Spirit,” which has a! 
ways appealed to me as very apt. 
Ss 


Meaning of Legal “S.S.” 


Some time ago there was a discussion 


in metropolitan newspapers as to the 
origin of “S.S.” on addresses in legal 
papers. I think, according to my inves- 
tigations, that it is an abbreviation of 
Latin “Sciatis,” meaning “that you may 
know”’—in other words an equivalent, in 
a way of “Know ye” used in our courts 
by clerks in addressing the public assem- 
bled in a law case. Many lawyers whom 
| asked did not know the origin of this 
abbreviation “S.S.” 


MORE VIGOR INDICATED 


California’s New Commissioner Visits 
Department's Southern Office; Better 
Service Forecast 
Insurance Commissioner Caminetti of 
California paid his first official visit. to 
Los Angeles during the week July 31 
\ugust 5 and became acquainted with 
the personnel of the southern California 
office of the Department as well as with 
a number of 


insurance men who called 
to pay their respects. He was accom 
panied by Assistant Commissioner Eu- 
cene P. Fay. Commissioner Caminetti 


had but little to say regarding affairs of 
the Department beyond what he had 
said in San Francisco, but did remark 
that it is the desire of Governor Olsen 
that the Department be completely di 
vorced from politics and operated hon- 
estly, fearlessly and in the interest of 
the people, and that he intended to 
comply with the governor’s wishes 100%. 

He added that it was the intention of 
the Department to augment the per 
sonnel of the southern California office 
to enable it to give better service. In 
dications are that the new Commissione: 
intends to conduct the affairs of the 
Department more aggressively than has 
been the practice recently. 


Carter Proves Effective 
Talker on Cooperatives 


B. P. Carter, manager at Richmond, 
Va., for a group of fire companies, made 
an address before the Retail Merchants 
Association of Virginia at its annual 
convention at Old Point Comfort, warn- 
ing against encroachment of coopera- 
tives on private business. He sold the 
idea so well that the association has is- 
sued a pamphlet attacking cooperative 
buying and selling organizations, with 
the plea that they be required to share 
with recular merchants the burden of 
license and other taxes. 

ARRANGING IOWA MEETING 

Plans for the lowa Association of In- 
surance Agents annual meeting in Ma 
son City September 6, 7 and &, and the 
membership drive, are progressing. The 
membership is now 419. The September 
1 goal is 438. There will probably be 
a stag party September 6. Harry Brown, 
Mason City, will be chairman of the gen- 
eral committee. A number of other com- 
mitteemen have been chosen. 


THE EASTERN = 
UNDERRITER 





August 11, 1939 





Treaty 
18 Washington Place 
Newark, New Jersey 





FIRE RE-INSURANCE 
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Eagle Fire Insurance Company Baltica Insurance Co. Ltd. 
(New Jersey) (Denmark) 


U. S. Branch 


Facultative 
90 John St.. New York City 
Pacific Reinsurance Bureau, Ltd. 
114 Sansome Street, 
San Francisco, California 





Manhattan, Brook 
Fire Premiu 


Net fire premiums for the first) six 
and Long Island City business, as repr 
Underwriters by companies and agencie 


leading company groups and agencies, are 





lyn, L. I. City 
ms tor Half Year 


months of 1939 on Manhattan, Brooklyn 
rted to the New York Board of Fire 
s, covering the income of some of the 
presented herewith: 
Long Island 
City, and 


Manhattan American 


and Bronx — Brooklyn Dock Stores 
Royal-Liverpool Groups: 
EP REE AS Sea ee eae $101,636 $71,162 $17,925 
ORE EE te, Se PTO ae eS 57,303 37,042 7,982 
Uo os kaa ts eat ee ai od 8,708 13,373 1,108 
Aerican &. FOrveie cc osicciscciscesiccsiccesiacdes 30,519 16,149 306 
ee es ee 23,339 12,600 745 
GE cetiteika can ntecaanenadonev ane Gereuainaneys 15,307 8,253 134 
| AAV erpor »} TEU CRT CLT TTT ELC TTC CT CRTC CLT TT 103,876 79,754 9,020 
NR oe prick Paes graibmemtek eR aed eee caer alate Rue 41,704 24,802 3,598 
Federal Union 30,516 22,961 1,485 
SNE Foe Ftd seen AAT ed WeNivd 5,639 6,105 627 
Phoenix of London Group: 
PROMO FANIIIOE ong a ood chirndéavnccaneawoann $ 90,516 $39,010 $ 39 
RE oer er aS ait aid wid eink Shy dea nT Ae 8408 10,557 
Be ono: kcigren slerqia ck Whitey NGA MERES Se R 19,764 18,2605 
PUD INN i ra iy ou eich dig nucieule watwaibia 15,826 24,027 
Union Marine & General................00. 20,203 20,063 
Crum & Forster Group: 
North River Insurance Co.. ..... 022.020.0800 08 $ 68,078 $ 23,926 $ 2,831 
Rech URN PONS ca fics Sew aa bacawceabuseews 191,541 00,997 5,031 
Remeens. Pite WAS. CCG. ico vo ks sine cccwesicean 6,428 3,581 1,527 
British America Assurance Co................- 24,004 3,780) 761 
Richmond Insurance Co..........cccscecccccec 19,299 5,941 58 
Southern Fire Insurance Co..............2-06: 3,421 472 H 
Westchester Fire Insurance Co................ 62,087 22,452 1,695 
Western Assurance Co........cccccccnccsccens 21,591 10,018 1,170 
International Insurance Co.................6-: &,122 704 Re 
Theurer-Hernandez Corp. (Agents): 
ai Ce DENG. anki ccccabcnc kam eensacne $ 23,589 $ 2,558 
Pacific Coast ee ee ty renee &,822 503 
EE Se ON iis esntnw cdeidcedoquneee tess 8441 901 
Caledonian Group: 
ee ee es 1 a cn nate Sale Cewae PRED $ 25,006 $ 6,014 $ 419 
Caledonian-American ...........cccencecceces 1,982 1,427 O& 
EE Ee eT ee ee ee ee 3,085 2,042 98 
National Union Fire: 
MRED BED ~ 15 b cceabnt naw nuded ceneaseee kes $ &2,086 $34,863 $ 7,207 
Chubb & Son: 
SS PEE Ce TEE CT EOE CTT $ 34,255 $12,696 $ 859 
Sea . 11,418 4,232 290 
OL Pee ee eee Ter eT TT er eT Sica Bee pr 
I I fafa ans Ss giclee trian acd Gears ace A REC 


COLLECTING ASESSMENTS 
Indications are that the long fight to 
collect a receiver’s assessment against 
members of the defunct Lapeer Farm- 


ers Mutual, Michigan, is nearly ended 


and that a large part will be collected 
within a few months. The amount of 
the assessment is about $175,000. The 


receiver is also awaiting decision in a 
suit he brought against W. E. Ivory, 
former secretary of the mutual, seeking 
to collect the amount of an alleged 


shortage 


JOHN T. TRUMAN DEAD 
John T. Truman, former president On- 
tario Fire & Casualty Insurance Agents 
\ssociation, died at his home in Ham- 
ilton, 


SUMNER OKLA. SECRETARY 


M. L. Sumner, Oklahoma City, was 
named secretary of the Oklahoma Asso- 
ciation of Insurors, to succeed H.. T. 
Moran, resigned. Officers of the asso- 
ciation have been removed to the Ram- 


sey Tower. 





COING TO GRAND NEST EVENT 
Iowa Pond, Blue Goose, will resume 
its weekly Monday noon luncheons Sep- 
tember 11, says John Hull, loyal gander, 
who is planning to attend the national 
meeting in Cincinnati this month. 
KENNEDY FOR MAYOR 
Walter K. Kennedy, operator of an 
insurance agency in Canton, Ohio, since 
1923, was among the candidates for 
The primary election 


mayor of Canton. 
was August 8, 
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Britain’s War Risk 
Measure in Effect 


TRADE BOARD PLAN DROPPED 


Lloyd’s Syndicates Converting $50,000,000 
Premium Income Into United States 
Dollar Bonds 
Great. Britain’s war risk insurance 
measure became effective August 4 says 
an Associated Press dispatch. At that 
time it was given royal assent after 
passages in a brief final session of the 
House of Lords. The act provides for 
replacement of the makeshift insurance 
office of the Board of Trade, set up in 
1914, with a plan to insure ships, cargoes 
and capital goods, including in the lat- 
ter category British plants of United 
States firms, in time of war or when 
war risks are involved. Agencies erected 
by the act will be self-financing, or near- 

ly so, in time of war. 

At the same time the United Press 
reported that insurance syndicates of 
Lloyd’s have decided, in view of their 
huge foreign liabilities, to convert half 
of their premium income—estimated at 
nearly $50,000,000—into United States 
dollar bonds. The reports were that the 
240 syndicates which make up Lloyd’s 
had agreed. 

Financial quarters attributed to this 
report, assuming it to be correct, the 
recent persistent selling of gilt-edged 
bonds, notably war loans. 

In New York one war risk under- 
writer said that Lloyd’s may wish to 
have funds readily available in the Unit- 
ed States in event that anything like 
an embargo should be placed by Britain 
on money leaving that country for any 
purpose whatseever. 

Committee Men Named 

The names of the committee of busi- 
ness leaders who are to consider the 
practicability of a war risk insurance 
plan for buildings and property in Brit- 
ain has just been announced in the 
House of Commons by Captain Crook- 
shank, financial secretary to the treas- 
ury. The committee will consist of Vis- 
count Weir, Sir Ernest Harvey, Sir 
Walter Benton Jones, Sir William Clare 
Lees, and Sir Alan Rae Smith. The 
conference will be convened almost im- 
mediately under the chairmanship of 
Lord Weir. 

Lord Weir is a member of the council 
of the Federation of British Industries. 
He is a director of many leading indus- 
trial undertakings and is also a director 
of Lloyds Bank. 

Sir Ernest M. Harvey is a director of 
the P. & O. Steam Navigation Co., and 
was for seven years a deputy governor 
of the Bank of England. Sir Walter 
Benton Jones is chairman of the United 
Steel combine, director of a number of 
other iron and steel concerns, and a 
member of the board of the Westmin- 
ster Bank. Sir William Clare Lees is a 
vice-president of the Council of the Fed- 
eration of British Industries and a past 
president of the Association of British 
Chambers of Commerce. He is man- 
aging director of the Bleachers Associa- 
tion and a director of Martins Bank. 
Finally, Sir Alan Rae Smith is a 
chartered accountant and a partner in 
the firm of Deloitte, Plendor, Griffiths 
& Co., chartered accountants. 

It will be recalled that Oliver Stan- 
ley, president of the Board of Trade, 
recently announced in the House of 
Commons that the government was will- 
Ing to consider a mutual plan involving 
contributions by property owners to pro- 
Vide some interim compensation for war 
damage to property. He stressed that 
the government would not consider any 
plan under which premiums were col- 
lected and the government had to pay 
compensation in full. The final adjust- 
ment, he declared, must necessarily 
await the end of any conflict and be in 
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accordance with the state of the coun- 
try’s finances then. 
Board of Trade Can’t Act 

Questioned in the House by Mr. 
3arnes about the protection of the pub- 
lic against unsound insurance schemes, 
President Stanley said there were cer- 
tain organizations offering, by means of 
mutual schemes, some form of protec- 
tion against war damage to property. 
He advised the public to consider 
whether an undue proportion of con- 
tributions might not be appropriated to 
management expenses, and also. the 
severe limitation which events might 
impose on the amounts available for 
compensation in individual cases. As 
this class of business does not fall with- 
in the ambit of the Assurance Companies 
Act, 1909, the Board of Trade has no 
power to take any action in regard to it. 

CODERE NAMED PRESIDENT 
Chosen Head by Western Canada In- 

surance Underwriters Association; 

Meeting Well Attended 

The Western Canada Insurance Un- 
derwriters Association held its annual 
meeting at Minaki, Ont., with N. J. 
Black, president, Winnipeg manager, 
Commercial Union group, presiding. The 
gathering had almost 100% representa- 
tion of member companies. 

Officers for the coming year who were 
elected are president, P. A. Codere, St. 
Paul Fire & Marine; vice-president fire 
branch; J. E. Haskins, Norwich Union 
Fire; vice-president automobile branch, 

L. Lewis, Insurance Co. of North 
America. 

FIRE EXPERIENCE IN B. C. 
Net Premiums Earned Continue to Show 
Gain; Superintendent Comments on 
High Expense Ratio 

Fire insurance experience in British 
Columbia in 1938 showed that net pre- 
miums earned were $4,104,597, a. slicht 
increase over 1937, and substantially 
ahead of premiums in any year since 
1934. Net amount of losses incurred to 
taled $2,011,448, the ratio to premiums 
earned being 49%, against 45.96% in 
1937 and 34.99% in 1934. In his report. 
Superintendent of Insurance Garrett 
mentions the growing expense ratio as 
a factor contributing to the less favor- 
able experience in the fire business. He 
Says: 

“In the case of fire insurance the de- 
pression resulted in a large reduction in 
volume of premiums as stocks and values 
fell, while losses were reduced by more 
effective precautions against fire and im- 
proved methods of fire prevention. In 
addition the cost of insurance for every 
$1,000 of risk continued to fall. These 
conditions have been accompanied by, in 
most cases, no reduction in actual ex- 
penses of operation.” 





CANADIAN LOSSES LIGHTER 

Fire losses in Canada declined during 
the week ended July 29 to a more nor- 
mal level from the previous week’s high 
total of $464,150. The estimate for the 
week under review is $221,400. The 
wecek’s loss was representative of Mid- 
Summer weekly records and consider- 
ably lower than the total for the corre- 
sponding week a year ago when the loss 
was greatly inflated by the Canadian Pa- 
cific Railway pier conflagration in Brit 
ish Columbia and amounted to $1,072,700. 
Since January 1, 1939, fire losses totaled 
$9,156,400 compared with $10,166,975 for 
the corresponding period in 1938. 





W. P. HILL SUFFERS STROKE 

William P. Hill, secretary Virginia 
Fire & Marine, suffered a stroke while 
motoring to Pulaski County, Va., with 
his family. He was at the wheel of his 
car at the time and an accident was 
narrowly averted. He was removed to 
a hospital at Christiansburg and late 
taken to his home in Richmond. His 
condition has improved. His uncle, the 
late Colonel William H. Palmer, for 
whom he was named, was for many 
years president of Virginia Fire & 
Marine. 
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Queen wy Recently Appointed 
Key Men in Royal Exchange Group 


Favorably received have been the re- 
cent appointments made by United States 
Manager Edward W. Elwell to the field 
and head office staffs of the Royal Ex- 
change and its casualty mate, the Car 
& General 

George E. Scaff, as previously an- 
nounced, was called to the head office 





Blackstone Studios, Inc. 
FREEMAN C. READ 


in New York in May to take the post 
of assistant general agent with super- 
vision over the territory of New Eng- 
land and the states of New Jersey, 
Illinois, Indiana, Wisconsin, Michigan 
and the Dakotas. His background of 
field experience well qualified him to as- 
sume this greater responsibility. 

Freeman C. Read, Chicago branch 
manager of the Car & General, has had 
a wealth of training for this post to 
which he was named a few months ago, 
succeeding Albert J. Browning. 

Mr. Browning, in turn, was assigned 
to the head office in New York as ac- 


ALBERT J. BROWNING 
coantant to handle the expanding busi 
ness of the company 

Ie spective careers of thes¢ kes men 
are as follows 


George E. Scaff 


Mr. Scaff joined the Royal Exchange 
(sroup as a fire underwriter of the Royal 
Exchange Assurance and Provident Fire 
which post he held from October, 1926, 
until! August, 1928. He then became 





special agent in Western Pennsylvania. 

In May, 1939, Mr. Scaff was called to 
the head office of the Group in New 
York to fill an appointment as assist- 
ant general agent over the territory of 
New England and the States of New 
Jersey, Illinois, Indiana, Wisconsin, 
Michigan and the Dakotas. 

Before joining the Royal Exchange 
Mr. Scaff was an underwriter in the 
New England Department of the North 
British & Mercantile. He served as 
president of the Smoke & Cinder Club 
of Western Pennsylvania, was vice-pres- 
ident of the Insurance Club of Pitts- 
burgh, and was a member of the execu- 
tive committee of the Western Pennsyl- 
vania Field Men’s Association. He at- 
tended the Rutgers University. 


Freeman C. Read 


Mr. Read has had more than twenty- 
eight years experience in the casualty 
business, beginning his career with the 
London Guarantee & Accident in 191. 
He was later affiliated with the casualty 
department of R. W. Hosmer & Co., 


GEORGE E. SCAFF 
developing business in the down-state 
territory and then became assistant man- 
ager of the Chicago branch of the Globe 
Indemnity. Associated with that com- 
pany for about fourteen years he was 
appointed its Chicago branch manager 
in 1935 succeeding M. Gordon Grahame, 
resident vice-president. Mr. Read _con- 
_— in this capacity until he joined 
the Car & General in a similar c capacity 
and with supervision over all casualty 
business of the Royal Exchange Group 
covering the States of Illinois, Indiana 
and Wisconsin, 

Prominent in Illinois casualty circles 
Mr. Read has been secretary treasurer 
of the Casualty Managers’ Association 
for two years, and a director of that 
organization, Until lately he has been 
on the board of the Insurance Federa- 
tion of Illinois. In 1926-1927 Mr. Read 
was president of the Casualty Under- 
writers’ Association of Illinois at which 
time its first casualty sales congress 
was held in Chicago. 


Albert J. Browning 


\lbert J. Browning came with the 
accounting department of the Royal Ex- 
change and Car & General in April, 
1920. In January, 1928 he was _ trans- 
ferred to the underwriting department of 
the Car & General, and in January, 1930, 
opened the first Milwaukee branch as 
its manager. In 1933 he became manager 
of the Wisconsin, Indiana and _ Illinois 
Department with mid-West headquart- 
ers in Chicago. He occupied this posi- 
tion until May of this year when his 
service was required in the head office 





MATTHEWS SPECIAL AGENT 


Will Represent Boston and Old Colony 
Companies in Western New York, 
Headquarters Rochester 

Robert V. Matthews has been ap- 
pointed special agent for western New 
York by the Boston and the Old Colony 
companies and will make his headquar- 
ters in Rochester. He succeeds A. 
Brooks Parker, Jr., recently made as- 
sistant secretary of the companies and 
transferred to the Boston office. 

Mr. Matthews has a_ background of 
ten years in the insurance business, 
eight of which have been spent as spe- 
cial agent in New York State. In 1929 
he joined the marine department of the 
North America in the Chicago office. 
After two years there he transferred to 
the Continental’s marine department, 
and after a short period at the home 
office was sent to central New York 
with headquarters at Syracuse, where he 
acted as inland marine and automobile 
special agent for all companies of the 
America Fore group. 

In 1934 he was transferred to the New 
York office where he spent a year spe- 
cializing on inland marine. In 1935 he 
went to Rochester as special agent for 
the fire and allied lines of the Conti- 
nental and the Maryland, traveling New 
York State. 


John J. Berry, Newark 


Agent, Dead at Age 53 

John J. Berry, Newark, N. J., died 
August 4, age 53. While he was known 
principally as a real estate broker, he 
also was active in insurance, being presi- 
dent of Berry Brothers, who conducted 
a large agency. When the campaign 
was started for adoption of commission 
form of government in Newark he was 
named vice-president of the Commis- 
sion Government League. He was chair- 
man of the Citizens League in the first 
city commission election in 1917. 7% 

Mr. Berry had been a member of the 
Real Estate Board of Newark since 1919. 
He was its president in 1930 and 1931. 
He was president of the New Jersey 
Real Estate Board in 1933 and also 
served as president of the New Jersey 
Chapter No. 1, American Institute of 
Real Estate Appraisers, and was general 
chairman of the New Jersey National 
Home Show in 1937. 

Mr. Berry was a former president of 
the Salvage Corps. He was appointed 
to the State Board of Tenement House 
Supervision in 1914 and to the Passaic 
Valley Sewerage Commission in 1916. He 
was a member of the Newark Chamber 
of Commerce. Newark Athletic Club, 
Down Town Club, Knights of Columbus, 
Elks and Eagles. 


Spann W. Milner, Hartford 
Fire, Atlanta Dept., Dead 


Spann W. Milner, superintendent spe- 
cial risk department, Hartford Fire, in 
Atlanta, died August 1 of heart disease. 
He was in Columbus, Ga., where he had 
gone on business, and was 42 years old. 

Mr. Milner joined the Hartford in 1921 
but resigned to enter the local agency 
business. In 1926 he rejoined the Hart- 
ford as engineer, subsequently becoming 
special agent in Georgia and about three 
years ago was appointed superintendent 
of the special risk department. 


WORTHAM IN FINANCE CO. 
Gus S. Wortham, insurance man of 
Houston, Texas, is president of the new- 
ly organized American General Invest- 
ment Corp. of Houston, which has been 
formed to finance the purchase of auto- 
mobiles. 














JOHN A. CRAVENS DEAD 
John A. Cravens, general agent in 
Bloomfield, Ind., for fifty years, is dead 
at age 72. 
in New York as accountant to handle 
the expanding business of the company. 
Ir. srowning completed courses in 
the School of Accounting & Finance at 
Columbia University, New York. 


Bennett on Congress 


(Continued from Page 1) 


but finally an agreement was reached 
and the bill was passed with the inde- 
pendent status of insurance agents pre- 
served. 

“Then there was S. 591, a bill to give 
the United States Housing Authority 
800 million dollars more for slum clear- 
ances. While this bill was finally thrown 
out by the House, nevertheless before 
it reached a vote, the National Associa- 
tion, against the vigorous protest and 
objection of the Administrator, secured 
an amendment, which would have re- 
quired all insurance to be written in 
companies Jicensed to do business in the 
states where the projects were located. 
The USHA authorities were not in sym- 
pathy with observing state laws, believ- 
ing that they could buy insurance cheap- 
er in non-admitted companies. 


C.C.C. Sought Insurance Fund 


“We have had a good deal to say 
lately about an operation of the Com- 
modity Credit Corporation, whereby the 
Secretary of Agriculture was attempting 
to secure nearly 120 million dollars to 
make new corn loans on the 1939 crop. 
While the House first threw this bill 
into the discard, it was revived during 
the last hours of the Congress under 
tremendous farmer pressure and finally 
passed by both houses on Saturday. It 
is significant to note that speeches made 
on the floor of the Congress against 
the bill, were predicted on the campaign 
made by the National Association that, 
as a part of the new lending program, 
the AAA proposes to have the CCC set 
up its own insurance fund, not in com- 
petition with insurance companies and 
agents but as a monopolistic adventure 
to the exclusion of any insurance com- 
pany participation. 

Curious Paradoxes 

“The Congress which has just ad- 
journed, produced some curious para- 
doxes. There were heated and _ violent 
arguments against the President's spend- 
ing-lending program and yet the Con- 
eress appropriated more than eleven bil- 
lion dollars, which was several hundred 
million above the executive budget rec- 
ommendations.” 

Inclosing Mr. Bennett observes: 

“Tt is not fanciful conjecture that when 
the Commoditiy Credit Corporation tak>s 
over the business of insuring corn in 
sealed cribs, such an adventure there- 
by becomes the first step in a program 
which may rapidly develop to include 
all commodities upon which the CCC 
makes loans. 

“A solidarity of action to prevent fur- 
ther encroachment and catastrophe is 
clearly indicated.” 





PEARL SUIT DISMISSED 
Effort to Upset Payment of Premium on 
State Owned Property in Montana 
Fails Second Time 
Advices from Portland, Ore., are that 
the suit filed by P. D. Davidson, re- 
straining payment of premium on a $10,- 
000,000 fire insurance policy issued by 
Pearl Assurance covering Montana state 

owned property, has been dismissed. 
Davidson charged that by the contract 
with Pearl Assurance the state would 
pay $12,956 more than the “standard com- 
panies” would charge for the same cov- 
erage. This is the second suit which 
failed to upset the present fire insur- 
ance contract between the Pearl and the 
State of Montana. The first suit seeking 
to restrain payment of $75,610 of pre- 
mium to the Pearl was withdrawn. 


SEEKING REVOKED LICENSE 

J. L. Story, Portsmouth, Va., local 
agent, is planning to appeal from action 
of the Corporation Commission of that 
state revoking his license. Revocation 
of the license came after a hearing on 
a complaint that Story solicited a fire 
insurance risk while his license was in 
operative early this year and that he 
had misrepresented a mutual. Story de- 
nied the charges. 
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Great Lakes Navigating Season 
At Half-way Mark Much Improved 


More Vessels in Commission This Year Means Marked Gain 
in Marine Ins. Premiums; Iron Ore Tonnage - 
Figures Compared 


This week marks the half-way point 


in the Great Lakes navigating 
and current trends in the rate of vessel 
activity indicate that the 1939 
will be materially better than last year. 
The bulk freight commerce of the 
Lakes in 1938 was the lowest of any 
year since 1934. 

With a greater number of vessels in 
insurance premiums 


season 


Great 


commission, marine 
on both hulls and cargo are expected 
to show a marked increase over last 
year, thus giving underwriters a greater 
spread. 

Vessels in Commission 

The number of American bulk carriers 
in commission is increasing steadily with 
one or two additional vessels being added 
every day or so. 

On August 3 the Cleveland Cliffs Iron 
Co. send out the Angeline from Toledo 
with coal for Green ,Bay, Wis., bringing 
twenty-one out of 
twenty-three vessels. On August 1 the 
Sultana of the Nicholson Universal S. S. 
Co. entered service for the first time 
this year, clearing from Detroit upbound 
for the grain and coal trade. On August 
2 the Shasta, operated by G. A. Tomlin- 
son loaded grain at South Chicago, her 
first 1939 cargo. On July 31 the Harry 
Coulby of the Interlake Steamship Co. 


its active list to 


sailed from Ashtabula with coal for 
South Chicago on her first trip since 
1937. The Coulby is the largest Amer- 


Great Lakes. 
The following tabulation shows a com- 

parison of American ore vessels in com- 

mission in the June 6 to July 15 period 

of 1938 and 1939, and is indicative of 

this year’s marked increase: 

1938 1939 


ican freighter on the 


No. Percent No. Percent 

PERE E Sicdocacn 123 39.94% 170 56.11%* 

ee . Bree 116 37.66% 195 64.36% 

PES Ssccwonve 126 40.91% 206 68.21% 
* May 25 


Iron Ore Shipments 

Iron ore shipment for the season up 
to August 1 totalled 15,541,187 compared 
with 7,546,775 tons for the correspond- 
ing figure last year or an increase of 
106%. Shipments during July totaled 
6,309,938 gross tons, compared with 3,- 
267,813 tons in the same month of 1938 
and 5,572,998 tons in June, 1939. A heavy 
ore movement for August is predicted. 

Estimates at the beginning of the season 
predicted a tonnage of 35,000,000 for 1939 
and this figure is expected to be reached. 
To reach this figure the tonnage for 
the remaining four months must aver- 


age 4,875,000 tons per month compared 
with total of 6,309,938 during July. 

In comparing the 1939 ore movement 
with that of 1938, it should be noted that 
gross tons 
with the exception 


the 1938 total of 19,263,011 
for the season was, 


seast mn, 


of 1932, the lowest of any year since 
1900 when ore was still shipped largely 
in wooden vessels. 

The following tabulates the iron ore 
shipments on a gross tonnage basis for 
April-July 1938 compared with the same 
period of 1939: 


1938 1939 
BGS Sikewaetinndtonaes 260,514 56,798 
BE a ia cnn enaooeess 1,180,703 3,601,453 
DS igcWighaenidra ee onecoa a 2,837,745 5,572,998 
i. bintksrhnebbecenate 3,267,813 6,309,938 


7,546,775 15,541,187 


Total to August 1.... 
Grace Report Digested by “Time” 


As the volume of iron ore shipments 
is linked directly with the rate of steel 
production, several items reported in the 
current issue of “Time,” the Weekly 
Newsmagazine, on the subject of steel 


production are of interest here.  Giv- 
ing a digest of a report by Eugene 
Grace of the Bethlehem Steel Co. 


“Time” states, “Compared to Mr. Grace's 
report about the first half of 1939, what 
he had to say about the last half was 
bitter. The automobile industry, he 
pointed out, is covered on its steel re- 
quirements until early 1940, lesser users 
of strip mill product until October. Mean- 
while, Bethlehem’s 60.4 operating rate is 
supported by an order backlog including 
steel orders for fourth-quarter automo- 
biles of only $184,821,081 (compared to 
a backlog of $192,040,906 and production 
at 53.8% three months before), no good 
omen for fourth-quarter production.” 
“Time” also reported that Chairman Ed- 
ward Stettinius of the United States 
Steel had much the same story to tell 
his stockholders. 


Coal Movements to August 1 


The season’s coal movement to August 
1 totaled 13,961,259 net tons compared 
with a corresponding figure of 14,101,815 
net tons last year. Earlier in the season 
the difference in the season totals was 
much greater as this year the six-weeks’ 
strike of the coal miners drastically re- 
duced early shipments. 

During the week ended July 31, an all 
time high for the amount of bituminous 
coal shipments was set with 1,652,926 net 
tons dumped into the holds of Great 
Lakes bulk freighters. An average of 
1,275,000 tons during the remaining six- 
teen weeks of the season will bring this 
year’s total up to last year’s total of 
34,172,963 net tons of soft coal, and this 
figure is expected to be reached or ex- 
ceeded by November 30 when the season 
normally comes to an end. 

If this tonnage is reached in 1939 it 
will stand fair comparison with most 
other years since 1927 when lake soft 
coal shipments exceeded 30 million tons 
for the first time. The 1938 and 1939 
shipment of bituminous coal from Lake 
Erie ports, however, shrink measurably 
when compared with the tonnage of 
either of the two preceeding seasons 
when both exceeded 43 million tons. In 
1936 this tonnage was the result of de- 
pleted upper lake reserves caused by 
an unusually cold winter, and in 1937 
it was due to two factors—an impending 


increase in rail freight rates from 
mines to loading ports, which were 
eventually authorized, and in increase 
in coal prices by the National Coal 


Commission which did not materialize. 


Commission on War 
Risk Insurance Reduced 


DUE TO FOREIGN COMPETITION 
10% to Be Paid to Both Agents and 
Brokers on Import and Export 
Business as of September 1 
In view of the highly competitive situ- 
ation that has developed in connection 
with war risk insurance American ma- 
rine insurance offices have been com- 
pelled to reduce the commission to 10% 
on export and import business, applic- 
able to both agents and brokers. This 
change is effective country-wide on Sep- 
tember 1 and producers were so noti- 
fied early this week. An exception is 
made where the business is secured by 
a broker who maintains his own office 
apart from the agency, and in such cases 
12“%% total commission will be paid. 
Heretofore brokers have received 10% 

and agents 15%. 

It was explained this week that the 
chief reason for this commission reduc- 
tion was the activity on the part of 
foreign subsidized government pools such 
as are being operated in Great Britain, 
France, Belgium, Holland, Denmark and 
Sweden. American companies have been 
forced to reduce their war risk insur- 
ance rates sharply in recent months to 
meet the rates quoted by these govern- 
ment pools, and the conclusion was final- 
ly reached that commissions would have 
to be correspondingly lowered. 

The companies further point out that 
this competitive angle arises out of the 
fact that marine insurance on shipments 
is likely to follow the war risk. On 
imports the foreign seller suggests plac- 
ing the war risk cover in his govern- 
ment pool and making the sale c.i.f. to 
the American importer, while on exports 
the foreign buyer suggests purchasing 
on cost and freight terms, placing both 
the war risk and marine cover in his 
government's pool. 

As heretofore stated, the commission 
reduction affects only export and import 
business. It does not apply at this time 
to insurance on shipments of specie, 
coastwise, intercoastal and Great Lakes 
shipments, or shipments by registered 
mail, parcel post or airplane. 


War Risks Pool Rates 
In England Explained 


WANT CORRECT RATES CHARGED 


Underwriters May Have to Make Up 
Deficiency If Incorrect Amount 
Is Collected 


War Risks Cargo Pool 
Ltd., of London announces that 
which rates charged 


Management, 
cases 
have occurred in 
on original policies covering risks rein- 
sured with the pool are not in accordance 
with the pool schedule of rates and it, 
therefore, calls the attention of members 
and companies registered as “non-mem- 
bers” to the following points: 


(a) The pool rates are fixed rates— 
not minimum rates—and underwriters 
are requested to exercise every care to 
see that the correct rate is charged. 


(b) If any errors are discovered, the 
necessary adjustment should be made 
both as between the underwriter and the 
assured, and between the underwriter 
and the pool. 


In the case of underwriters reporting 
their reinsurances by means of monthly 
summaries, where an adjustment in rat- 
ing is necessary relating to a risk in- 
cluded in a previous month’s summary 
the necessity to adjust the analysis of 
the sums insured is emphasized. In order 
to give effect to the adjustment the com- 
plete original entry should be cancelled 
by deduction from the summary for the 
month in which the adjustment is made 
and a further entry made in that month 
to record ihe correct particulars. 


It is added that underwriters are re- 
sponsible for the payment of the correct 
premium in the pool and may be called 
upon to make good any deficiency in 
cases in which an incorrect amount has 
been collected by the pool. Nevertheless, 
if the managers are satisfied that a bona- 
fide mistake has been made by the 
underwriter as a result of which it is 
not possible to collect the correct pre- 
mium from the assured, the managers 
may agree to accept such smaller amount 
as may have been collected. 





Financed Car Rules 
Issued in New Jersey 


RELATE TO NEW CHAPTER 74 


State Department of Insurance Makes 
Regulations Effective September 1; 
Master Policy Provisions 


In addition to the specific requirements 
contained in Chapter 74, New Jersey 
laws of 1939, as to the insurance of 
financed automobiles, the following rules 
and regulations are promulgated pursu- 
ant to the provisions of said act, by the 
Department of Banking and Insurance, 
as of July 28: 

“1. Every certificate of insurance is- 
sued in connection with a master policy 
shall contain the provisions which fol- 
low: 

a. The name and address of the purchaser 
or owner; all perils insured against, as speci- 
fied in the master policy; the premium applicable 
to each peril; the term of the coverage; a 
description of the property insured. 

“bh. The provisions of the master policy relat- 
ing to cancellation of the insurance covering the 
interest of the purchaser or owner as described 
in the certificate; filing notice or proof of loss 
by or on behalf of the purchaser or owner; 
payment of unearned or return premiums on 
cancellation, if any; payment of policyholders’ 
dividends or unabsorbed premiums, if any; and 
any provision on which defense to a claim by 
or on behalf of the purchaser or owner might 
be based. 

“c. A provision indicating whether the policy 
is single or multiple interest and the nature 
of the interest of each party interested therein. 

“2. No master policy, individual con- 
tract or certificate of insurance, whether 
single or multiple interest, shall contain 


any provision for the voidance or can- 
cellation of the insurance against any 
specified peril because of the procure- 
ment by the purchaser or owner, for 
the coverage of his own interest, of other 
insurance when such peril is insured by 
the policy only with respect to interests 


_ other than the interest of the purchaser 


or owner. 
Certificate in Duplicate 


“3. Whenever an insurer shall be di- 
rected by the purchaser or owner to 
deliver an individual contract to a finance 
company or person having an interest in 
the property insured because of the ex- 
istence of a conditional bill of sale, chat- 
tel mortgage or other loan secured by 
such property, the insurer shall furnish a 
certificate which is an exact duplicate 
of said individual contract and all en- 
dorsements thereto, to the purchaser or 
owner; provided that the insurer may 
specify on the certificate that it is not 
the original contract by means of the 
words ‘Duplicate, ‘Copy’ or other ap- 
propriate designation. 

“4. Whenever an individual contract 
is cancelled by any party other than the 
purchaser or owner, as a result of as- 
signment of such contract, or otherwise, 
notice of such cancellation shall be mailed 
by the insurer to the purchaser or owner 
at his last address shown by the records 
of the insurer. Such notice shall con- 
tain a statement of the amount of the 
return premium payable, if any, and the 
amount of the interest therein claimed by 
the party cancelling the contract. 

“5. These rules and regulations shall 
be effective September 1, 1939.” 

Chapter 74, laws of 1939, deals with 
definitions of a financed automobile, pol- 
icy provisions and special provisions, 
rates, etc. That act was approved May 
24, 1939. 
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Zurich’s New Company 
Given Another Name 


AMER. GUARANTEE & LIABILITY 
Organization Completes Casualty Re- 
quirements of Group; $1,000,000 
Capital, $500,000 Surplus 
Neville Pilling, head of the Zurich 
companies in the United States, an- 
nounces that the name of the General 
Indemnity & Casualty Co. of America, 
now being organized, had been found 
to conflict with names of other com- 
panies and that the incorporators had 
therefore decided to make a change to 
avoid any possible confusion. American 
Guarantee & Liability Insurance Com- 

pany is the new name selected. 
This company is being organized as 


a running mate of the Zurich for the 
primary purpose of writing fidelity, 
steam boiler and electrical machinery 


lines. The available casualty facilities of 
the Zurich General and the addition 
several years ago of automobile fire, 
theft and collision facilities through the 
Zurich Fire of New York, are now to be 
implemented by additional underwriting 
facilities so the combined Zurich com- 
panies will be equipped to care for prac- 
tically all casualty insurance needs of 
their agents and insurance brokers. 
Complete Program Ready 

Capitalization is 10,000 shares of $100 
par value, making $1,000,000 capital and 
$500,000 will be the paid-in surplus under 
the New York State charter. Studies 
of sales methods and adequate safety 
engineering sales facilities are being 
made so that immediately following in- 
corporation and issue of licenses, com- 
plete facilities and a full sales and un- 
derwriting program will be ready for 
use. In 1933 the Zurich United States 
branch premium income was $9,113,440 
and in 1938 this had increased to $14,- 
729,593. 


CONTINENTAL CASUALTY GAINS 


Written Premiums, Admitted Assets, 
Surplus to Policyholders Reach New 
Tops in First Six Months 
The Continental Casualty of Chicago 
reports net premiums written the first 
six months of 1939 of $11,767,513, an in- 
crease of $978,474, or more than 9%. 
This is a new high figure for the first 
six months in any year in the company’s 

history. 

Admitted assets are $35,421,023, an in- 
crease of $1,368,405 since December 31, 
1938, also a new high figure. Surplus 
to policyholders, excluding general con- 
tingency reserve, $8,254,484, an increase 
of $299,522 since December 31, 1938. 

Statutory underwriting profit for the 
first six months was $220,077. This was 
aiter increasing the unearned premium 
reserve by $1,056,000. Net premiums for 
the first seven months show an increase 


exceeding $1,000,000. 
OKLA. GETS LOWER RATES 


Revised rates for auto liability insur- 
ance on private passenger cars in Okla- 
homa which overall point to a 16% de- 
crease for the entire state, were ap- 
Proved by the Oklahoma _ Insurance 
Board effective August 1, 1939. These 
tates are based on latest combined ex- 
Perience of stock and mutual companies 
writing this line in Oklahoma, and in 
their development recognition was given 
by both the National Bureau and the 
Mutual Rating Bureau to a difference 
In premium cost on cars used in busi- 
ness compared with those not so used. 
An extra-preferred group of car owners 
who meet the non-business use require- 
ment as well as other stipulations get 
the lowest rate. 








T. F. Tarbell Will Teach 
At Hartford College 


IS ACTUARY OF THE TRAVELERS 


Latest Addition to Faculty; Course Will 
Be Insurance Organization 
and Management 





Dr. Edward G. Baird, director of the 
new Hartford College of Insurance which 
begins its first academic year September 
1, has announced that Thomas F. Tar- 
bell, casualty actuary of the Travelers, 





TARBELL 


THOMAS F. 


has been appointed to the faculty of the 

college. He will teach the course in in- 

surance organization and management. 
Mr. Tarbell’s Career 

Mr. Tarbell has frequently lectured be- 
fore the Hartford Chapter of the Insur- 
ance Institute of America, and has con- 
tributed papers to the proceedings of 
the Casualty Actuarial Society; also col- 
laborated in preparation of casualty text- 
books among them being “Casualty In- 
surance Principles,” by G. F. Michel- 
backer, and “Casualty Insurance Ac- 
counting,” by R. F. Hull. 

A native of Pepperell, Mass., Mr. Tar- 
bell is a graduate of Lawrence Academy 
and Williams College. From 1910-1919 he 
was connected with the Mutual Life In- 
surance Co. of New York in its actuarial 
department. In 1919 he became actuary 
for the Connecticut Insurance Depart- 
ment which post he occupied until 1922. 
From 1922 to 1927 he was an actuary of 
the Accident and Liability Department, 
Aetna Life. Since then he has been 
actuary of the Travelers’ casualty actu- 
arial department. 

He is a fellow by examination of the 
Actuarial Society of America and also 
of the Casualty Actuarial Society, of 
which he was president from 1930-32. 


CONFER ON AUTO RATES 

A hearing was called by Insurance 
Commissioner Sullivan to consider the 
Washington State automobile rate sched- 
ule. The conference was suggested by 
the governing committee of Insurance 
Agents League of Washington and was 
attended by representatives of bureau 
and non-bureau companies. The Com- 
missioner will call for the five-year ex- 
perience of all companies writing private 
passenger, public liability and property 
damage insurance in the state. He ac- 





cepted the recommendation of all of the 
interests to call for the experience in 
an effort to determine whether present 
rates are equitable. 
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Glass Insurance 
Made More Salable 


POLICY UNDERGOES CHANGES 





Damage by Acid or Chemicals Covered 
Without Additional Charge; $150 
Allowance for Repair Costs 





Revision of rates and rules of the man- 
ual of glass insurance, and broadening of 
the plate glass policy coverage was made 
effective August 7 by the National Bu- 
reau of Casualty & Surety Underwriters. 
The broadening of the policy now ap- 
plies country-wide as it was introduced 
into New York State last February. The 
experiment has proved so successful that 
the entire country is now benefited. Full 
coverage is now provided, without addi- 
tional cost, against damage caused by 
acid or chemicals. Such damage makes 
the glass worthless and the additional 
coverage will bg attractive to the pub- 
lic. Formerly an extra premium of 25% 
was charged for this. 

Also without cost $150 coverage is 
provided to repair or replace frames, 
remove fixtures or obstructions to re- 
placing the damaged glass, and boarding 
up the openings, or installing temporary 
plates where it is impossible to make 
immediate replacements, Additional 
amounts of insurance may be obtained 
for an additional premium. It is felt 
that the broadened coverage will stimu- 
late the sale of plate glass insurance. 

Territories Affected 


Furthermore, reductions in plate glass 
insurance rates have been made for the 
following territories: Mobile and Mont- 
gomery (Alabama); Delaware; Miami 
Beach, St. Petersburg and various coun- 
ties in Florida; City and County of Bal- 
timore and the remainder of state ter- 
ritory of Maryland; St. Joseph (Mis- 
souri); New Mexico; Columbia and re- 
mainder of state territory of South Caro- 
lina. 

Increases have been made for Phoenix 
and Tucson (Arizona); Denver, Metro- 
politan District of Denver, Colorado 
Springs and Pueblo (Colorado); Peoria 
and counties of DuPage, Kane, Lake and 
Will (Illinois); Indianapolis and Lake 
County excluding Gary (Indiana); Des 
Moines, Sioux City and remainder of 
state territory of Iowa excluding Cedar 
Rapids, Davenport, Dubuque and Coun- 
cil Bluffs; Grand Rapids, Flint and Pon- 
tiac (Michigan); Duluth (Minnesota); 
Kansas City (Missouri); Oklahoma City 
and Tulsa (Oklahoma); Richmond (Vir- 
ginia); and Charleston (West Virginia). 





TO VOTE ON NEW CONSTITUTION 


The Casualty Underwriters Associa- 
tion of New Jersey will call a special 
meeting for September 13 to vote on its 
new constitution and by-laws which pro- 
vide among other changes to hold meet- 
ings on the second rather than third 
Wednesday each month. J. C. Eastmead, 
Hartford Accident, did the constitution 
revision job. 


N. Y. Hospital Service 
Reverts to Group Plan 


CANCELLATION NOTICE ISSUED 





Subscribers Advised How Re-enrollment 
May Be Effected; Individuals 
Dealt With Separately 





As highspotted last week, the Associ- 
ated Hospital Service of New York on 
August 2 advised some 57,000 subscrib- 
ers enrolled on an individual or special 
that their subscriptions 
would be canceled as of September 1. 
The letter explaining this move read in 
part: 

“We find that it is impossible to carry 
such subscribers at our present subscrip- 
tion rates due to the fact that this meth- 
od of enrollment does not permit a 
proper spread of risk. Our experience 
indicates that without individual con- 
sideration of the medical history of each 
applicant the only sound method for 
enrollment is on the basis of the organ- 
ized group principle where reasonable 
spread of risk is assured. 

“We are, therefore, compelled to can- 
cel your subscription agreement, effec- 
tive midnight thirty days from the date 
of this notice. In the event the annual 
or periodic payment date of your agree- 
ment occurs within thirty days of this 
notice or has occurred prior to the date 
of this notice and no payment is made, 
your subscription will be automatically 
terminated on such payment date. Can- 
cellation of your subscription agreement 
is made in accordance with the terms 
and conditions set forth therein. Refund 
of any unearned dues to which you may 
be entitled under the terms of your sub- 
scriber’s agreement will be forwarded to 
you before the effective date of cancel- 
lation set forth above.” 


group basis 


Re-enrollment Provision 


Terms on which subscribers may re- 
enroll in groups are then set forth, 
including a provision for re-enrollment 
as individuals, which states: 

“If your employment status does not 
qualify you for re-enrollment as_ set 
forth in the preceding paragraphs and 
if you are interested in re-enrollment, a 
special application form will be forward- 
ed to you upon request. Such applica- 
tion will receive prompt consideration 
but the right will be reserved to reject 
any application.” 

In response to a query from The East- 
ern Underwriter, Frank Van Dyke, vice 
president of the Service, says: 

“In accordance with the provisions of 
the existing contracts, subscribers whi 
‘shall have applied for hospital service 
which shall not at the time have been 
furnished or shall then be receiving hos- 
pital service under a subscription agree- 
ment,’ will be entitled to the benefits 
provided under the existing contract 
Maternity benefits particularly fall in this 
category and, therefore, such service will 
be rendered.” 
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canvassing, he revels in it. Making his ARTHUR D. HALL’S CAREER 
appointments by telephone he will tell oa 
the prospect: “If you ¢ an't see ne when President of Columbus, Ohio, Accident & 


On the Production “Firing Lime” | i siseMicn since esse Wir Hstth"ASta in Habecdaehery Ene Be 


secretary ‘No.’ But if you do have a fore Entering Ins.; Writes Life Too 
few minutes to give me I'll promise you Arthur 1D. Hall, the recently elected 





that we will both profit by the interview.” : : . 
on ve ting Cong ater legge president of the Columbus, Ohio, Acci- 
y ‘ gets 


On the law of averag See ; 
in to see five out of every ten prospects Gent & Health Association, gives daily 
No Dull Seasons for H. R. Adelmann he talks to. demonstration of the value of having 


Mr. Adelmann started his insurance both life and A. & H. company connec- 
brokerage career six and one-half years tions, and he writes a sizable volume of 


Sales Methods of Young Insurance Broker on William St., avo. He is the son of the late Henry Rk. business in both lines, a great deal of 


N. Y., Attract Attention; Classifies Clients in “Social \delmann, who started the business in it being with life insurance agents. He 
° 9 ° f 1910 and who was an accident and health has noted a steadily growing interest on 
Register” Style; Likes Telephone Canvassin insurance specialist. Inheriting his fath- the part of life men to round out thei 
) g ; > m ) leir 
er’s talents young Mr. Adelmann will incomes by soliciting A. & H. lines, 
: make good for he appears to have per- Mr. Hall was for twelve years in th 
Henry R. Adelmann is a resource re s “On rf leads. The oe y : . eile : Sagat 
; denna is a resourceful a e alway productive of leads. The sistency, initiative and a good knowledge haberdashery. business before entering 
young insurance broker along William —— and sporting Pages are next of the business. insurance and in his first ten years he 
Street, New York, whose sales methods or eg hes. the —_, - reaches his = was a life insurance general agent 
© = > < OcKe > ) s ie - } 7 : < 
anes in toe taveselie mcction ai thn Thee ef os : hl ype ae aan ANALYSIS DEMAND GROWS Then, in an expansion mood, he 
me tag ese are carefully classifies rticles Resident Man: wer William Whitkoff branched out into accident and_ health 
recent sales congress staged by the Acci on accidents, new products, estate settle- | Empl . ‘ “ag in sahaee . . 3 
: age ogg ; of the mployers’ group announces in addition to his life business, and 
dent & Heaith Club of New York. Mr. ea er the see" are mounted in a opening of an analysis department in opened his own office as a broker. In 
Adelmann has his own business special ( oo m6 * —_ ler Important acces the Los Angeles branch, with Austin 1932 he took the Columbus, Ohio, terri- 
| 3 * sO oO sales ( y . . : shar - } 
izing in A. & H., life and general lines If the a inate can 1 iceilt sauna Edwards in charge. The new depart- tory for the Massachusetts Indemnity of 
f insurance, and h rod ; FY : ey igs mail should contain ment became necessary because of the soston. Since then he has also signed 
oO surance, and hi ductio ‘rs fro 5 . ¢ j - . : 5 
, pr Iction recor. etter fi m chents commending him on jnereased call for analyses by patrons. up with the Sun Indemnity. 
for the year to date is indicative of the his service in providing insurance cover Mr. Edwards was transferred from the As president of the Columbus A. & H 
i a OT sag f his companies in settling Denver cffice. \ssociation Mr. Hall will take a promi- 
claims p Pogo on back sec nent part in welcoming the 1940 con- 
tion of his ae 00k. They're docu __ LICENSED IN a vention of the National A. & H. Asso- 
mentary evidence that he’s on the job. Che Protective Indemnity, New York, ciation to his home city next May or 
Mr. Adelmann not only likes telephone has been licensed in Minnesota. June. : : 





HENRY. R. ADELMANN 


fact that insurance can be sold in dull 


times. There’s nothing sensational in 
this broker’s personality, but his ap 
proach and presentation compels atten 


tion. Here’s the reason 

\ black leather-bound book, which he 
carries with him constantly, and which 
contains the names of clients who are 
served by the Adelmann  office—thes¢ 
clients being classified according to lines 
of business—forms the basis of Mr. Adel 
mann’s sales appeal. He calls the names 
in this book a “social register of clients” 
representing the result of cold canvass 
calls and friendships built on the stron 
foundation of insurance intelligently sold 
to fit needs. A believer in quality his 
black book is bound in the finest leather 
and its pages are specially watermarked 
to give an meee of richness 

\fter he akes an appointment by 
telephone (usually a cold lead from the 
daily newspapers) he present himself 
at the prospect's office armed with that 
black book. A compelling reason for the 
prospect to peruse it is the inscription 
on its frontispiece “A guarantee that 
your time will not be wasted.” If he 1s 
a banker he may find friends or acquaint- 
ances in that profession neatly listed 
among Mr. Adelmann’s clients. That 
starts conversation and presents the de- 
sired opportunity for Mr. Adelmann to 
ask questions about the prospect’s insur 
ance setup. If he doesn’t close the sale 
on the first visit he tries to leave the 
door open to return 
Gets Leads from His Morning Paper 

Mr. Adelmann’s day begins when he 
buys the morning paper on the station 
platform of his home town, Upper Mont 
clair, N. J. First two sections he scans 
are the society and obituary pages which 
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1939-40 Standing Committees Named 
By H. & A. Underwriters Conference 


Bankers Indemnity; F. L. Barnes, 
Life, and W. T. Grant, Business 


James E. Powell, Provident Life & 
Accident vice-president, who is_ presi- 
dent of the Health & Accident Under- 
writers Conference, announced this week 
personnel appointments to standing com- 
mittees of the organization for the 
present conference year which runs to 
the annual convention in June, 1940. 

Two standing committees—the pro- 
eram and entertainment committees — 
have been eliminated this year. In their 
place a general convention committee 
will be named at a later date, which 
will be composed of individuals who will 
have charge of handling the program, 
entertainment and other features of the 
annual convention. 

Two special committees of the con- 
ference, those on non-cancellable  re- 
serves (headed by J. M. Powell, Loyal! 
Protective Life) and group A. & H. in- 
surance (headed by J. F. Ramey, Wash- 
ington National) have been carried over 
from last year. 

The 1939-40 standing committees and 
their chairmen are as follows: 

Agency Management: E. H. Ferguson, chair- 
man, Great Northern Life; F. L. Merritt, 
Monarch Life of Springfield, Mass.; Rex Ed- 
munds, Fidelity Health & Accident; R. L. 
Paddock, Time Insurance Co., and Marshall 
Goodmanson, Provident Life & Accident. 

Education: E. J. Faulkner, chairman, Wood- 
men Accident; L. D. Ramsey, Business Men's 
Assurance; C. C. Inman, Illinois Mutual Cas- 
ualty; A. N. Hepler, Jr., Income Guaranty, 
and W. A. Fearn, A. O. U. W. of North 
Dakota. 

Legal: V. J. Skutt, chairman, Mutual Benefit 
Health & Accident; Mark Archer, Empire Life 
& Accident; R. J. Wetterlund, Washington 
National; J. M. Peebles, National Life & Acci- 
dent. 

Legislative: H. Harold Leavey, chairman, Cal- 
ifornia- Western States Life; J. F. Ramey, 
Washington National; J. W. Blunt, Monarch 
Life of Springfield, Mass.; J. A. Keelan, Time 
Insurance Co., and C. C. Beerman, National 
Life & Accident. 

Manual: C. T. O’Connell, chairman, North 
American Accident; R. S. Hills, Massachusetts 
Bonding; John Ford, Pacific Mutual Life; F. B. 
Alldredge, Occidental Life, and K. H. O’Connor, 
the Maccabees. 

Membership: Paul Garey, chairman, Com- 
mercial Casualty; W. G. Alpaugh, Inter-Ocean 
Casualty; O. T. Hogan, United Insurance Co.; 
H. E. Trevett, Commercial Travelers, and J. H. 
Torrance, Business Men’s Assurance. 

Memorials: R. L. Walker, chairman, National 
Masonic Provident Association; J. S._ Irish, 
lowa State Traveling Men’s Association; Loring 
Elliott, Physicians Casualty Association; A. Y. 
Beaupre, Michigan Life, and W. L. Baldwin, 
Colorado Life. 

Public Relations: C. W. Young, chairman, 
Monarch Life of Springfield, Mass.; G. R. Ken- 
dall, Washington National; E. H. O’Connor. 


SAFETY PIN PERFORMS AGAIN 
From Sharon, Pa. the Associated 
Press sent a message telling of how a 
barefoot boy in overalls stood by the 
road when something broke on_ the 
Sharpsville fire truck on its way to a 
rural blaze. The firemen worked in vain. 
“Try this,” said the boy, unfastening a 
safety pin which held up his overalls. 
It worked and a home was saved. Why 
not safety pins as standard equipment 
on all fire trucks? 





CITY INSURANCE DROPPED 
The City of Vancouver has decided to 
carry on without accident insurance and 
thus save $9200 in annual premiums. 
Over a five-year period it had been 
shown that accident premiums exceeded 
claims, which accounted for the city’s 
present move. 

LICENSED IN TEXAS 

W. E. Dean and Leo W. Franks, San 
\ntonio, have been elected members of 
the board of the Mid-America Casualty, 
Cedar Rapids, Ia. The company has 
been licensed in Texas and H. R. Hazle- 
wood is in the state to direct develop- 
ment work. 


surance, 
Resolutions: H. A. Woodw 


dent, and H. G. Royer, Great 


Underwriting: T. T. McClintock, 
Ohio State Life; E. W. Amos, 
ern States Life; J. W. Kimball, 
Casualty; C. N. Green, Hoosier 
L. J. Adelman, National Travelers 


Personnel of the two special committees are 


as follows: Non-cancellable 


Powell, chairman, Loyal Protective 


Miller, Monarch Life; Jarvis 


setts Accident; S. C. Carroll, 


Health & Accident, and K. M 
Life & Accident. 
Special committee on Grou 


ance—J. F. Ramey, Washington 


Mullins, National Casualty; ¢ 


Hoosier Casualty; Rex Edmunds, 
Health & Accident, and Howard 


dent Life & Accident. 


ird 
Line Life; D. G. Trone, Indian: 
P. W. Stade, Lumbermens Mutual 
H. Speckman, Kentucky Central 
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Committees Named By 
Chicago A. & H. Association 


\. ID. Anderson, head of the accident 
and health department in the Insurance 
Exchange branch of the Continental Cas- 
ualty, and C. Truman Redfield, Mutual 
Benefit Health & Accident Association, 
have been named as co-chairmen of the 
membership committee in the Chicag 
\ccident & Health Association. They 
will be assisted by C. A. Revenaugh, 
Maryland Casualty, and C. N. Dubach, 
Hartford Accident. 

Other new committees that have been 
named by President Rk. B. Kegley of 
Moore, Case, Lyman & Hubbard are 
publicity, Charles I). Spencer, Accident 
& Health Review, and Robert Straub 
of Pihl, Straub & Gatzoff, co-chairmen, 
assisted by Samuel Rockwell, Hartford 
Accident & Indemnity, and E. C. Bud- 
long, executive secretary, National Acci- 
dent & Health Association; and the pro- 
vyram committee, with C. F. Lundquist, 
Fred S. James & Co., as chairman, as- 
sisted by K. O. Saunders, Globe Indem- 
nity; George Robson, Connecticut Gen- 
eral Life; Messrs. Anderson, Spencer. 
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On A. & H. and Plate Glass 


Canadian premium volume in accident 
insurance showed a slight improvement 
in 1938 Gross premiums less return 
premiums amounted to $577,538 as against 
$409,279 in 1937. Gross losses paid to- 
taled $299,088 reducing the loss ratio to 
51.8% from 52.1% in 1937. These figures 
include sickness insurance written by 
some companies. Straight sickness pre 
miums increased in volume to $170,258 
from the previous year’s business of 
$152,009. The loss ratio for sickness 
insurance alone was reduced from 66.8% 
in 1937 to 50% in 1938 

Of the miscellaneous lines written last 
year in Canada plate glass insurance 
showed the poorest cxperience in com 
parison with the previous year’s busi- 
ness. Its loss ratio of 74.6% in 1938 
compared with 55.6% in 1937. This in- 
crease was in part due to the heavy 
losses caused by last vear’s riots in 
Vancouver. Volume of premiums re- 
mained approximat:ly the same. Guar- 
antee and theft insurance also showed 
higher loss ratios, with reduced pre- 
mium totals. 





A STOCK COMPANY 


WHOSE SPECIALIZED EXPERIENCE IN 
WRITING FIDELITY AND SURETY BONDS, 
BURGLARY AND GLASS INSURANCE 
GUARANTEES SWIFTER AND MORE 
EFFICIENT SERVICE WHEN SUCH 
COVERAGES ARE DESIRED, AS 
WELL AS WHEN LOSSES OCCUR. 


FIDELITY AnD DEPOSIT COMPANY 


HOME OFFI 


OF MARYLAND 





BALTIMORE 
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National A. & H. Association Plans 
Local Bodies in 94 New Locations 


This year the slogan of the National 
Accident & Health Association is: “By 
June, 1940, a local association in every 
city in the United States indicated on 
the map.” The association has prepared 
a special map showing the cities upon 
which organization work will be con- 
centrated. President W. B. Cornett and 
his co-workers have entered upon this 
major undertaking with enthusiasm and 
faith and the plan upon which they will 
work is thorough and should prove high- 
ly effective. Mr. Cornett is field direc- 
tor, Loyal Protective, in Columbus, O. 

The association points out that while 
this slogan is indeed a worthy one, Its 
objective can be carried out only 
through the assistance of every in- 
dividual connected with the accident and 
health business. Advising members of 
its membership objectives the association 
says: 

, Careful Organization 

“While our association aims to do 
everything possible to place A. & H. on 
the high plane it so rightfully deserves, 
we well realize it is through the in- 
dividual, and subsequently through his 
local association, that we can accom- 
plish this. To fulfill such an important 
task we must carefully organize the en- 
tire country. This can be done by June, 
1940, if every person will do his part. In 
the words of Theodore Roosevelt: 
‘Every man owes a part of his time and 
money to the development of the busi- 
ness or industry in which he is en- 
gaged,’ the National Association can best 
express something of its basis for the 
action it has taken. 

“Cities where clubs or associations 
are now in operation number nineteen. 
These locals are doing splendid work in 
promoting A. & H. insurance. Every 
person engaged in this line should be a 


member of a local and the national. 
This, for the good of the business as a 
whole. 


Cities Which Should Be on List 


“As a result of a careful survey of 
the country we are convinced that there 
are at least ninety-four more cities in 
which we should be represented. They 
are: 

Alabama, Birmingham; Arkansas, Phoenix; 
Arizona, Little Rock; California, Oakland, San 
Diego, Long Beach; Connecticut, Hartford, New 
Haven; Delaware, Wilmington; Florida, Jack- 
sonville, Miami, Tampa; Georgia, Atlanta; 
Idaho, Boise; Illinois, Peoria. 

Indiana, Evansville, Gary, Ft. Wayne, South 
Bend; Iowa, Des Moines; Kansas, Kansas City, 
Wichita; Kentucky, Louisville, Lexington; Pa 
ducah; Louisiana, New Orleans, Shreveport; 
Maine, Portland; Maryland, Baltimore; Massa- 
chusetts, Boston, Fall River, Lowell, Lynn, New 
Bedford, Somerville, Springfield, Worcester; 
Michigan, Grand Rapids, Lansing; Minnesota, 
Duluth, Minneapolis, Saint Paul. 

Mississippi, Jackson; Missouri, Kansas City; 
Montana, Butte; Nebraska, Omaha; Nevada, 
Reno; New Hampshire, Manchester; New Jer 
sey, Camden, Elizabeth, Jersey City, Newark, 
Paterson, Trenton; New Mexico, Albuquerque; 
New York, Albany, Buffalo, Rochester, Syra- 
cuse, Utica; North Carolina, Asheville, Charlotte, 
Durham, Greensboro. 

North Dakota, Fargo; Ohio, Akron, Youngs- 
town, Canton; Oklahoma, Oklahoma City, Tulsa; 
Pennsylvania, Erie, Harrisburg, Reading, Scran- 
ton; Rhode Island, Providence; South Carolina, 
Charleston; South Dakota, Sioux Falls; Tennes 
see, Chattanooga, Knoxville, Memphis, Nash 
ville; Texas, Dallas, El Paso, Fort Worth, Hous- 
ton, San Antonio; Virginia, Richmond, Nor- 
folk. 

Washington, Tacoma; West Virginia, Hunt- 
ington, Charleston; Wisconsin, Madison; Wyom- 
ing, Cheyenne; Washington, D. C. 

“We hope to locate two or three of 


TWO NEW TEXTBOOKS 
G. W. Crist, Jr., Writes on Corporate 
Suretyship; C. W. Hobbs on Work- 


men’s Compensation 
The publication of two insurance text- 
books—one by G. W. Crist, Jr., and the 
other by C. W. Hobbs—broke the Sum- 


mer calm this week and are “spot news” 
in the casualty-surety field. Months 
and sometimes years go by without wit- 
nessing the introduction of a new text- 
book, but here are two in the same 
week. 

G. W. Crist, Jr., recently elected vice- 
president of the Fidelity & Deposit in 
charge of its New York office, is author 
of the book “Corporate Suretyship” pub- 
lished by McGraw-Hill Book Co, This 
volume of more than 400 pages marks 
Mr. Crist’s debut as an author and in it 
he has presented a_ readable, not-to- 
technical survey of the entire fidelity- 
surety field—a treatise which is intend- 
ed for newcomers in the field as well 
as for those who require a broad sur- 
vey of corporate suretyship. In _ his 
preface Mr. Crist refers to corporate 
surctyship as “the most interesting, the 
most elusive, the most paradoxical, the 
most fascinating, of all gainful enter- 
prises.” A detailed review of his views 
so interestingly expressed will be given 
next week. The book is priced at $4.50. 

C. W. Hobbs, who is insurance com- 
missioners’ representative in the National 
Council on Compensation Insurance, an 
old hand at writing, entitles his book 
“Essentials of Workmen’s Compensation 
Insurance,” and it is published by The 
Spectator. In scholarly fashion § Mr. 
Hobbs approaches the many-sided sub- 





the key A. & H. men in each of these 
cities, and information about them should 
be passed along to our E. C. Budlong, 
executive secretary, 166 West Jackson 
Boulevard, Chicago, or President W. B, 
Cornett, 908 Ohio State Savings Build- 
ing, Columbus, Ohio.” 
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ject of -workmen’s compensation insuyr- 
ance, not overlooking its legal angles 
involving far-reaching questions of con- 
stitutionality and conflict of laws, its ad- 
ministration, its medical and_ politica] 
sides. Pointing out in the foreword that 
all these cannot be adequately covered 
in a book of brief compass, Mr. Hobbs 
offers this volume as an aid to the sty- 
dent in the better understanding of the 
ordinary motions gone through in writ- 
ing compensation insurance. “The rest,” 
he remarks, “must be gained by careful 
study of the compensation manual, by a 
reasonable familiarity with the compen- 
sation act itself, and by long, continual 
contact with the subject.” This book, 
which will be further reviewed, is priced 
at $2.50. 


BLACKALL STUDIES NEW RIDER 


Connecticut Official Confers With Cos, 
on Approval as Medical Reimburse- 
ment Endorsement to A. L. Policy 
John C. Blackall, Connecticut insur- 

ance commissioner, conferred Wednes- 

day with representatives of companies 
who desire to use the new medical re- 
imbursement rider in connection with 
auto liability insurance in Connecticut. 

Before the meeting Commissioner 

Blackall intimated that it might be pos- 

sible to approve this new rider, not on 

the theory that it was actual accident 
insurance, but on the theoty that it 
might be considered a confession of lia- 
bikty to a certain extent, or the intro- 
duction of the theory of liability with- 
out fault into the insurance field. 
The Connecticut Department, it was 

pointed out, does not feel that the re- 
quirement of a release will work out 
any too well, as a person might give a 
release for the benefit of the assured 
without knowing that it might discharge 
the driver of some other car if both 
drivers should be considered joint tort 
feasors. The Department, it was indi- 
cated, rather leans to the exclusion of 
the assured from the benefit of the en- 
dorsement. 
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Items from Financial Statement of March 31, 1939; 


CAPITAL 

SuRPLUs 

Loss ResERVE 
PREMIUM RESERVE . 


Aut OTHER LIABILITIES 


ToraL ApMITTED Assets 


$1,000, 000.00 
Le we. 5,705,164. 60 
6, 338, 333.48 
2,409, 682. 56 
1,067,418.44 


. $16,520,599.08 


Securities carried at $974,474.55 are deposited 
in accordance with law. 
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N. Y. Legislation 
Page 19) 
to file depository bond indemnifying 
town against loss arising from deposits. 
Relief for Caddies Sought 
Representatives of the metropolitan 


golf clubs came to Albany early in the 
and asked for relief 


(Continued from 


legislative session 
from what they considered oppressive 
laws relating to caddies. They pre- 


sented a legislative program calling for 
complete exemption from, the unemploy- 
ment insurance, workmen’s compensation 
and labor laws. 

A bill was passed and approved grant- 
ing caddies exemption from application 
of the unemployment insurance law. 
Here the caddy does not work for the 
golf club but for the individual player, 
sometimes a member and often a guest 
of a member of the club, or in the case 
of municipal and other public courses, 
of the player. The caddy during the 
course of a year might have many dif- 
ferent employers. 

The legislature passed the Williamson 
bill (Senate Intro. No. 1782, Printed No. 
2119) amending Section 3 of the work- 
men’s compensation law to provide that 
persons performing caddy service for in- 
dividual members of golf clubs or asso- 
ciations or their guests shall not be sub- 
ject to the workmen’s compensation law. 
This bill the Governor promptly vetoed. 
It developed that many of the golf clubs 
carry compensation insurance on caddies. 
Workmen’s Compensation High-Spots 

More than 100 amendments to the 
New York workmen’s compensation law 
were introduced at the 1939 legislative 
session of which twenty-one passed and 
were approved by the Governor. 

An exclusive state fund bill, sponsored 
by organized labor, made its appearance 
again this year, for the first time since 
the enactment of the guaranty fund pro- 
visions for workmen’s compensation in- 
surance, but shorn of much of its. teeth 
of former years. 

The Schwartzwald bill (Senate Intro. 
No. 1606, Printed No. 1874) which died 
in committee, amended the workmen’s 
compensation law generally, providing 
that premium rate for state workmen’s 
compensation fund shall be established 
by a compensation insurance rating au- 
thority created in the Insurance Depart- 
ment, appointment of committees on rat- 
ing and classification for appeals and 
for turning over to authority all records 
and data of present rating board; for 
payment of excess premiums in case of 
default, for setting aside a certain per- 
centage of premiums for catastrophe sur- 


plus. The bill preserved the right of 
self-insurance and municipal insurance. 
Some of the labor leaders favored an 


exclusive state fund bill, with the stipu- 
lation that there should be no appeal to 
the courts from the final decision of 
the board, but it was decided not to 
disturb the present self-insurance plans 
where in effect. 

Several bills were introduced to pro- 
vide compensation from date of disabil- 
ity, one bill to provide that the rate of 
compensation for permanent total disa- 
bility should be 100% of the wage of 
the injured workman, within the limits 
of the law. There were also several 
bills to increase silicosis benefits, none 
of which passed. 

Vehicle and Traffic Legislation 
interesting angle to the 
Assembly Intro. No, 12, 
Printed No. 2468, which in its original 
form provided that all day Saturday 
should be a legal holiday during July 
and August. Strange as it may seem 
this bill, which would have had the effect 
of staggering motor car traffic on the 
highways over week-ends, was opposed 
by an up-state insurance company. 
Principally because of this opposition 
the bill was amended so as to apply 
to banks only, and then only if trustees 
and directors voted to observe the Sat- 
urday closing. In this form it became 
Chapter 920 of the laws of 1939, 

If the original measure had been 
passed and approved, all insurance com- 
panies, banks, public offices, stock ex- 


There’s an 
Quinn bill, 


changes and the like would have been 
closed each Saturday all day during July 
and August. 

Bills for compulsory automobile insur- 
ance through a state fund, carrying out 
the recommendations of the Garrity com- 
mittee, and a bill to permit the forma- 
tion of mutual taxicab insurance associa- 
tions, all died in committee. 

A vicious bill, in the writer’s opinion, 
which was passed and became law was 
the Ehrlich bill under which a trailer 
owner is made jointly liable for an acci- 
dent with the owner or driver of the 
vehicle drawing the trailer. This is a 
two-edged sword, as the new law may 
prejudice the right of the owner of the 
trailer to recover from the driver of the 
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Fidelity-Surety Bond Producer in Minne- 
apolis Selected to Manager This Dep’t 
in N. Y. Branch of Kemper Cos. 
Darrell F. Johnson, formerly with the 
American Surety and more recently in 
the brokerage business in Minneapolis, 
has joined the (American) Lumbermens 
Mutual Casualty of Illinois, and the 
American Motorists, both Kemper com- 
panies. He will be located in New York 
City as manager of the companies’ fidel- 

ity and surety bond department. 
trailer in case 
trailer is 


motor vehicle bootie the 
of an accident in which the 
damaged. 


JOHN H.R. ROBERTS DEAD 


Had Charge of Claims for Pennsylvania 
Indemnity With Which He Was As- 
sociated for twenty Years 


John H. R. Philadelphia, di 
rector and vice-president in charge of 


Roberts, 


claims, Pennsylvania Indemnity Corp., 
died August 3, age 51. He was born in 
Hanover Green, Luzerne County, Pa., 
and was with the insurance company 
for twenty years. When he was 40 
years old he was admitted to the bar 


a first lieutenant 
member of 


belonged 


During the war he was 
in the Ordnance Corps. A 
the American Legion, he also 
to the Army Ordnance. 
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persistence and the prompt and equitable way 
the U. S. F. & G. settled his claim. 
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Trend of Decisions on Accidental 
Means in Accident-Health Policies 


\fter tracing the history of insurance 
and insurance law, Miller Manier of 
Manier & Crouch, Nashville attorneys, 
vave the health and accident round ta- 
ble, at the recently held law section 
vathering of the American Bar Asso- 
ciation, a revealing insight to the trend 
of decisions on accidental means. Mr. 
Manier’s paper on that subject was de- 
livered when the association held its 
convention in San Francisco, Excerpts 
follow: 

“Modern accident insurance policies, 
though variously worded, now generally 
require the claimant to establish: 

That the insured has received an injury ef 
fected through external, violent and accidental 
means, 

That an injury so effected has been the sole 
cause of death or disability. 

“The word ‘decisions’ in the title is 
taken by me to mean the reported de- 
cisions in the various higher courts of 
the forty-eight states and the innumer- 
able Federal courts in the United States, 
and to keep my direction or ‘trend,’ | 
am going down the main line of the 
track and will give you what I think 
are the majority holdings on the differ- 
ent points hereafter discussed rather than 
to take the side tracks which have been 
built onto the main line by certain of 
the higher courts. 

“Under modern accident policies ‘be 
fore there can be liability for the results 
of an injury, it must be shown not only 
that such injury was accidental in the 
sense that it was unforeseen, unfortunate 
and not brought about by design, but 
that the “means” by which it was ef 
fected was also accidental. There must 
be an accident brought about by an acci- 
dent. The vital distinction is between 
the means and the result. Both must be 
accidental.’—Cornelius, Accidental Means, 
aS 

“‘There can be no recovery under a 
policy insuring against the result of an 
injury effected through accidental means, 
where such injury, although totally un- 
expected, fortuitous and undes igned, and 
in that sense accidental is occasioned by 
a voluntary act on the part of the in- 
sured, executed in an expected and ordi- 
nary way, since such injury, though acci- 
dental, is not effected through accidental 
means.’—Cornelius, Accidental Means. p. 
8 (Seventy-one cases cited by Mr. 
Manier.) 

Voluntary Acts 

“Where there is evidence showing, and 
in some cases even tending to show, al- 
though only circumstantially, that the 
fact intended to be done by the insured 
was a voluntary one, but some unfore- 
seen undesigned and fortuitous circum- 
stances intervenes in the doing of the 
act causing injury or death to the insur- 
ed, the insured will be allowed to recover 
and the courts will not disturb a verdict 
of the jury on such findings. (104 cases 
cited.) 

“The case of Bennett v. Travelers’ Pro- 
tective Association of America, 1932 
(Neb.), 241 N.W. 781, 123 Neb. 31, is 
worthy of note, in that it goes to a 
great extreme in holding the insurer 
liable for an act intentionally done by 
the insured with no evidence of anything 
fortuitous or unforeseen occurring in the 
way the act was done, and held ‘the 
mere fact that injury occurred is insuf- 
ficient to support a finding that injuries 
were caused by “accidental means” 
injury tragically disproportionate to triv- 
ial cause, if unforeseen, unexpected, ex- 
traordinary and unlooked for, would be 
caused by “accidental means” and these 
phrases should be interpreted according 
to ordinary usage.’ In this ease the court 
allowed recovery for the loss of an eye, 
as a result of the displacement of the 
retina through great stra‘n on insured 
while he was lifting 

“Where the injurv is received by a 
fall, brought about bv bodily weakness 
and disease, such as dizziness, vertigo or 
fits, there is liability on the insurer for 
injuries effected through accidental 


means, unless the policy also provides 
that it shall not cover loss resulting 
from or caused 
or ‘wholly or in part,’ or other words 
of the same import, by or in consequence 
of disease.” (Fifteen cases cited.) 

On question of exclusion in the policy, 
nine cases were cited. 

Recovery When Negligent 

“If there is no policy provision on the 
subject the trend of the decisions is 
nearly unanimous that the insured’s 
negligence in doing the act causing the 
injury will not avail the company and 
the insured can recover whether or not 
he was negligent. (Eleven cases cited.) 

“Where the insured receives injuries 
intentionally inflicted upon the insured 
by another person, and is not at fault 
and does nothing calculated to bring 
about the assault, his injuries are ef- 
fected through accidental means. (Thir- 
ty-seven cases cited.) 

Assault Upon Oneself 


“If the insured causes an assault upon 


himself by his own wrongful act, or puts 
himself in a position where he would 
naturally be presumed to know that an 
injury is to be inflicted upon him bv 
another, injuries received under such 
circumstances are not effected through 
accidental means. (Forty-three cases 
cited.) 

“While the courts in the early days of 
accident insurance held that death by 
sunstroke was due to disease and was 
not death caused by accidental means, 
and hence there could be no recovery 
under an accident insurance policy limit- 
ing the cause of death and injury to 
those enueed by ‘accidental means,’ the 
modern trend of the decisions has been 
to leave and reverse this original trend 
and to hold the companies liable in such 
instances. The courts seem to apply the 
same rule to heat prostration cases. 

“This trend has no doubt been brought 
about, in part, by many of the com- 
panies inserting in their policies clauses 
covering death or disability from  sun- 
stroke, provided that the sunstroke is 
effected by ‘accidental means’ which, of 
course, is rarely the case. The courts 
have taken this more or less misleading 
language into consideration and have 
held the companies liable in by far most 
of the recent sunstroke cases.” Eleven 
cases cited hold that death from = sun- 
stroke did not result from injury caused 
by accidental means, and sixteen others 
hold that death from sunstroke did arise 
from accidental means. 

Anesthetic Cases 

“There seems to be considerable con- 
flict in the cases involving death from 
anesthetics properly administered by 
doctors. The older cases and the ap- 
parent weight of authority are against 
recovery in such cases, but there are 


several reported cases of recent origin 


‘directly or indirectly’ 
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contrary.” Six cases 


holding to the 
cited hold against recovery, and three 
hold in favor of recovery. 

“T was interested in’ preparing this 
paper in noting the rights, if any, of an 
insurance company in accident cases to 


relieve itself of liability by directing 
and furnishing medical attention to cor- 
rect an insured’s trouble causing the dis- 
ability, and the effect of the insured’s 
refusal to accept medical attention or to 
follow medical advice on the question of 
continuing disability payments. 

“The case of Tittsworth v. Ohio Na- 
tional Life Ins. Co., 1927, 6 Tenn. App. 
206, held, in effect, that where the in- 
sured had been injured and was unable 
to work, but all doctors who examined 
him agreed that his disability could be 
removed by a simple operation, which 
he refused after the same was tendered 
to him by the insurance company, such 
refusal did not bar his rights to future 
disability payments and he was not com- 
pelled to undergo the operation, 

“The case of Castella v. Southern Life 
and Health Ins. Co., 1935 (La. App.) 
161 So. 3444, held, however, that the in- 
sured was not entitled to recover under 
an accident policy for disability subse- 
quent to the healing of a fractured bone 
where the disability was prolonged, due 
to the insured’s refusal of medical ad- 
vice to remove a brace from his leg. 

These two holdings are clearly dis- 
tinguishable, for in the first the contract 
of insurance did not require the insured 
to undergo an operation, simple though 
it may have been, to correct the condi- 
tion which was disabling him; whereas, 
in the second he demanded the use of 
a medical applicance furnished by his 
own doctors which was unnecessary and 
caused the continued disability. 

Freezing and Drowning 

“There are many other phases of ac- 
cident insurance that could be covered 
under the title of this paper, such as 
the so-called freezing cases, the drown- 
ing, poison and gas cases, and on into 
the field of the question of a company’s 
liability for injuries arising from acci- 
dental means which affected a pre-exist- 
ing disease, etce., but I have tried to 
confine this paper, and at that it is en- 
tirely too long, to the simple problems 
of the trend of the decisions on acci- 
dents resulting from accidental means. 

“Suffice it to say that, in the freezing 
cases, the company is not liable if the 
exposure causing the freezing is volun- 
tary and intended, but the company is 
liable in the event the exposure was 
brought about by something unforeseen, 
fortuitous and accidental. 

“In the drowning, poison and gas 
cases the company is generally liable 
where the drowning is unintentional and 
is caused by an unforeseen and_ fortui- 
tous circumstance, and in’ the poison 
and gas cases the company is liable 
when the poison or gas 1s unintention- 
ally taken or administered. 

Sane and Insane 

“Likewise, I could have gone into the 
question of disabilities and death re- 
sulting from injuries inflicted upon the 








80 John Street, N. YY. - - 








Seaboard Surety Company 


FIDELITY AND SURETY BONDS 
Cc. W. FRENCH, PRESIDENT 








W Hitehall 3-1484 








1894 to 1939 


SUPERIOR COVERAGE 
AT MODERATE COST 


ACCIDENT-HEALTH 
HOSPITALIZATION 


POLICIES THAT INVITE 
COMPARISON 


NATIONAL 
CASUALTY 





A STOCK COMPANY WITH THE 
THOROUGH KNOWLEDGE AND 
UNDERSTANDING OF AGENCY 
PROBLEMS ESSENTIAL’ FOR 
COMPLETE CO-OPERATION 
WITH THE MAN IN THE FIELD. 


National Casualty Company 


W. G. CURTIS, PRESIDENT 


DETROIT MICHIGAN 











insured by himself while both sane and 
insane, but, of course, it would have 
been necessary to have discussed the 
various policy provisions in each in- 
stance to arrive at the trend. It is suf- 
ficient to say that, where the policy is 
silent in regard to suicide, there can be 
no recovery by the beneficiary for death 
resulting from suicide or intentional 
self-inflicted injuries while the insured 
is sane. If there be no provision in 
the policy, however, in regard to suicide, 
an injury intentionally self-inflicted by 
the insured, while insane, is generally 
held to have been effected through acci- 
dental means.” 

In closing, Mr. Manier paid tribute 
to a little book entitled “Cornelius on 
\ccidental Means,” published in 1932 
by George C. Bliss and Richard C. 
d’Autremont, assistant general attorneys, 
Continental Casualty, and frankly stated 
that he had obtained his leads and many 
of the citations contained herewith, with 
a somewhat different arrangement, di- 
rectly from this book, 


Test Lawyer-Adjuster 
Legal Action Dropped 


The test suit instituted by the Los 
Angeles Bar against R. Jenkins, gen- 
eral agent, and H. M. Harris, claims 
manager for one of the companies in 
the Jenkins office, has been dismissed on 
motion of the prosecution. The claim 
was made in the suit that the accused 
had allegedly engaged in the unauthor- 
ized practice of law in collecting by sub- 
rogation from a third party after a col- 
lision claim had been paid the com- 
pany’s assured. 

NEW CANADIAN CO. 

A new Canadian comrany to be known 
as National Insurance Society is being 
formed in Montreal to write automobile 
liability and other casualty insurance 
lines. In its application for incorpora- 
tion under the provisions of the Quebec 
Insurance Act the petitioners point to 
capital stock of $500,000. 
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